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Transforming Business...growth driver 
Capital First Ltd (CAPF) transformed its business model in last 3 years by 
streamlining its focus towards retail finance (SME and Consumer). Retail – 
wholesale (corporate) loan mix currently stands at 80:20 v/s 10:90 in FY10. With 
this transformation, CAPF delivered healthy loan growth and interest income 
during a sluggish economic phase. The loan book grew at 48% CAGR during 
FY10-14 with retail loan growing 200% and wholesale 21%. Net Interest Income 
(NII) grew at 58% CAGR during the same period. CAPF received housing 
finance license in FY14 and has huge long term growth potential. With the 
revamped business model maturing and high potential loan mix, CAPF is likely 
to sustain the loan growth momentum and deliver robust earning. Through a 
preferential allotment in Q4FY14, CAPF raised Rs 1.78bn to fund capital. We 
factor a possible re-rating in CAPF’s P/B valuation with sustained earnings 
momentum and value CAPF at 2x FY16E P/B with a target price of Rs329 and 
recommend ACCUMULATE.    
Rs170bn Loan AUM target …optimism on new business model 
CAPF targets to grow loan AUM at 33% CAGR in FY14-16E to Rs170bn with the 
revamped business model. New business model with greater focus on retail 
financing bring in scalability from various products launched. The total loan book 
grew at 25% CAGR during FY12-14 with the transformation. SME financing 
(mortgage) was the major growth driver since its launch in FY11. With 66% of 
AUM it has become the largest segment of CAPF within the short span. The 
underpenetrated SME financing has potential to grow at 30% CAGR in FY14-16E 
and lead the AUM growth. Recently launched housing financing business will 
also boost the loan momentum. We factor 30% CAGR in loan book in FY14-16E.   
Interest margin…to stabilize with better mix 
The revamped loan mix and low borrowing costs helped CAPF continuously 
expand its NIM (Net Interest Margin) after a fall in FY11. NIM stood at 5.4% in 
FY14, expanding 160bps since FY11. CAPF, with optimum borrowing mix has 
successfully controlled its borrowing costs over the years. Loan mix change with 
high margin retail loans (gold, consumer durable, two-wheeler) were margin 
accretive. The margin is expected to stabilize in the next two years with a 
favorable loan mix and borrowing costs remaining at comfortable levels.  
Prudent capital adequacy & Asset Liability Management... 
CAPF’s capital adequacy has consistently kept high. In Q4FY14 CAPF raised 
Rs1.78bn through preferential allotment of 11.6mn shares (dilution of 16%) at 
Rs153 per share.  CAR (Capital Adequacy Ratio) is currently at 22% as against the 
stipulated 15%. High CAR leaves adequate capital for loan growth and reduces 
dilution risk in the near term. CAPF follow a prudent Asset Liability Management 
(ALM), with 100% matching of all assets & liabilities. Borrowings have longer 
tenure than maturity of assets which help maintain adequate liquidity.  
Asset quality…attractive 
Robust and efficient credit assessment process has helped CAPF maintain high 
asset quality. NPAs brought down to nominal levels. FY14 Gross NPA & Net 
NPA stood at 0.45% and 0.08% respectively, down 330bps & 150bps since FY10. 
P/B valuations… 
CAPF is currently trading at one year forward P/B of 1.8x which is ~30% 
premium to its last 5 year average. P/B valuation de-rated from its peak P/B 
valuations of 3x with business model change. We factor a possible re-rating in P/B 
valuations post the business model maturing and a stable future growth. Factoring 
a CAGR of 56% & 8% in consolidated EPS and BPS respectively, we value at 2x 
FY16E P/B and recommend ACCUMULATE with a target price of Rs329. 
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Bloomberg CODE: CAPF IN SENSEX: 26,560  

Company Data 
Market Cap (Rsmn) 23,212 
Enterprise Value (Rsmn) 93,577 
Outstanding Shares (mn) 82.9 
Free Float(%) 25 
Dividend Yield(%) 0.7 
52 week high  Rs293 
52 week low  Rs120 
6m average volume (mn) 0.47 
Beta 1.0 
Face value (Rs) 10 
Shareholding  % Q3FY14 Q4FY14 Q1FY15 
Promoters 71.99 71.99 71.83 
FII’s 0.94 0.79 2.02 
MFs/Insti 0.16 4.08 6.90 
Public 8.64 7.48 9.48 
Others 18.27 15.66 9.77 
Total 100.00 100.00 100.00 
Price Performance 3mth 6mth 1 Year 
Absolute Return 39.8% 92.5% 82.6% 
Absolute Sensex 7.7% 26.0% 42.5% 
Relative Return* 29.8% 52.8% 28.2% 
*over or under performance to benchmark index 

 

Y.E March (Rsmn) FY14 FY15E FY16E 
Interest Income 9,748 12,724 16,378 
Growth (%) 34% 31% 29% 
NII 3,282 4,404 5,984 
Growth (%) 34% 34% 36% 
PAT Adj 590 958 1,446 
Growth (%) 41% 62% 51% 
EPS 7.2 11.6 17.4 
Growth (%) 21.1 60.7 51.0 
P/E 39.0 24.2 16.1 
P/B 2.0 1.9 1.7 
RoE (%) 5.5 7.9 11.0 
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P/B valuations... 
CAPF is currently trading at one year forward P/B of 
1.8x, 30% premium to the historical average of 1.4x 
and 41% premium to last one year average.  
 
P/B Price Band 

 

Source: Company, Geojit BNP Paribas Research 
 

P/B one year forward 

 

Source: Company, Geojit BNP Paribas Research 
 
CAPF’s historical one year forward P/B saw 
continuous de-rating after a peak of 2.6x in Q1FY11 as 
company strategically changed its main line of 
business to SME & mortgage and consumer durable 
financing. Warburg Pincus, a leading global PE 
bought 70% (26% through open offer @Rs160/share) 
stake in Capital First in FY13. After bottoming at 0.8x 
P/B valuation picked up to 1.7x from Q2FY13 with an 
open offer by Warburg Pincus, thus pushing the price 
up. Post the open offer, P/B valuations fell back to 1x. 
Valuations have started to revive in last one year with 
the average P/B valuations moving to 1.2x. 
 
CAPF’s business has undergone significant changes in 
last 5 years. Previously known as Future capital 
Finance holdings Ltd, was known for investment 
advisory, broking, forex & money transfer and 
corporate finance. Hence the historical P/B to an 
extent is incomparable.  
 
 
 

Earnings Growth... 
After incurring loss in FY09, CAPF’s earnings picked 
up with the changes in its business model but 
remained volatile during FY10-13. By identifying its 
core business as SME mortgage finance under retail 
financing brought more visibility to its earnings 
growth. New loan segments in consumer durable 
financing introduced along with the changed business 
model also influenced growth. The new business 
model could also reduce earnings volatility. We factor 
56% CAGR in consolidated EPS during FY14-16E. 
 
Change in revenue recognition... 
CAPF changed its accounting policy on revenue 
recognition in FY13 and started amortising 
securitisation income and fee income over the life of 
the loan. These incomes were realised upfront 
previously. This resulted in a temporary drop in FY13 
earnings. Amortising the income will bring the 
revenue stream more stable. The change was expected 
to reduce accounting income by ~Rs180-200mn YoY 
per quarter. Accounting profit de-grew ~60% YoY in 
FY13. Removing the impact, earnings have grown at 
~12% CAGR during FY10-14.  
 
Case for P/B valuation re-rating... 
Current P/B valuations reflect the growth potential of 
the changed business model. CAPF’s book value is 
expected to pick up with business growth and 
earnings. Growth in BPS was moderate at 4-5% in last 
5 years, except in FY12. BPS was impacted by earnings 
volatility and equity infusion. We factor a growth of 
~6% and ~10% growth in FY15E and FY16E BPS.  
 
RoE of CAPF has been consistently subdued in the 
past. RoE still remain at significant discounts to peers 
which also influence the P/B valuations. RoE 
witnessed a strong expansion in FY12 influenced by 
the earnings spurt from launch of retail financing. But 
costs for business expansion and change in accounting 
policy brought down FY13 earnings and put the RoE 
expansion on hold. Adding to that, equity infusion in 
FY13 and FY14 also impacted the RoE numbers. ROE 
dropped to 5.5% in FY14. The strong earnings growth 
we factor for FY4-16E is likely to reflect RoE only over 
a long term. This is due to the high capital base impact 
from FY14 preferential equity issue which resulted in 
16% dilution. We factor RoE expanding to ~11% by 
FY16E. With stable earnings forecast from sustained 
loan growth RoE could see further expansion in the 
coming years.  
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PEER ROE 

ROE (%) EPS Growth(%) 
FY14 FY15E FY16E FY14 FY15E FY16E 

Shriram Transport Finance 17 17 18 (7) 13 23 
Mahindra Finance 19 19 19 (5) 9 24 
Sundaram Finance 20 21 22 8 12 9 
Shriram City Uniom Finance 20 16 15 8 4 24 
Bajaj Finance 20 20 20 7 19 20 
Repco Home Finance 16 18 19 38 22 27 
Average 19 18 19 13 20 23 
CAPF 5.5 7.9 11.0 21 62 51 
Source: Bloomberg Estimates, Geojit BNP Paribas Research 
 
Revival in earnings, RoE expansion and Book value 
growth favours P/B valuation re-rating, and we factor 
24% premium to its last 5 year average. Maturity of 
the revamped model through sustained loan growth, 
healthy loan mix with high margin loans will also 
influence future P/B valuation. The earnings growth 
is expected to stabilize with greater efficiency and 
scalability of the loan products.  
 
Peer P/B valuations… 
On drawing a comparison with other asset financing 
companies, CAPF is at a discount to FY15E and FY16E 
P/B valuations. Improving growth visibility, 
relatively younger loan products, prudent credit 
management and lower NPA can bring down the gap. 
With healthy growth parameters in line with its peers 
we feel the discount by which CAPF is valued to its 
peers should come down.  
 

 
Loan 
Book                 P/B BPS Growth(%) 

 (Rs bn) FY15E FY16E FY15E FY16E 
Shriram Transp. Finance 422 2.2 1.9 14 16 
Mahindra Finance 257 2.6 2.3 15 17 
Sundaram Finance 192 3.5 3.0 21 18 
Shriram City Union 132 2.7 2.3 30 16 
Bajaj Finance 230 2.5 2.1 19 19 
Repco Home Finance 47 3.2 2.7 19 18 
Average  N.A 2.8 2.4 19 17 
CAPF 70 1.9 1.7 6* 10* 
Premium/(Discount) N.A (32) (29) NA NA 
Source: Bloomberg Estimates, Geojit BNP Paribas Research 
 
*CAPF’s BPS growth has been significantly impacted 
by the consecutive equity infusion in FY13 and FY14 
which together resulted in a dilution of 27%. The 56% 
CAGR we factor in for FY14-16E will reflect the BPS 
growth only over the next 3-4 years. 
 
Recommend Accumulate...Target price Rs329 
We value CAPF with a target P/B of 2x which is ~30% 
premium to its 5 year average and ~41% premium to 
last one year average on FY16E BPS and recommend 
Accumulate with a target price of Rs329. 
 

Investment Rationale… 
Transforming Business...growth driver 
Capital First Ltd (CAPF) transformed its business 
model in last 3 years by streamlining its focus towards 
retail finance (SME and Consumer). Retail – wholesale 
(corporate) loan mix currently stands at 80:20 v/s 
10:90 in FY10. CAPF was initially the holding 
company under Future Group as a diverse financial 
service provider engaged in corporate promoter 
financing, providing treasury functions, Investment 
advisory services, broking, etc. CAPF in due course 
hived off certain divisions to enable greater focus on 
retail financing through MSME and consumer 
financing. Streamlining of operations and shifting its 
focus towards financing was a step towards shifting 
to retail finance by FY10.  
 
Big ticket corporate credit & treasury and investment 
advisory services lacked consistency in earnings due 
to its overreliance on economic growth. Shifting to 
retail financing during a sluggish economic phase was 
a right step. It reflected the robust loan growth in last 
three years.  
 
There is significant competition in the financial sector 
for a player looking to diversify and enter into new 
lines of credit. Consumer confidence is influenced and 
enhanced by the company’s brand value and 
experience in the industry. Under-penetration is 
another key opportunity for entry. CAPF chose the 
latter strategy and opted SME financing as an entry 
point to retail financing. In addition, adding high 
yielding products under consumer financing 
increased scope for diversification and aid margin 
expansion. The total loan AUM grew at 52% CAGR 
during FY11-14, with SME financing becoming the 
largest segment with 66% share in the total loan 
AUM. Moreover, shifting to retail finance also 
brought NPAs at nominal levels. The change was 
spearheaded by the current managing director who 
has a track record of successfully building the retail 
financing of one of the country’s prominent finance 
house. 
 
Latest to the developments, Capital First Home 
Finance Private Limited (CFHPL) a subsidiary of 
CAPF received the licence from the National Housing 
Bank (NHB) for commencement of Housing Finance 
Business during Q1FY14. CFHFPL has already started 
originating home loans in FY14. This is positive, 

 



  

considering the priorities for housing schemes by the 
new government. 
 
The growth opportunity left with CAPF is in the 
underserved segment in the country unlike other 
NBFCs. Exploring businesses which have been left out 
as white spaces by banks and where it can develop a 
competitive advantage will continue to deliver CAPF 
healthy growth. With the successful transformation in 
business model, CAPF is optimally placed in the right 
direction of growth. 
 
AUM target...optimism on new business model  
CAPF targets to build its loan AUM (Assets Under 
Management) to Rs170bn by FY16E from Rs97bn at 
33% CAGR with the revamped business model. The 
total loan book grew at 25% CAGR during FY12-14 
with the transformation. New business model with 
greater focus on retail financing bring in scalability 
through various new segments launched in the last 3 
years. Relatively younger segments promises 
sustained growth momentum in the loan book 
through scale. 

 
SME loan through mortgage is the main line of 
business and contributes 81% of the retail assets and 
66% of total AUM. It has been the major growth 
driver in CAPF’s loan book since its launch in FY11 
growing at 200% CAGR over the period. Being an 
underpenetrated segment and healthy demand there 
is huge potential left with the segment and is likely to 
grow at 30% CAGR in FY14-16E and help drive the 
AUM. The segment which eyes the working capital 
requirement of SMEs is likely to benefit from an 
economy revival.  
 
CAPF could also rely on its recently launched housing 
financing business from its success in mortgage 
finance. The product will benefit from the affordable 
housing mooted by the government. It will also boost 

the loan momentum. We factor 30% CAGR in loan 
book in FY14-16E.   
 
Potential loan mix...to drive NIM 
CAPF’s shift to retail financing has opened door for 
diversification through the launch of new products. 
Mortgage and SME loan account for the largest share 
in retail loan book followed by gold loan, consumer 
durable and two wheeler loan. The loan to value 
(LTV) and yield differs between various products.  
 
SME & mortgage financing, provides long-term 
secured loans to SMEs, self-employed individuals and 
professionals against collateral of residential or 
commercial property. In addition, company provides 
loans against gold jewellery for personal uses and also 
traders and small businesses for short-term business 
requirements. CAPF provides two-wheeler financing 
through EMIs to self - employed customers like small 
traders, suppliers, shop keepers with good credit 
profiles, and salaried employees. Two-wheeler loans 
are relatively small ticket size loans of about Rs30,000 
- Rs40,000 with an average tenure of around 2 years. 
CAPF provides financing for consumer electronic 
goods through EMIs to salaried and self-employed 
customers with average tenure of around 8 months. 
Capital First Home Finance Private Limited (CFHPL) 
a subsidiary of CAPF received National Housing Bank 
(NHB) license for Housing Finance Business during 
Q1FY14. CFHFPL has already started originating 
home loans in FY14. On the wholesale side company 
provide promoter financing and senior secured debt 
on projects backed by escrow of cash flows. 
 
Interest margin impact... 
FY14 NIM (net interest margin) stood at 5.4% 
improving 150bps since FY11 low of 3.9%. 
Introduction of high margin retail loans with robust 
loan growth and low cost long term borrowing 
composition helped CAPF expand its NIM.  

Loan  AUM Mix(%) 
Average 

Yield LTV 
SME/Mortgage (Q4FY10) 64,058 66.2 13-13.5% 50-55% 
Gold (Q4FY11) 5,746 5.9 18-19% 75% 
Consumer durable (FY10) 3,593 3.7 25-27% 67% 
Two wheeler (Q3 FY12) 4,524 4.7 22-24% 70% 
Wholesale credit 17,959 18.6 16-18% <50% 
Others 911 0.9   
Source: Company, Geojit BNP Paribas Research  
 
Going forward, stability of earnings from maturing 
loan book will influence the margins. The company 
has access to a wide range of funding options, 
including mutual funds, provident funds, banks - 

AUM (Rs bn), Growth (%) 

 
Source: Company, Geojit BNP Paribas Research 
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through NCDs, CPs and long term loans. CAPF 
enjoys a high long term credit rating of AA+ for its 
NCDs and subordinate debts since FY13, a 3notch 
rating upgrade (A+ in FY10) in 3 years. This helps 
CAPF raise debt capital at competitive rates. With 
borrowing costs likely to remain at current levels 
driven by favourable mix of bank borrowing & long 
term debt instruments, NIM is expected to stabilize at 
5.8% by FY16E. 
 
Borrowing composition 

 

Source: Company, Geojit BNP Paribas Research 
 
Asset quality… 
Robust and efficient credit assessment process has 
helped CAPF maintain high asset quality and control 
NPA at nominal levels. FY14 GNPA and NNPA stood 
at 0.45% and 0.08% respectively, improving 330bps 
and 150bps since FY10. When the loan growth was 
robust at 40% during FY10-14 and even with the entry 
into relatively new segments, CAPF efficiently 
maintained the asset quality. The relatively low ticket 
size retail loans leaves CAPF a fair amount of control 
over credit assessment & collection and help maintain 
high asset quality. 
 
NPA 

 

Source: Company, Geojit BNP Paribas Research 
 
 
 
 
 

Prudent capital adequacy & ALM... 
CAPF’s capital adequacy has consistently been high 
relative to the regulatory norms. In Q4FY14, CAPF 
raised Rs1.78bn through preferential equity issue of 
11.6mn shares (dilution of 16%) at Rs153 per share to 
parent Warburg Pincus and HDFC standard life. With 
the equity infusion was to increase the CAR (capital 
adequacy ratio) and for future growth plans. CAR, 
post the issue is 22% against the RBI stipulated 15%, 
which leaves a comfortable cushion for expanding 
asset base and reduce risk of any further equity 
dilution in the near term.  
 
Capital Adequacy 

 

Source: Company, Geojit BNP Paribas Research 
 
CAPF’s prudent asset - liability management (ALM) 
follow 100% matching of all assets & liabilities. 
Borrowings have longer tenure than actuarial 
maturity of its assets. The total inflow in each 
maturity basket will be higher than the outflows 
in the respective baskets to provide adequate 
liquidity at all times. The company uses CP 
(commercial papers) instruments sparingly to 
maintain asset-liability matching. CAPF has CP 
limits of Rs9bn, and interest rates for CP are often 
lower than longer term funding lines by 100-150 
bps.  
 
ALM (31st March 2014)Rs Mn 

 

Source: Company, Geojit BNP Paribas Research 
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CAPF...The Company 
A management buyout under the leadership of 
current Chairman and Managing director Mr. V 
Vaidyanathan in 2012 with Warburg Pincus saw the 
birth of Capital First Ltd. Capital first Ltd was 
incorporated as Future Finance Holdings Ltd, under 
the Future Group. 
 
CAPF is an NBFC registered under RBI engaged in 
retail financial services, corporate lending and 
wholesale credit. The company is present through 161 
branches and 1,000 employees covering 40 cities 
across India as on June 2014. The company provides 
long-term secured loans to small medium enterprises, 
self-employed individuals and professionals against 
collateral of residential or commercial property. It 
offers loans to three distinct customer segments, 
including the medium and small medium enterprises, 
consumer and corporate. The company's wholesale 
segment offers secured senior credit offerings, like 
loans against listed and liquid securities, and loans to 
real estate developers.  
 
Key Management... 
V Vaidyanathan 
Chairman and Managing Director 
He has served as the Managing Director & CEO of 
ICICI Prudential Life Insurance Ltd and Executive 
Director of ICICI Bank Ltd prior to joining CAPF in 
2010. Spearheading India’s largest management 
buyout with Warburg Pincus of CAPF, is considered 
his most significant professional achievements. He has 
received a number of international awards for his 
achievements in banking in India with 23 years of 
experience in financial sector. He mooted changing 
the composition of the loan book to dominantly retail 
(82% retail) and grew the company’s assets to 
Rs.106.00billion (June’14). He was instrumental in 
launching the retail businesses including MSME 
financing, Gold Loans, Two Wheeler loans, Consumer 
Durable loans.  
 
 
 
 
 
 
 
 
 
 
 

Key Risks... 
- Any pullback on the consumer spending in India. 

Since CAPF’s loan book has high retail loan mix, 
which are directly impacted by the consumer 
spending. 

- Any change in the borrowing composition that 
might influence the interest cost to rise and 
influence margin. 

- Dilution risk through further equity infusion to 
fund capital. 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 



  

 
Consolidated Financials 
Profit & Loss Account  
 
Y.E March (Rsmn) FY12A FY13A FY14A FY15E FY16E 
Interest Income 5,542 7,284 9,748 12,724 16,378 
Interest Expense 3,977 4,834 6,467 8,320 10,394 
Net Interest Inc 1,565 2,450 3,282 4,404 5,984 
% change 92 56 34 34 36 
Non Interest Inc 1,859 864 857 1,016 1,206 
Total Income 3,424 3,314 4,138 5,420 7,190 
% change 86 -3.2 24.9 31.0 32.6 
Pre Prov. Profit 1,705 691 1,116 1,581 2,243 
PBT 1,516 732 648 1,368 2,065 
% change 81 -52 -12 111 51 
Tax 458 101 58 410 620 
Tax Rate (%) 30 14 9 30 30 
Reported PAT 1,058 631 590 958 1,446 
Adj* - 213 - - - 
Adj PAT 1,058 418 590 958 1,446 
% change 115 -60 41 62 51 
No. of shares (mn) 64 70 82 83 83 
EPS (Rs) 16.4 5.9 7.2 11.6 17.4 
% change 116 -64 21 61 51 
DPS (Rs) 1.5 1.8 2.0 2.0 2.0 
CEPS (Rs) 17.3 6.9 7.9 12.3 18.4 

 
Cash flow 
 
Y.E March (Rsmn) FY12A FY13A FY14A FY15E FY16E 

 Net inc. + Depn. 1,113 701 632 1,003 1,506 
 Non-cash adj.  226 -113 -525 15 15 
 Changes in W.C  -14,283 -12,815 -12,391 -12,857 -24,078 
 C.F.O  -12,944 -12,227 -12,284 -11,839 -22,557 
 Capital exp. -224 -104 -49 -142 -165 
 Change in inv. -133 2,103 -3,364 -378 -434 
 Other invest.CF  - - 472 - - 
 C.F - investing  -357 1,999 -2,942 -520 -599 
 Issue of equity  - 538 1,794 9 - 
 Issue/repay debt  20,222 22,051 34,375 14,846 20,434 
 Dividends paid  -113 -113 -150 -189 -189 
 Other finance.CF  -5,207 -5,591 -12,521 - - 
 C.F - Financing  14,902 16,885 23,498 14,666 20,245 
 Chg. in cash   1,602 6,657 8,273 2,307 -2,911 
 Closing cash   1,602 11,749 20,479 22,438 19,527 
 No. of shares(mn) 64 70 82 83 83 

 
 
 
 
 
 
 
 
 
 
 
 

 
 
Balance Sheet 
 
Y.E March (Rsmn) FY12A FY13A FY14A FY15E FY16E 
Cash  5,092 12,206 20,131 22,438 19,527 
Accounts Receivable 146 390 94 113 145 
Inventories - - - - - 
Other Curr. Assets 46,806 59,408 78,055 96,402 1,26,398 
Investments 2,755 763 11 11 11 
Gross Fixed Assets 470 490 383 533 683 
Net Fixed Assets 247 256 224 328 417 
CWIP 34 - - - - 
Intangible Assets 118 135 116 116 116 
Def. Tax (Net) 69 87 171 171 171 
Other Assets 1,647 2,154 2,518 2,895 3,330 
Total Assets 56,915 75,399 1,01,319 1,22,475 1,50,115 
Current Liabilities 8,370 9,199 17,523 22,794 28,477 
Provisions 1,370 1,383 1,329 1,567 1,775 
Debt Funds 38,726 54,918 70,365 85,142 1,05,576 
Other Liabilities 134 292 384 477 534 
Equity Capital 645 704 820 829 829 
Reserves& Surplus 7,671 8,903 10,898 11,667 12,923 
Shareholder’s Fund 8,316 9,607 11,719 12,496 13,752 
Total Liabilities 56,915 75,399 1,01,319 1,22,475 1,50,115 
BVPS (Rs) 129 136 143 151 166 

 
Ratios 
 
Y.E March (Rsmn) FY12A FY13A FY14A FY15E FY16E 
Profitab. & Return       
Gross int. yield (%)  15 15 16 16 16 
Cost of funds (%)  13 10 10 11 11 
Net int. spread (%)  2.6 4.6 5.6 5.2 4.9 
NIM (%)  4.3 5.1 5.4 5.5 5.8 
ROE (%)  13.9 4.7 5.5 7.9 11.0 
ROA  2.3 0.6 0.7 0.9 1.1 
ROCE  3.3 1.1 1.5 0.9 1.1 

      
Asset Quality      
 GNPA (%)   0.1 0.1 0.5 0.5 0.5 
 NNPA (%)  0.0 0.0 0.1 0.1 0.1 

      
Capital Adequacy      
CAR (%)  19 24 22 22 22 

      
Valuation ratios      
 P/E (x)  17.1 47.2 39.0 24.2 16.1 
 P/BV (x)  2.2 2.1 2.0 1.9 1.7 

 
 
 
 

 

 

 

 



  

DISCLAIMER: Geojit BNP Paribas Financial Services Limited (GBNPP) or any of its Group companies, affiliates, subsidiaries or that of any of its 
shareholders does not accept any liability arising from the use of this report and the views and observations contained herein. While every effort 
is made to ensure the accuracy and completeness of information contained herein, GBNPP, or any of its group or associate companies or its 
affiliates take no guarantee and assume no liability for any errors or omissions of the information contained herein. Information contained herein 
cannot be the basis for any claim, demand or cause of action. This material should not be construed as an offer to sell or the solicitation of an 
offer to buy any security. We are not soliciting any action based on this material. It is for the general information of retail clients of GBNPP. It 
does not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of 
individual clients. Before acting on any advice or recommendation in this material, clients should consider whether it is suitable for their 
particular circumstances and, if necessary, seek professional advice. The price and value of the investments referred to in this material and the 
income from them may go down as well as up, and investors may realize losses on any investments. Past performance is not a guide for future 
performance, future returns are not guaranteed and a loss of original capital may occur. This document is not for public distribution and has 
been furnished to you solely for your information and must not be reproduced or redistributed to any other person. Persons into whose 
possession this document may come are required to observe these restrictions. Opinion expressed herein is our current opinion as of the date 
appearing on this report only. While we endeavor to update on a reasonable basis the information discussed in this material, there may be 
regulatory, compliance, or other reasons that prevent us from doing so. Prospective investors and others are cautioned that any forward-looking 
statements are not predictions and may be subject to change without notice. Certain transactions - futures, options and other derivatives as well 
as non-investment grade securities - involve substantial risks and are not suitable for all investors. Reports based on technical analysis is focused 
on studying charts of a stock's price movement and trading volume, as opposed to focusing on a company's fundamentals and as such, may not 
match with a report on a company's fundamentals. Our salespeople, traders, and other professionals may provide oral or written market 
commentary or trading strategies to our clients that reflect opinions that are contrary to the opinions expressed herein, and our proprietary 
trading and investing businesses may make investment decisions that are inconsistent with the recommendations expressed herein. We and our 
affiliates, officers, directors, and employees, including persons involved in the preparation or issuance of this material, may from time to time 
have 'long' or 'short' positions in, act as principal in, and buy or sell the securities or derivatives thereof of companies mentioned herein. We or 
any of the group or associate or subsidiary companies affiliated to us and / or to any of our shareholders may from time to time solicit or 
perform investment banking, or other services for, any company mentioned in this document. We do not undertake to advise any change in our 
views expressed in this document. While we would endeavor to update the information herein on a reasonable basis, Geojit BNP Paribas, its 
subsidiaries and associated companies, their directors and employees are under no obligation to update or keep the information current. Also 
there may be regulatory, compliance, or other reasons that may prevent Geojit BNP Paribas and affiliates from doing so. Prospective investors 
and others are cautioned that any forward-looking statements are not predictions and may be subject to change without notice.  

 

 

 

 

 

 

 

 

 

 

 

 
 

 

 

  

 

 

 

 
Corporate Office 

 

Geojit BNP Paribas, 34/659-P, Civil Lane Road, Padivattom, Kochi – 682024 
Toll Free Number: 1800-425-5501 / 1800-103-5501 

Paid Number: 91 – 0484 – 3911777 
Email id: customercare@geojit.com 

 
 
 
 

Recommendation Criteria: 
The recommendations are based on a 12 month horizon, unless otherwise specified. The recommendations are on absolute 
positive/negative return basis. It is possible that due to volatile price fluctuation in the near to medium term there could be a 
temporary mismatch between the analyst recommendation and the actual absolute returns based on the current market price. 
 
  BUY  - Absolute return of more than 18%. 
  Accumulate* - Absolute returns between 10% - 18%. 
  Hold  - Absolute returns between 0% - 10%. 
  Reduce/Sell - Absolute returns of less than 0%. 
 
 

*Accumulate is a better rating than REDUCE, SELL and HOLD, but lower than BUY recommendation. Clients are advised not to sell their holding in the stock and 
buy the stock whenever the stock provides a suitable price correction. The Analyst has a positive outlook about the company’s business model; hence the stock is 
recommended to be bought over a period in a SIP (Systematic Investment Plan) fashion. Analyst has not given a BUY rating for reasons of premium 
valuations/clarity/events etc and may revisit rating at appropriate time. Please note that the stock always carries the risk of being downgraded to a HOLD, 
REDUCE or SELL recommendation on outcome of adverse events. 
 

 


