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Company details

Price chart

Shareholding pattern

Price performance

(%) 1m 3m 6m 12m

Absolute 8.2 8.4 8.9 25.3

Relative 4.3 0.7 -2.1 2.0
to Sensex

Reliance Industries Reco: Buy

Stock Update

Steady quarter; better times ahead (price target revised to Rs1,060) CMP: Rs959

Price target: Rs1,060

Market cap: Rs310,084 cr

52 week high/low: Rs973/765

NSE volume: 29.2 lakh
(no. of shares)

BSE code: 500325

NSE code: RELIANCE

Sharekhan code: RELIANCE

Free float: 176.8 cr
(no. of shares)

Result highlights

� Reliance Industries Ltd (RIL) has reported a sales growth of 13% YoY to Rs95,193

crore for Q4FY2014. The sales growth was largely driven by the petchem (a 10%

Y-o-Y growth) and refining (a 12.5% Y-o-Y growth) segments which benefited

from the depreciation in the rupee. Though the growth of 6.5% in the operating

profit was ahead of expectations, but a lower other income resulted in a flat

PAT of Rs5,631 crore during the quarter.

� The key positives of the Q4 results are a healthy refining margin of $9.3/bbl

and ramp-up in the production volume of the US-based shale gas operations.

On the negative side, the demand in the petchem business remained weak and

there was a delay in expansion projects in the petchem segment.

� Though there is uncertainty regarding gas price revision and ramp-up in the

production from the KG-D6 block, but the improvement in the production volume

of the US-based shale gas operations is positive for the upstream business.

Moreover, the expansion in the petchem business ($12 billion capex) would

drive the growth and improve the integrated petchem margins. Thus, we retain

our Buy rating on RIL. We also introduce our FY2016 estimate and roll over our

valuation multiple to arrive at a revised (SOTP-based) price target of Rs1,060

(earlier Rs1,010).

Results Rs cr

Particulars Q4FY14 Q4FY13 YoY % Q3FY14 QoQ %

Net sales 95,193 84,198 13.1 103,521 -8.0

Total expenditure

Raw material consumed 81,095 70,982 14.2 86,124 -5.8

Stock adjustment (1,236) (1,289) -4.1  2,579 -147.9

Purchase of finished goods  13 222 -94.1  3 NA

Employee expenses 948 792 19.7 715 32.6

Other expenses  6,042  5,666 6.6  6,478 -6.7

Operating profit  8,331  7,825 6.5  7,622 9.3

Other income  2,036  2,243 -9.2  2,305 -11.7

EBITDA 10,367 10,068 3.0  9,927 4.4

Interest 799 709 12.7 792 0.9

Depreciation  2,275  2,239 1.6  2,143 6.2

PBT  7,293  7,120 2.4  6,992 4.3

Exceptional item - - -

Tax  1,662  1,531 8.6  1,481 12.2

PAT  5,631  5,589 0.8  5,511 2.2

Extraordinary items - - -

Reported PAT  5,631  5,589 0.8  5,511 2.2

EPS  17.4  17.3  17.1

Margin (%)

OPM  8.8  9.3  (54)  7.4  139

PATM  5.9  6.6  (72)  5.3 59

Tax rate  22.8  21.5  129  21.2  161
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Segmental performance

� Refining: During the quarter, the company refined 16.3

million tonne of crude oil (110% utilisation continued),

which is flat year on year (YoY) but 4% lower

sequentially due to a planned maintenance related

shutdown. In Q4FY2014 the gross refining margin (GRM)

improved substantially quarter on quarter (QoQ) to

$9.3 per barrel (against our estimate of $8.7) but was

lower YoY. This reflects a spread of $2.1 per barrel

over that of the Singapore GRM during the quarter.

Sequentially, the Singapore GRM also witnessed a jump

of 67% due to the widening Arab heavy-light spread.

Going forward, we also expect a firm GRM in FY2015

led by a marginally better emerging market demand

and a moderating pace of capacity additions in some

regions. For FY2014 RIL reported a GRM of $8.1 per

barrel ($9.2 per barrel in FY2013); however, we expect

a gradual improvement in the GRM in FY2015 and

FY2016 to $8.5 per barrel and $8.7 per barrel

respectively. We believe the benefit of the upcoming

petcoke gasification project would fully reflect as an

improvement in the GRM from FY2017.

Refining

Particulars  Q4FY14  Q4FY13  YoY %  Q3FY14  QoQ %

GRM (US/bbl) 9.3 10.1 -8 7.6 22

Crude refined 16.3 16.1 1 17 -4

(mn tonne)

Revenue (Rs cr) 87,624 77,872 13 95,432 -8

EBIT (Rs cr)          3,954 3,520 12 3,141 26

EBIT margin (%) 4.5 4.5 -0.78 3.3 122.11

� Petchem: The petrochemical (petchem) division

reported production volume of 5.3 million tonne in

Q4FY2014 (in line with our estimate) which is 2% lower

YoY and 5% lower QoQ. The deltas for the polyester

chain weakened in Q4FY2014, with weak polymer

demand owing to a weak demand from the automobile

and construction sectors. Going forward, we believe

that the petchem margins will be subdued over the

medium term. However, with an additional ethylene

capacity of 1.8mt, delta could expand and support

the margin of RIL from FY2017.

Petchem

Particulars  Q4FY14  Q4FY13  YoY %  Q3FY14  QoQ %

Production 5.3 5.4 -2 5.6 -5

(mn ton)

Revenue (Rs cr) 24,343       22,158 10      25,280 -4

EBIT (Rs cr) 2,096 1,895 11 2,124 -1

EBIT margin (%) 8.6 8.6 5.81 8.4 20.84

� E&P: For Q4FY2014, the declining trend of gas

production from the Krishna-Godavari (KG) D6 basin

continued, with the company producing 43 billion cubic

feet (around 14 mmscmd). Panna-Mukta and Tapti fields

witnessed a decline in volume on both a year-on-year

(Y-o-Y) and quarter-on-quarter (Q-o-Q) bases due to a

17-day shutdown (of which three days were in April

2014) for field maintenance activities, the

commissioning of a new single-point mooring (SPM)

system and natural decline. However, the positive

surprise was from the international exploration (shale

Segment-wise results

Particulars  Q4FY14  Q4FY13  YoY %  Q3FY14  QoQ %  FY14  FY13  YoY %

Revenues

Petrochemicals 24,343 22,158 9.9 25,280 -3.7 96,465 88,108 9.5

Refining 87,624 77,872 12.5 95,432 -8.2 361,970 333,774 8.4

Oil & gas  1,417  1,597 -11.3  1,733 -18.2  6,068  8,280 -26.7

Others 394 359 9.7 209 88.5  1,549 952 62.7

Total (gross) 113,778 101,986 11.6 122,654 -7.2 466,052 431,114 8.1

Less: segment transfer 15,971 15,368 3.9 16,271 -1.8 64,750 59,997 7.9

Turnover 97,807 86,618 12.9 106,383 -8.1 401,302 371,117 8.1

Less: excise duty  2,614  2,420 8.0  2,862 -8.7 11,185 10,822 3.4

Net sales 95,193 84,198 13.1 103,521 -8.0 390,117 360,295 8.3

EBIT

Petrochemicals  2,096  1,895 10.6  2,124 -1.3  8,612  7,328 17.5

Refining  3,954  3,520 12.3  3,141 25.9 13,220 12,788 3.4

Oil & gas 378 460 -17.8 540 -30.0  1,626  2,887 -43.7

Others 199  48 314.6  94 111.7 419 255 64.3

Total  6,627  5,923 11.9  5,899 12.3 23,877 23,258 2.7

EBIT margins (%) 7.0 7.0 (7) 5.7  126 6.1 6.5  (33)

Petrochemicals 8.6 8.6 6 8.4 21 8.9 8.3 61

Refining 4.5 4.5 (1) 3.3  122 3.7 3.8  (18)

Oil & gas 26.7 28.8  (213) 31.2  (448) 26.8 34.9  (807)

Others 50.5 13.4 3,714 45.0  553 27.0 26.8 26
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gas) business, which witnessed a healthy production

growth of 22% YoY and 2% QoQ to 44.2 billion cubic

feet equivalent (bcfe) in Q4FY2014. During the quarter

a higher number of wells turned online in shale

properties (653 wells put on production in Q4FY2014

against 440 in Q4FY2013) is supportive of volume

improvement. Further, we expect the improvement in

the shale gas business to continue for some time as

there is 43% reserve accretion with the proved reserves

at 2.66tcfe at the end of CY2013. However, the natural

decline in the Panna-Mukta-Tapti (PMT) is expected to

continue and there could be a gradual but insignificant

growth in the volume from the Krishna-Godavari (KG)-

D6 block in the next two years. Gas price revision would

be the key monitorable for the segment which could

affect the performance of the segment significantly.

Annual results

In FY2014 the stand-alone revenues of RIL grew by 8% and

the earnings before interest and tax (EBIT) grew by 3%

only as the benefit enjoyed by the petchem segment

(which also had a better margin) was offset by a decline

in the profit of the upstream segment with a falling output.

The refining segment’s EBIT remained stagnant with a 3%

growth YoY in FY2014. However, there are signs of a firm

GRM in the coming quarters.

Other highlights

� Balance sheet: The outstanding debt at the end of

Q4FY2014 stood at Rs89,968 crore (up 24% YoY and 11%

QoQ) and the cash and cash equivalents were at Rs88,190

crore, with the company maintaining a very low net cash

position. During FY2014, the net addition of fixed assets

was Rs35,210 crore, mainly on account of the ongoing

expansion project in the petchem and refining segments

at Jamnagar, Dahej, Silvaasa and Hazira.

� RIL and its partners announced two significant

hydrocarbon discoveries (D55 and CY-D5) during the

year which could add to the hydrocarbon resources in

the KG-D6 block. The company also signed a

memorandum of understanding (MoU) with Oil and

Natural Gas Corporation to explore the possibility of

sharing RIL’s infrastructural facility in the east coast;

however, uncertainty related to the timing and

quantum of the gas price revision would be an overhang

for some time.

� Retail: During FY2014, the retail segment’s turnover

grew by 34% to Rs14,496 crore with earnings before

interest, tax, depreciation and amortisation (EBITDA)

of Rs363 crore. The company added 225 stores and 2.7

million operating square feet in the year across sectors.

� Broadband: Reliance Jio Infocomm received the

unified licence for all 22 service areas across India in

October 2013 and became the first telecommunications

(telecom) company in the country to become a pan-

India telecom operator. Further, during the year the

company announced telecom infrastructure sharing

arrangements with Reliance Communications, Bharti

Airtel, Bharti Infratel and Viom Networks and made

public its aim to make a significant impact in the 4G

service space in India.

Valuation

We believe incremental capacity in the downstream

business would drive the earnings of RIL in next two to

three years. While the uncertainty regarding price revision

and production from the KG-D6 basin remains, the signs

of improvement in the shale gas volume are a positive for

the upstream business. Based on our expectations of

better margins (in the refining and petchem businesses)

and incremental capacity in the downstream business,

we retain our Buy rating on RIL. In this note, we have

introduced our FY2016 estimates and rolled over our

valuation multiples to arrive at a revised price target (sum-

of-the-parts [SOTP based]) of Rs1,060 (vs Rs1,010 earlier).

Valuation

Particulars FY2012 FY2013 FY2014 FY2015E FY2016E

Net sales (Rs cr) 358,501.0 397,062.0 434,460.0 407,324.3 423,320.2

Operating Profit (Rs cr) 34,508.0 33,045.0 34,799.0 35,093.0 40,058.9

OPM (%) 9.6 8.3 8.0 8.6 9.5

Net profit (Adjusted) (Rs cr) 19,724.0 20,879.0 22,493.0 24,391.0 27,002.0

Adj. EPS  (Rs) 60.3 64.7 69.6 75.5 83.5

Y-o-Y change (%) 2.7 7.2 7.6 8.4 10.7

PER (x) 15.9 14.8 13.8 12.7 11.5

EV/EBIDTA (x) 11.6 12.1 11.5 11.4 10.0

Dividend yield (%) 0.9 0.9 1.0 1.0 1.1

RoCE (%) 10.7 10.5 9.4 9.4 9.7

RoNW (%) 11.6 11.5 11.3 11.0 11.0
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SoTP valuation

Particulars Mltip base Mltip year Mltip value (Rs) Multiple (x) Value (Rs cr)

Refining EBITDA FY2016 17,801 6.0 106,803.6

Petrochem EBITDA FY2016 14,723 5.5 80,976.7

KG-D6 gas (60% stake) 41,850.0

NEC-25 (60% stake) 4,500.0

CBM - Sohagpur (100% stake) 4,200.0

PMT field (30% stake) 4,140.0

KG-D6 MA 23,400.0

New E&P Blocks 76,800.0

Marcellus shale gas JV 12,658.6

Eagle Ford Share (pioneer) 12,800.0

Business EV 368,128.8

Less—net debt 90,806.90

Equity value 277,321.9

Investment (20% discount) 34,278.4

No. of shares (treasury shared adjusted) 294.0

Fair value per share 1,060.0

Sharekhan Limited, its analyst or dependant(s) of the analyst might be holding or having a position in the companies mentioned in the article.
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Company details

Price chart

Shareholding pattern

Price performance

(%) 1m 3m 6m 12m

Absolute -0.6 8.5 53.2 98.2

Relative -4.2 0.8 37.7 61.4
to Sensex

Persistent Systems Reco: Buy

Stock Update

Impressive growth outlook, retain Buy CMP: Rs1,059

Price target: Rs1,200

Market cap: Rs4,235 cr

52 week high/low: Rs1,220/477

NSE volume: 73,280
(no. of shares)

BSE code: 533179

NSE code: PERSISTENT

Sharekhan code: PERSISTENT

Free float: 2.4 cr
(no. of shares)

Result highlights

� Persistent Systems Ltd (PSL) revenues for Q4FY2014 were reported at $72.6

million which grew by 3.9% sequentially led by an impressive 14% sequential

rise in the revenues of the intellectual property business. The revenues of the

IT services business grew by a modest 1.6% QoQ because of an 11.7% sequential

decline in the telecom vertical due to a sudden ramp-down by a client. The

blended volume fell by 1.1% QoQ whereas the realisation rose by 2.7% QoQ in

Q4FY2014.

� PSL has delivered yet another quarter of strong execution on the margin front,

with an EBITDA margin of 27% (which was down by 66BPS QoQ, a positive

surprise). The net income for the quarter rose by 4.7% QoQ to Rs67 crore. For

the quarter, the revenues from the top client and the top five clients grew by

10.7% and 10.9% QoQ respectively. PSL added 255 employees during the quarter

and plans to add another 800 employees in FY2015.

� For FY2014 PSL has delivered a 15.2% Y-o-Y growth in the revenues (among the

top quadrant in the IT sector) coupled with an impressive exit rate of EBITDA

margin at 27%.  The company continues to be our top mid-cap IT pick, given its

distinctive advantage of a SMAC-oriented business model and superior margin

profile. We continue to remain confident about PSL’s earnings visibility and

margin performance in FY2015 and FY2016. We maintain our Buy rating on the

stock with a price target of Rs1,200.

Results Rs cr

Particulars Q4FY14 Q4FY13 Q3FY14 YoY % QoQ %

Revenues ($ mn) 72.6 62.1 69.9 17.0 3.9

Derived exch. rate (Rs/$) 61.5 53.8 61.9 14.4 -0.6

Net sales 446.7 334.0 432.8 33.8 3.2

Direct costs 255.4 191.6 243.3 33.3 5.0

SG&A 70.7 59.3 69.8 19.3 1.4

EBITDA 120.7 83.1 119.7 45.2 0.8

Depreciation & amortisation 26.4 21.1 26.2 25.0 0.9

EBIT 94.2 61.9 93.5 52.2 0.8

Forex gain/(loss) -8.7 4.2 -14.7 NA NA

Other income 6.8 6.1 7.7 11.0 -11.8

PBT 92.3 72.2 86.5 28.0 6.7

Tax provision 25.1 20.3 22.3 23.9 12.5

PAT 67.2 51.9 64.2 29.5 4.7

Minority interest 0.0 0.0 0.0

Net profit 67.2 51.9 64.2 29.5 4.7

Equity capital (FV Rs10/-) 40.0 40.0 40.0

EPS (Rs) 16.8 13.0 16.0 29.5 4.7

Margin (%)

EBITDA 27.0 24.9 27.7

EBIT 21.1 18.5 21.6

NPM 15.0 15.5 14.8

Tax rate 27.2 28.1 25.8
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Valuation: PSL remains best placed to leverage on the

spending surge in the digital technologies space, given

its early mover advantage and strong domain expertise.

Also, the confidence of its management regarding

comfortably beating the NASSCOM guidance for FY2015

augurs well for the earnings predictability. At the current

market price of Rs1,059 the stock trades at 13x FY2015

and 11x FY2016 estimates. We maintain our Buy rating on

the stock with a price target of Rs1,200.

Valuations

Particulars FY13 FY14 FY15E FY16E

Net sales (Rs cr) 1,294.5 1,669.2 1,939.6 2,231.4

Net profit (Rs cr) 187.7 249.3 321.7 373.7

EBITDA margin (%) 25.9 25.8 26.6 26.8

EPS (Rs) 46.9 62.3 80.4 93.4

Chg. YoY (%) 32.4 32.8 29.0 16.2

PER (x) 22.6 16.9 13.2 11.3

EV/EBITDA (x) 11.5 8.5 6.5 5.1

Price/BV (x) 4.1 3.5 2.9 2.4

RoCE (%) 27.2 29.8 33.5 32.0

RoE (%) 20.2 22.4 24.1 23.4

Result highlights

� Revenue growth broadly in line with estimates driven

by IP business: PSL’s Q4FY2014 revenue growth in

dollar terms came in at 3.9% QoQ (against our estimate

of a 4.4% growth QoQ) to $72.6 million. After a soft

Q3FY2014 (when its revenues had declined by 4.9%)

the intellectual property (IP) business led revenues

(accounting for 19.6% of the total revenues) bounced

back strongly in Q4FY2014, as was expected. The IP-

led revenues grew by 14.4% sequentially to $14.2

million during the quarter. The revenues of the

information technology (IT) services business

(accounting for 80% of the total revenues) grew albeit

at a modest pace of 1.6% sequentially to $58.4 million.

The modest growth could be attributed to a ramp-

down by a client in India in the telecommunication

(telecom) vertical (down 11.7% QoQ). The blended

volume for the quarter was down by 1.1% sequentially

whereas the realisation was up by 2.7% QoQ. The

revenue growth in rupee terms came in at 3.2% to

Rs446.7 crore.

� Strong execution drives outperformance on the

margin front: The company reported a second

consecutive quarter of outperformance on the margin

front. For the quarter the EBITDA margin declined by

66BPS QoQ to 27% (we had expected a decline of

120BPS for the quarter). Despite a shift in the business

mix towards onsite projects (the onsite revenues grew

by 8.4% sequentially) coupled with a 410-BPS quarter-

on-quarter (Q-o-Q) decline in the offshore utilisation

on account of a ramp-down by a client, PSL managed

to keep its margin at around 27% led by a 14.4% Q-o-Q

jump in the revenues of the IP business.

� Net income broadly in line with estimates; higher

than expected forex loss restricts upside: The

company’s net income for the quarter grew by 4.7%

QoQ to Rs67.2 crore (versus our estimate of Rs69.8

crore for the quarter). It reported a higher than

expected foreign exchange (forex) loss of Rs8.7 crore

against our estimate of Rs6 crore which restricted the

net income growth.

� Sharpens its focus on product development solutions

through ‘Accelerite’: During the quarter, the company

formed a specialised business unit called Accelerite in

order to take its products and product related solutions

to the market.  Accelerite will be a separate business

unit of PSL, headquartered in Silicon Valley, USA. The

unit will focus on creating software products in

traditional as well as new areas of SMAC. Product

development accounts for about 60% of the total

revenues of the company and given that the business

is distinct from the traditional IT services business in

terms of sales approach, talent required, nature of

investments and the returns on the same (returns on

products tend to be lumpy as compared with the

annuity nature of the returns on IT services), it only

makes sense to have a distinct focus on product

development in terms of clients and management

bandwidth.

Key takeaways from management commentary: moving

ahead with confidence

� The overall commentary around the demand

environment and three core lines of business, products,

platforms and IP, continues to be robust. Given that

SMAC is now rapidly evolving into mainstream

components of enterprises IT spending, the

management is fairly confident of outpacing the upper

end of the NASSCOM growth guidance (15%) for FY2015.

� The management expects the traditional product

development solutions business (accounting  for about

60% of the total revenues) to grow at steady double

digits rate (despite there being some industry specific

issues, like shrinkage in product development cycle).

The platform business (accounting for about 20% of

the total revenues) should see a growth in the high

teens going into FY2015. Overall, the services portfolio

should see a steady growth (of 14-15%) in FY2015 as

indicated by the management.
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� On the IP-led business (accounting for 20% of the total

revenues) the management has indicated that FY2015

shall be better as compared with FY2014 (PSL has

reported a 20% growth in the IP business for FY2014).

The company continues to look at acquisitions and

developing products internally to accelerate the growth

in the coming fiscal.

� The management continues to foresee the PBT margin

at 18-20% in FY2015 (notwithstanding the quarterly

volatility due to forex movement). PSL will continue

to make investments in technology (SMAC), sales and

the other front-end initiatives.

� Persistent Ventures will look at an investment ticket

size of $100,000-250,000 per deal going ahead. It will

look to invest in 8-10 ideas per year and is looking at

an investment horizon of two to three years.

� The company made a senior level addition to its team

during the quarter. It inducted Sundar Sarangan as the

chief marketing officer of the company. Mr Sarangan

was the regional head, Marketing (USA), for Infosys

previously.

Other result highlights

� The cash and cash equivalents for the quarter stood

at Rs631 crore versus Rs595 crore in the previous

quarter.

� The company has hedges worth $91 at the rate of

Rs64.68 per dollar as compared with $82 million at

the rate of Rs61.89 per dollar in the preceding quarter.

� The DSO days remained steady at 63 days for the

quarter.

� The company added 255 employees during the quarter

(it had added 145 employees in the previous quarter)

taking the total headcount to 7,857 employees as on

March 2014. The hiring guidance for FY2015 stands at

800 employees at the net level.

� Attrition increased only marginally, by 20BPS, QoQ to

13.4% in the quarter. The blended utilisation rate for

the quarter fell by 370BPS sequentially to 69.2% during

the quarter.
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Operating matrix

Particulars Q4FY14 Q4FY13 Q3FY14 YoY % QoQ %

Revenues ($ mn) 72.6 62.1 69.9 17.0 3.9

Geography:

North Americas (%) 85.4 85.1 83.1 17.4 6.7

$ mn 62.0 52.9 58.1

Europe (%) 6.1 5.7 6.0 25.2 5.6

$ mn 4.4 3.5 4.2

RoW (%) 8.5 9.2 10.9 8.1 -19.0

$ mn 6.2 5.7 7.6

Industry verticals

Telecom (%) 15.3 22.8 18.0 -21.5 -11.7

$ mn 11.1 14.2 12.6

Infrastructure systems (%) 71.6 66.5 68.9 25.9 7.9

$ mn 52.0 41.3 48.2

Life science (%) 13.1 10.7 13.1 43.2 3.9

$ mn 9.5 6.6 9.2

Mix

Onsite (%) 21.4 18.8 20.5 33.1 8.4

$ mn 15.5 11.7 14.3

Offshore (%) 59.0 63.7 61.7 8.3 -0.7

$ mn 42.9 39.6 43.2

IP led (%) 19.6 17.5 17.8 31.0 14.4

$ mn 14.2 10.9 12.4

Services lines

Product engineering and 80.4 82.5 82.2 14.0 1.6

Platform solutions (%)

$ mn 58.4 51.2 57.5

IP driven (%) 19.6 17.5 17.8 31.0 14.4

$ mn 14.2 10.9 12.4

Clients’ contribution

Top clients (%) 21.1 21.6 19.8 14.2 10.7

$ mn 15.3 13.4 13.8

Top 5 clients (%) 39.4 36.7 36.9 25.6 10.9

$ mn 28.6 22.8 25.8

Top 10 clients (%) 48.5 47.9 46.9 18.4 7.4

$ mn 35.2 29.8 32.8

Other than top 10 clients (%) 51.5 52.1 53.1 15.6 0.7

$ mn 37.4 32.4 37.1

Headcount 7857 6970 7602

Attrition (%) 13.4 14.4 13.2

Utilisation (blended) 69.2 72.5 72.9

DSO 63 65 63

� Growth driven by USA (6.7% Q-o-Q growth) and Europe (5.6%

Q-o-Q growth)

Remarks

Sharekhan Limited, its analyst or dependant(s) of the analyst might be holding or having a position in the companies mentioned in the article.

� Revenues of infra systems vertical grew by 8% QoQ while

that of telecom vertical declined by 11.7% sequentially due

to an unexpected ramp-down in one of its customers in India

� After having a soft Q3FY2014, IP business came back strongly

to post a 14.4% sequential growth in revenues for the quarter

� The company made 255 net additions for the quarter

� Onsite revenues picked up by 8.4% QoQ indicating fresh ramp

ups of new large projects for the company

� All the top client brackets reported a robust growth for

the quarter



10Sharekhan Home NextApril 21, 2014

Sharekhan Stock Ideas

Disclaimer

This document has been prepared by Sharekhan Ltd.(SHAREKHAN) This Document is subject to changes without prior notice and is intended only for the person or entity to which it is addressed to and may contain confidential and/or
privileged material and is not for any type of circulation. Any review, retransmission, or any other use is prohibited. Kindly note that this document does not constitute an offer or solicitation for the purchase or sale of any financial
instrument or as an official confirmation of any transaction.

Though disseminated to all the customers simultaneously, not all customers may receive this report at the same time. SHAREKHAN will not treat recipients as customers by virtue of their receiving this report.

The information contained herein is from publicly available data or other sources believed to be reliable. While we would endeavour to update the information herein on reasonable basis, SHAREKHAN, its subsidiaries and associated
companies, their directors and employees (“SHAREKHAN and affiliates”) are under no obligation to update or keep the information current. Also, there may be regulatory, compliance, or other reasons that may prevent SHAREKHAN and
affiliates from doing so. We do not represent that information contained herein is accurate or complete and it should not be relied upon as such. This document is prepared for assistance only and is not intended to be and must not alone
betaken as the basis for an investment decision. The user assumes the entire risk of any use made of this information. Each recipient of this document should make such investigations as it deems necessary to arrive at an independent
evaluation of an investment in the securities of companies referred to in this document (including the merits and risks involved), and should consult its own advisors to determine the merits and risks of such an investment. The investment
discussed or views expressed may not be suitable for all investors. We do not undertake to advise you as to any change of our views. Affiliates of Sharekhan may have issued other reports that are inconsistent with and reach different
conclusion from the information presented in this report.

This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, availability or
use would be contrary to law, regulation or which would subject SHAREKHAN and affiliates to any registration or licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all
jurisdictions or to certain category of investors. Persons in whose possession this document may come are required to inform themselves of and to observe such restriction.

SHAREKHAN & affiliates may have used the information set forth herein before publication and may have positions in, may from time to time purchase or sell or may be materially interested in any of the securities mentioned or related
securities. SHAREKHAN may from time to time solicit from, or perform investment banking, or other services for, any company mentioned herein. Without limiting any of the foregoing, in no event shall SHAREKHAN, any of its affiliates
or any third party involved in, or related to, computing or compiling the information have any liability for any damages of any kind. Any comments or statements made herein are those of the analyst and do not necessarily reflect those
of SHAREKHAN.

Automobiles

Apollo Tyres
Ashok Leyland
Bajaj Auto
Gabriel India
M&M
Maruti Suzuki India

Banks & Finance

Allahabad Bank
Andhra Bank
Axis (UTI) Bank
Bajaj Finserv
Bank of Baroda
Bank of India
CanFin Homes
Capital First
Corp Bank
Federal Bank
HDFC
HDFC Bank
ICICI Bank
IDBI Bank
LIC Housing Finance
Punjab National Bank
SBI
Union Bank of India
Yes Bank

Consumer goods

Bajaj Corp
GSK Consumers
Godrej Consumer Products
Hindustan Unilever
ITC
Jyothy Laboratories
Marico
Mcleod Russel India
TGBL (Tata Tea)
Zydus Wellness

IT / IT services

CMC
Firstsource Solutions
HCL Technologies
Infosys
NIIT Technologies
Persistent Systems
Tata Consultancy Services
Wipro

Capital goods / Power

Bajaj Electricals
Bharat Heavy Electricals
CESC
Crompton Greaves
Greaves Cotton
Kalpataru Power Transmission
PTC India
Thermax
V-Guard Industries

Infrastructure / Real estate

Gayatri Projects

ITNL

IRB Infra

Jaiprakash Associates

Larsen & Toubro

Pratibha Industries

Punj Lloyd

Oil & gas

Oil India

Reliance Ind

Selan Exploration Technology
Pharmaceuticals

Aurobindo Pharma
Cadila Healthcare
Cipla
Dishman Pharma
Divi's Labs
JB Chemicals & Pharmaceuticals
Glenmark Pharmaceuticals 
Ipca Laboratories
Lupin
Sun Pharmaceutical Industries
Torrent Pharma

Agri-Inputs
UPL

Building materials

Grasim

Orient Paper and Industries

Shree Cement

The Ramco Cements

UltraTech Cement

Discretionary consumption

Eros International Media

Indian Hotel Company

KKCL

Raymond

Relaxo Footwear

Speciality Restaurants

Sun TV Network

Zee Entertainment Enterprises
Diversified / Miscellaneous

Aditya Birla Nuvo
Bajaj Holdings
Bharti Airtel
Bharat Electronics
Gateway Distriparks
Max India
Ratnamani Metals and Tubes
Supreme Industries

To know more about our products and services click here.
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