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We recently met Mr. Pralay Mondal, Head Retail, Yes Bank (Yes), along 
with business heads of all retail verticals to get an insight of the bank’s 
business dynamics and strategic plans. Our interaction reinforces our 
belief that Yes has structural levers in place—investment in retail 
infrastructure over past 3-4 years beefed up with an experienced 
management team — which will propel NIMs by ~50bps and RoA to 1.8% 
by FY17E. We believe the bank has been subject to undue skepticism 
about its volatile business model. Commendably though amidst this din, 
the bank has worked relentlessly towards laying a strong foundation and 
mark its presence in retail franchise. Thus, we expect perceived volatility 
in business model to reduce and help ride the cyclical downturns with 
minimal impact on valuations (refer our note “Fortified business model to 
fuel surge”). We introduce FY17 estimates and roll forward our valuations 
to 2.5x FY17E P/BV with TP of INR980 (> 30% upside). Maintain ‘BUY’. 
 

Laying foundation to scale up later – Winning formula in place  

It was heartening to learn that despite current low base management has not 

aggressively pursued growth but was focusing on building a quality franchise (reflected 

in KPIs). Taking into account that building and reaping retail benefits will play out in the 

longer term, management laid out its 5-pronged strategy: 1) customer acquisition; 2) 

branch-centric model; 3) focus on sales; 4) building customer franchise; and 5) 

maintaining strong leadership position (refer page 2).  

 

Embarked on journey to derisk the model  
While concerns surround the bank’s volatile business model, it has been striving to de-

risk its business model: i) retail assets/branch banking share to jump to 30% by FY17 

(17% in FY14); and ii) share of retail liabilities to inch up to 51.5% by FY17E (from ~39% 

in FY14). Against this backdrop and with an experienced management at the helm, we 

expect NIMs to improve by 50bps by FY17 (highest among our coverage universe).  

 

Outlook and valuations: Re-rating on cards; maintain ‘BUY’ 
Despite recent outperformance to Sensex by 26% in past 6 months, Yes is trading at 

1.9x FY17E P/ABV with structural levers in place to achieve RoA/RoE of 1.8% 20% by 

FY17. We expect the stock to re-rate closer to 2.5x FY17E P/ABV. Maintain ‘BUY/SO’. 

 
 

 

 

 

 

 VISIT NOTE 

YES BANK 
 Retail franchise: Building foundation mantra to scalability 

 COMPANYNAME 

 

  EDELWEISS 4D RATINGS 

  Absolute Rating BUY 

  Rating Relative to Sector Outperformer 

  Risk Rating Relative to Sector Medium 

  Sector Relative to Market Overweight 

 

 

  MARKET DATA (R:  YESB.BO, B:  YES IN) 

  CMP  :   INR 741 

  Target Price  :     INR 980 

  52-week range (INR)  :   767 / 291 

  Share in issue (mn)  :   417.3 

  M cap (INR bn/USD mn)  :   309 / 4,890 

  Avg. Daily Vol.BSE/NSE(‘000)  :   4,864.3 
 

 

  SHARE HOLDING PATTERN (%) 

 Current Q1FY15 Q4FY14 

Promoters * 
 

22.2 22.2 25.6 

MF's, FI's & BK’s 20.4 20.3 21.0 

FII's 45.0 45.3 38.0 

Others 12.3 12.1 15.5 

* Promoters pledged shares 
    (% of share in issue) 

 

: 1.0 

 

 

  PRICE PERFORMANCE (%) 

 

Stock Nifty 
EW Banks and 

Financial 
Services Index 

1 month 18.6  2.6  8.8  

3 months 22.3  4.8  8.3  

12 months 78.0  30.7  49.3  
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Financials

Year to March FY14 FY15E FY16E FY17E

Net revenues (INR mn) 44,379        54,565        68,737        86,542     

Net profit (INR mn) 16,178        19,571        25,099        30,871     

EPS (INR) 44.9             47.3             60.6             74.5          

EPS growth (%) 23.6            5.3               28.2            23.0         

PE (x) 16.5             15.7             12.2             9.9            

Price to book (x) 3.8               2.6               2.2               1.9            

ROE (%) 25.0 20.9 19.8 20.4

https://www.edelresearch.com/showreportpdf-27298/YES_BANK_-_VISIT_NOTE-OCT-14-EDEL
https://www.edelresearch.com/showreportpdf-27298/YES_BANK_-_VISIT_NOTE-OCT-14-EDEL
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5-pronged core strategy to build retail franchise  

(Mr. Pralay Mondal (Head - Retail)) 

Management is working with the clear objective of building a strong, sustainable and 

growth-oriented retail franchise and having deep rooted retail culture in place. With a lot of 

ground work already done in the past few years and all requisites for the business in place, 

management expects September 2015 to be a key milestone when they would potentially 

be well set to turn on the button to embark on next level of growth. It was heartening to 

understand that despite the current low base management is not overtly aggressive in 

pursuing its growth objective but has been focusing on building a quality franchise (reflected 

in KPIs).Management targets its retail asset (including branch banking) to increase to 30% by 

FY17 (from 17% in FY14) and retail liabilities (CASA plus retail –TD) to inch up from ~39% in 

FY14 to 60% in FY17. Management has spelt out a 5-pronged strategy to unroll the same: 

 Customer acquisition (5 focus segments identified)  

 Branch-centric model (branches to work on profitability model)  

 Sales-focused approach (creating right mindset)  

 Building customer franchise (not only liability franchise) 

 Maintain strong leadership position 

 

Customer acquisition 

 Management has identified 5 key segments (HNI, senior citizens, corporate salary 

account – basic targets of attracting youths with the intent to rope them earlier in the 

lifecycle and reap benefits over longer period of time – commercial segment and 

trust/institutions/society/clubs. 

 Key enablers: 1) improving branch presence (expects branch additions by 15-20% every 

year); 2) wide repertoire of products under its umbrella (only credit cards remains to be 

launched which will be done in due course of time); and 3) besides acquisition, people 

& service orientation is now the key focus area (reflected in incentive structure) which 

will not only help the bank to retain customers but also support its core objective of 

focusing on median rather than mean balances translating into higher profitability 

(currently the bank has among the best balances when seen from median perspective). 

 

Branch-centric model 

 Instead of having a centralised sales force (which the bank believe is not truly effective 

in the current competitive landscape), the bank has a sales force attached to branches 

with the branch managers (having local know-how) vested with the powers. This will 

allow the branch managers to leverage on local knowledge and relationships with the 

customers.  

 The bank stated branch additions target is in place (targets addition of 125-150 

branches per year). Additionally, management categorically highlighted that despite 

“Digital Banking” supposedly being the order of the day, Yes would not go overboard on 

the same as they believe that cost of obsolesce is very high especially amid the 

backdrop where relevance of the branches will remain over next 15-20 years (not more 

than 15-20% customers visit branches; psychologically customers prefer banks which 

have physical presence in close proximity). Hence, while Yes will use technology as an 

armor, branch additions will also keep pace alongside.  

Mr. Pralay Mondal 
(Head - Retail) 

Mrs. Chitra Pandeya 
Group President & Country Head –

Liabilities Management, Cards & 
Direct Banking 

Mr. Dhavan Shah 
President & Country Head – Retail 

Current Account, Trade & Forex 
Business 

http://www.google.co.in/url?q=http://www.thehindubusinessline.com/industry-and-economy/banking/yes-banks-retail-footprint-has-been-gaining-momentum/article5386887.ece&sa=U&ei=GSGUVJ2VF5Pd8AXJk4KIBA&ved=0CBkQ9QEwAg&usg=AFQjCNEwsU3tHLCS5J4eeJAlPrgtL-13bg
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Sales focused approach 

 Incentives are based on the number of productive accounts and sticky balances, and 

not only on the number of accounts (balances monitored after 3 months of new 

customer acquisition). 

 Sales teams have a clear roadmap in terms of catchement area, customer target, 

acquisition plan, etc. 

 

Building customer franchise 

 Focus is clearly on building a strong customer franchise and not only liability franchise 

on account of which the focus is to address complete customer needs. On asset side: 

the bank is focused on making available the entire product chain to customers. 

However, to mitigate risks the bank has highlighted that depreciating assets (viz., life 

style financing, etc) will be sold through branches (thus keeping track of not only the 

sales agent who has sold the product but in-house customer behviour), while income-

generating products (like LAP, CV/CE) will be sourced through multiple channels. On 

liability side: the bank continues to focus on building the retail franchise (ramping up 

its CASA base and retail TD to 60% over the next three years versus ~39% in FY14). For 

savings account, Yes feels the current 7% rate offering is doing well (median balance is 

higher than industry) and thus unlikely to do away with it in near future. However, it 

may alter the slab structure (increasing threshold from the current INR1lakh).  

 The bank is concentrating on strong back-end integration (high-end CRM and analytical 

tools), which in turn will help generate higher leads to gauge customer needs and 

facilitate higher growth than system. 

 Most products being launched in retail asset segment (only credit cards, which are still 

to be launched, will be added in due course of time). 

 

Maintaining strong leadership position 

 Ramped up leadership at every point (following bottom-up approach), which is critical 

to build a strong retail franchise. 

 Strategic leadership for all verticals are in place since the past one year and come 

September next year most leaders will have sound grip on the retail chain, which will 

enable the bank to push the button for next level of growth.  
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Business banking: Well-poised to grow  

(Mr. Sanjay Agarwal – Head, Business Banking (SME) 

 

Strategy: The focus is on building: 1) agriculture business banking (ABB); 2) emerging 

business banking; and 3) supply chain business. 

 

Table 1: Business banking (retail): Key metrics 

 
Source: Company 

 

Agriculture business banking 

 The focus will be to address deeper geography (semi-urban and rural) with asset-led 

than liability-led strategy. 

 Setting up partnership-led MFI model called ISB (inclusive social banking). 

 This will help reduce its buyout portfolio as significant portion of the assets qualify for 

PSL lending in turn lending fillip to NIMs (currently ~6.5% of the book is bought out 

portfolio, which we expect it to lower to 3% by FY17). 

 

Emerging business banking 

 The focus will be on retailer, mobile operators, distributors and new ventures. 

 Provide good cross-sell opportunities along with better yields. Additionally, it acts as a 

funnel for the corporate banking piece. 

 The key differentiator is that while other banks treat this on portfolio basis, Yes treats 

them on relationship basis.  

 

Supply chain business 

 The focus will be on supply chain requirements of wholesale banking customers (1,200 

customers acquired in past 1.5-2 years). 

 Provides good cross-selling opportunity. 

 Around 70 arrangement signed with large corporate, which will lead to healthy growth 

in this segment (current book size is ~INR10bn).  

 

  

Target space Companies with turnover of less than INR1bn

Average ticket size Commercial business banking INR20-40mn

Emerging business banking INR10-20mn

Agriculture business banking less than INR10mn

Size Currently INR80bn (outstanding)

Operations Through 300branches in 100 locations 

(expects to cover 20-30% more branches every year)

Competition Majorly PSU banks ( however their turn-around time higher)

Mr. Sanjay Agarwal 
Sr. President – Business Banking 
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Chart 1: Branch banking growth to be driven by retail and lower-end SME 

 
Source: Company, Edelweiss research 

 

Retail Assets - Envisages multiplier effect to kick in 

(Mr. Nipun Jain – President and Business Head Retail Banking Assets) 

 

 With most products in its kitty (except credit cards) and processes streamlined, 

management expects to track healthy growth rates (expects over 100% growth rate 

albeit on low base) with its growth strategy in place for all its product offerings. The 

bank expects this space to contribute significantly over next 5 years as the multiplier 

effect starts to kick-in taking contribution (retail plus branch banking) from 17% in FY14 

to 30% by FY17. 

 

Table 2: Growth strategy for products in place  

 
Source: Company 

 

 The key differentiator is that 100% of the acquired customer base has a connect with 

employees (even if DSA sourcing is done in future, this aspect will likely remain 

unchanged).  

 In the backdrop of the bank’s ability to raise infra bonds on affordable housing, 

management expects good growth in its housing loan portfolio. Experience gained from 

selling products for Dewan Housing Finance and India Bulls Housing Finance will aid 

efforts. Part of this will also help reduce PSL (part of this also qualifies for PSL) 
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Bought out SME Retail

Products Growth strategy/opportunity

Home Loan Ability to raise infra bond turned product profitabilty into banks favor

Focus on LAP

Leverage relationship

CV/CE Improving industry outlook

Signup with various manufacturers ( viz Ashok lehland etc)

Car Increasing manufacture tie ups ( manufactireres have shown interest in 

sitting in bank branches and provide special scheme to bank customers)

Mr. Nipun Jain 
President and Business Head Retail 

Banking Assets 
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Chart 2: Building blocks in place, management’s focus… Chart 3: ...to aid growth in high-yielding branch banking 

  
Source: Company, Edelweiss research 

 

 

Branch Banking- Big delta driver 

(Mr. Akshay Sapru, President & Zonal Business Leader, West & South India - Branch Banking) 

(Mr. Narendra Dixit, President & Zonal Business Leader, North & East India - Branch Banking) 

 The bank expects branch banking to be the key delta driver over the next 3-4 years. It 

expects it to contribute 60% to the deposit franchise (currently ~40-45%), which will 

reduce dependence on wholesale. 

 The segmentation strategy is clear at the branch level - not only is achieving number 

important, but sub-segments are also targeted. This has resulted in not only higher 

sales per employee, but higher value per sales which is higher to comparable peers. 

 Operating leverage in branch banking is high and there exists potential to increase it 

further (~2-3x operating leverage kicker still available in banks).  

 On liability side, the target is to clock higher median ( a reflection of higher profitability 

and productive customer base) rather than mean. 
 

Table 3: Branch banking: Growth drivers in place 

 
Source: Company 
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Mr. Akshay Sapru 
President and Zonal Business 

Leader, West and South India - 
Branch Banking 

Mr. Narendra Dixit 
President and Zonal Business 
Leader, North and East India - 

Branch Banking 
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Chart 4: CASA proportion to inch up to 27% by FY17E… Chart 5: … taking retail deposit proportion to 51.5% 

  
Source: Company. Edelweiss research 

 

HNI proposition- On track  

(Mr Kanwar Vivek – Senior President and Head - Wealth Management & Global Indian 

Banking)  

 High emphasis is being placed on extending HNI relationships (currently 650 

relationship managers are in place of which 140 are for the NRIs and the balance for 

Yes first and Yes prosperity clients). 

 The two key initiatives of: 1) virtual relationship managers; and 2) Yes remittance 

program (in 6 key geographies which is set to increase further) are the key value drivers. 

 Against this back drop of higher focus on developing low-cost deposit base, one current 

account is made compulsory for a relationship manager. 

                                                               
Insurance – Immense underlying potential 

(Mr. Subramanian Ayyar – President Bancassurance) 

 The bank distributes insurance products to two high-quality providers (Life Insurance – 

Max Life and General Insurance – Bajaj General Insurance) . 

 Conservation ratio among the best in class. 

 The product is only provided to banking customers and that too on need basis to 

prevent any mis-selling. 

 6-8% of customer penetration (and expects to ramp up to 15-17% in line with private 

peers). 

 Though a small base, management expects to grow it faster. 
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Mr. Kanwar Vivek 
Senior President and Head - Wealth 

Management & Global Indian 
Banking 

Mr. Subramanian Ayyar 
President Bancassurance 
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Chart 6: Though a small base, management expects to grow it faster 

 
 

Chart 7: Building blocks in place, management focus… Chart 8: ..to aid growth in high-yielding branch banking 

  
 

Chart 9: This, coupled with strengthened liability franchise…          Chart 10: … to support NIMs surge by ~50bps 

         
Source: Company, Edelweiss research 
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Fig. 1: Experienced retail management  

 
Source: Company 

  

Pralay Mondal
(Head - Retail)

Akshay Sapru
President & Zonal Business Leader, West and South India - Branch Banking

Narendra Dixit
President & Zonal Business Leader, North and East India - Branch Banking

Kanwar Vivek 
Senior President & Head - Wealth Management  & Global Indian Banking

Subramanian Ayyar
President Bancassurance 

Sanjay Agrawal 
Sr. President – Business Banking

Nipun Jain 
President & Business Head Retail Banking Assets

Chitra Pandeya 
Group President & Country Head –Liabilities Management, Cards & Direct Banking

Dhavan Shah
President & Country Head – Retail Current Account, Trade & Forex Business
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Company Description 

Yes Bank is a private Indian bank promoted by Rana Kapoor with financial support from 

Rabobank Nederland, and global institutional private equity investors –AIF Capital, and 

ChrysCapital. It is operational since November 2004 and is the only greenfield bank 

approved by RBI in last decade. It has market cap of INR309bn and balance sheet of 

~INR1.2tn. It has branch network of 581 at the end of Q2FY15 and a CASA ratio of >22%. 

Corporate lending forms 71% of advances, commercial / retail ~29%. 

 

 

Investment Theme 

Yes Bank is one of the few private sector banks with product depth, sustainable competitive 

edge, and strong growth. Given the underlying credit demand and small asset book, the loan 

book is expected to grow at more than 20% for the next two years. Bank has over a period 

demonstrated its ability to navigate challenging times (interest risk- July 13 + economic 

moderation)  with limited impact on their earnings profile and continue to deliver best in 

class return ratios with ROEs touching 20+% . We believe as benefits of building granularity 

in business model (retails – fees , liability) kicks in coupled with gradual improvement in 

macro environment- (absence of asset quality baggage), we expect bank well placed to 

capitalize on the opportunity and regain lost ground. 

 

 

Key Risks 

Lower CASA can be a negative for the bank at this point of time when most banks are 

banking on their franchise network.  

 

In the event of demand for credit dying down as in the current scenario, lack of pricing 

power can impact its margins adversely (due to nascent deposit franchise) 
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Yes Bank 

Financial Statements 

    
 
 

Income statement    (INR mn) 

Year to March FY14 FY15E FY16E FY17E 

Interest income 99,814 114,898 140,811 174,481 

Interest expended 72,651 81,431 97,771 120,065 

Net interest income 27,163 33,467 43,040 54,416 

Non interest income 17,217 21,098 25,697 32,126 

- Fee & forex income 14,594 18,106 22,233 28,078 

- Misc. income 961 1,192 1,464 1,848 

- Investment profits 1,662 1,800 2,000 2,200 

Net revenue 44,379 54,565 68,737 86,542 

Operating expense 17,499 21,198 26,116 32,306 

- Employee exp 7,844 9,530 11,794 14,860 

- Other opex 9,655 11,667 14,322 17,445 

Preprovision profit 26,881 33,367 42,621 54,237 

Provisions 3,617 3,937 4,878 7,815 

Loan loss provisions 2,637 3,137 4,278 6,615 

Investment depreciation 860 800 600 1,200 

Other provisions 120 - - - 

Profit before tax 23,264 29,430 37,742 46,422 

Provision for tax 7,086 9,859 12,644 15,551 

Profit After Tax 16,178 19,571 25,099 30,871 

Reported PAT 16,178 19,571 25,099 30,871 

Diluted EPS (INR) 44.9 47.3 60.6 74.5 

Dividend per share (INR) 8.0 8.0 8.0 8.0 

Dividend payout (%) 20.6 19.5 15.2 12.4 

     
 

Growth ratios (%)     

Year to March FY14 FY15E FY16E FY17E 

NII growth 22.4 23.2 28.6 26.4 

Fees growth 27.7 24.1 22.8 26.3 

Opex growth 31.1 21.1 23.2 23.7 

PPOP growth 26.9 25.2 28.7 28.1 

PPP growth 25.5 24.1 27.7 27.3 

Provisions growth 18.7 19.0 36.4 54.6 

Net profit 24.3 21.0 28.2 23.0 

     
 

Operating ratios     

Year to March FY14 FY15E FY16E FY17E 

Yield on advances 12.7 12.8 12.9 12.9 

Yield on investments 8.2 8.1 8.1 8.1 

Yield on assets 10.2 10.2 10.3 10.4 

Net interest margins 2.8 3.0 3.2 3.3 

Cost of funds 7.4 7.5 7.4 7.3 

Cost of deposits 8.0 7.9 7.8 7.7 

Cost of borrowings 7.8 8.1 8.3 8.0 

Spread 2.7 2.8 2.9 3.2 

Cost-income 39.4 38.8 38.0 37.3 

Tax rate 30.5 33.5 33.5 33.5 

     
 

 

Key Assumptions     

Year to March FY14 FY15E FY16E FY17E 

Macro      

 GDP(Y-o-Y %) 4.7 5.4 6.3 6.5 

 Inflation (Avg) 6.2 5.5 6.0 6.1 

 Repo rate (exit rate) 8.0 8.0 7.3 7.2 

 USD/INR (Avg) 60.5 60.0 59.0 59.0 

Sector      

 Credit growth 14.0 16.0 18.0 18.0 

 Deposit growth 15.0 16.0 18.0 18.0 

 CRR 4.0 4.0 4.0 4.0 

 SLR 23.0 23.0 23.0 23.0 

 G-sec yield 8.5 7.8 7.0 6.9 

Company      

 Operating metric assumptions (%) 0.1 0.1 0.1 1.1 

 Yield on advances 12.7 12.8 12.9 12.9 

 Yield on investments 8.2 8.1 8.1 8.1 

 Yield on asset 10.2 10.2 10.3 10.4 

 Net interest margins 2.8 3.0 3.2 3.3 

 Cost of funds 7.4 7.5 7.4 7.3 

 Cost of deposits 8.0 7.9 7.8 7.7 

 Cost of borrowings 7.8 8.1 8.3 8.0 

 Spread 2.7 2.8 2.9 3.2 

 Tax rate (%) 30.5 33.5 33.5 33.5 

 Balance sheet assumption  (%) 0.1 0.1 0.1 1.1 

 Credit growth 15.0 18.8 24.5 22.0 

 Deposit growth 10.8 16.5 21.7 22.7 

 SLR ratio 25.3 26.0 25.0 25.0 

 Low-cost deposits 22.0 23.5 26.0 27.0 

 Gross NPA ratio 0.3 0.5 0.7 1.1 

 Provision coverage 85.1 85.4 87.8 89.2 

 Incremental slippage 0.8 1.0 1.0 1.1 

 Net NPA / Equity 0.4 0.5 0.5 0.8 

 Capital adequacy 14.4 21.1 20.8 20.5 
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Peer comparison valuation 

  Market cap Diluted PE (X) Price/ Adj. BV (X) ROAE (%) 

Name (USD mn) FY15E FY16E FY15E FY16E FY15E FY16E 

Yes Bank 4,890 15.7 12.2 2.6 2.2 20.9 19.8 

Axis Bank 18,613 15.8 12.7 2.7 2.3 18.0 19.0 

Federal Bank 1,973 12.3 9.5 1.7 1.5 13.9 15.8 

HDFC Bank 36,805 22.5 18.3 4.5 3.8 21.6 22.3 

ICICI Bank 32,878 18.1 15.5 3.1 2.7 14.8 15.6 

IndusInd Bank 6,498 22.5 17.9 3.9 3.3 18.6 19.8 

ING Vysya 2,571 21.0 16.2 2.2 1.9 10.5 12.4 

Karnataka Bank 426 6.6 5.6 0.9 0.8 12.8 13.8 

Median - 16.9 14.1 2.7 2.3 16.4 17.4 

AVERAGE - 16.8 13.5 2.7 2.3 16.4 17.3 

Source: Edelweiss research 

RoE decomposition (%)     

Year to March FY14 FY15E FY16E FY17E 

Net interest income/assets 2.8 3.0 3.2 3.3 

Fees/Assets 1.6 1.7 1.7 1.8 

Investment profits/Assets 0.2 0.2 0.1 0.1 

Net revenues/assets 4.5 4.9 5.0 5.2 

Operating expense/assets (1.8) (1.9) (1.9) (1.9) 

Provisions/assets (0.4) (0.4) (0.4) (0.5) 

Taxes/assets (0.7) (0.9) (0.9) (0.9) 

Total costs/assets (2.9) (3.1) (3.2) (3.3) 

ROA 1.6 1.7 1.8 1.8 

Equity/assets 6.6 8.4 9.3 9.0 

ROAE (%) 25.0 20.9 19.8 20.4 

     
 

Valuation parameters     

Year to March FY14 FY15E FY16E FY17E 

Diluted EPS (INR) 44.9 47.3 60.6 74.5 

Y-o-Y growth (%) 23.6 5.3 28.2 23.0 

Book value per share (INR) 197.5 281.0 332.4 397.7 

Adjusted book value per share  

(INR) 

197.0 280.1 331.2 395.5 

Diluted PE (x) 16.5 15.7 12.2 9.9 

Price/ Adj. BV (x) 3.8 2.6 2.2 1.9 

Dividend yield (%) 1.1 1.1 1.1 1.1 

Price to income (x) 10.6 9.9 8.1 6.5 
 

 

 

Balance sheet    (INR mn) 

As on 31st March FY14 FY15E FY16E FY17E 

Equity capital 3,606 4,141 4,141 4,141 

Reserves & surplus 67,611 112,247 133,521 160,567 

Net worth 71,217 116,389 137,662 164,708 

Sub bonds/pref cap 67,714 77,714 97,714 127,714 

Deposits 741,920 864,382 1,051,773 1,290,836 

Borrowings 145,429 145,429 230,429 295,429 

Other liabilities 63,878 79,060 92,659 111,883 

Total liabilities 1,090,158 1,282,973 1,610,238 1,990,569 

Loans 556,330 672,675 846,859 1,053,609 

Investments - - - - 

Cash and equivalents 58,917 67,866 80,957 99,988 

Gilts 224,290 262,551 320,551 396,566 

Others 185,214 217,136 255,989 288,665 

Fixed assets 2,935 2,886 2,747 2,519 

Other Assets 62,473 59,859 103,135 149,222 

Total assets 1,090,158 1,282,973 1,610,238 1,990,569 

Credit growth 15.0 18.8 24.5 22.0 

Deposit growth 10.8 16.5 21.7 22.7 

EA growth 9.0 19.1 23.3 22.2 

SLR ratio 25.3 26.0 25.0 25.0 

C-D ratio 88.9 90.7 92.8 92.2 

Low-cost deposits 22.0 23.5 26.0 27.0 

Gross NPA ratio 0.3 0.5 0.7 1.1 

Net NPA ratio - 0.1 0.1 0.1 

Provision coverage 85.1 85.4 87.8 89.2 

Incremental slippage 0.8 1.0 1.0 1.1 

Net NPA / Equity 0.4 0.5 0.5 0.8 

Capital adequacy 14.4 21.1 20.8 20.5 

- Tier 1 9.8 12.3 12.0 11.7 
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Holding - Top10

Perc. Holding Perc. Holding 

Morgan Credits 3.4                         Templeton Asset Management 3.0                         

DB International Asia 2.7                         Goldman Sachs Asia LLC 2.7                         

Morgan Stanley Asia/Singapore 2.6                         Swiss Fin Corp Mauritius 2.3                         

Fidelity Management & Research 2.1                         Franklin Templeton Investments 2.1                         

Bajaj Allianz Life Insurance 2.0                         Mags Finvest 1.9                         

*as per last available data

Insider Trades  

Reporting Data Acquired / Seller  B/S  Qty Traded 

    

No Data Available    
 

 

*in last one year 

 

Bulk Deals 
 Data   Acquired / Seller   B/S   Qty Traded   Price  

17 Sep 2014 Blackrock Real Asset Equity Trust Sell 3940967 586.84 
 

*in last one year 

 

Additional Data 

Directors Data 
Rana Kapoor Managing Director & CEO Ajay Vohra Director 

Radha Singh Director Mukesh Sabharwal Director 

M. R. Srinivasan Director   
 

 
  Auditors -  S R Batliboi & Co., LLP 

*as per last annual report 
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Company Absolute 

reco 

Relative 

reco 

Relative 

risk 

Company Absolute 

reco 

Relative 

reco 

Relative 

Risk 

Allahabad Bank BUY SP M Axis Bank BUY SO M 

Bajaj Finserv BUY SO L Bank of Baroda BUY SO M 

Development Credit Bank BUY SO M Federal Bank BUY SO L 

HDFC HOLD SP L HDFC Bank BUY SO L 

ICICI Bank BUY SO L IndusInd Bank BUY SO L 

IDFC BUY SO L ING Vysya BUY SO L 

Karnataka Bank BUY SP M Kotak Mahindra Bank HOLD SP M 

LIC Housing Finance BUY SO M Magma Fincorp BUY SO M 

Mahindra & Mahindra Financial Services HOLD SP M Manappuram General Finance BUY SP H 

Max India BUY SO L Multi Commodity Exchange of India UNDER REVIEW None None 

Muthoot Finance BUY SO M Oriental Bank Of Commerce BUY SP L 

Power Finance Corp BUY SO M Punjab National Bank HOLD SP M 

Reliance Capital BUY SP M Repco Home Finance BUY SO M 

Rural Electrification Corporation BUY SO M Shriram City Union Finance BUY SP M 

Shriram Tansport Finance BUY SO L South Indian Bank BUY SP M 

State Bank of India BUY SO L Union Bank Of India BUY SP M 

Yes Bank BUY SO M     
 

RATING & INTERPRETATION 

ABSOLUTE RATING 

Ratings Expected absolute returns over 12 months

Buy More than 15%

Hold Between 15% and - 5%

Reduce Less than -5%

RELATIVE RETURNS RATING 

Ratings Criteria

Sector Outperformer (SO) Stock return > 1.25 x Sector return

Sector Performer (SP) Stock return > 0.75 x Sector return

Stock return < 1.25 x Sector return

Sector Underperformer (SU) Stock return < 0.75 x Sector return

Sector return is market cap weighted average return for the coverage universe                      

within the sector

RELATIVE RISK RATING 

Ratings Criteria

Low (L) Bottom 1/3rd percentile in the sector

Medium (M) Middle 1/3rd percentile in the sector

High (H) Top 1/3rd percentile in the sector

Risk ratings are based on Edelweiss risk model

SECTOR RATING 

Ratings Criteria

Overweight (OW) Sector return > 1.25 x Nifty return

Equalweight (EW) Sector return > 0.75 x Nifty return

Sector return < 1.25 x Nifty return

Underweight (UW) Sector return < 0.75 x Nifty return
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Yes Bank

Edelweiss Securities Limited, Edelweiss House, off C.S.T. Road, Kalina, Mumbai – 400 098. 

Board: (91-22) 4009 4400, Email: research@edelweissfin.com 

Coverage group(s) of stocks by primary analyst(s): Banking and Financial Services 

Allahabad Bank, Axis Bank, Bajaj Finserv, Bank of Baroda, Development Credit Bank, Federal Bank, HDFC, HDFC Bank, ICICI Bank, Infrastructure 
Development Finance Co Ltd, IndusInd Bank, Karnataka Bank, Kotak Mahindra Bank, LIC Housing Finance, Max India, Multi Commodity Exchange of India, 
Manappuram General Finance, Magma Fincorp, Mahindra & Mahindra Financial Services, Muthoot Finance, Oriental Bank Of Commerce, Punjab National 
Bank, Power Finance Corp, Reliance Capital, Rural Electrification Corporation, Repco Home Finance, State Bank of India, Shriram City Union Finance, 
Shriram Tansport Finance, South Indian Bank, Union Bank Of India, ING Vysya, Yes Bank 
 
 
 
 
 

Distribution of Ratings / Market Cap 

Edelweiss Research Coverage Universe  

 

Rating Distribution* 151 44 9 205 
* 1 stocks under review 

 

Market Cap (INR) 144 56 5 
 

 

 

 

 

 

 

 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Date Company Title Price (INR) Recos 

 

Recent Research 

22-Dec-14 BFSI HDFC sells stake in HDFC Life 
to Azim Premji Trust;  
EdelFlash 

  

15-Dec-14 BFSI 5:25 structure: Tip of the 
iceberg; Sector Update 

  

04-Dec-14 MMFS Recovery still some time away;  
Visit Note 

328 Hold 

 

 > 50bn Between 10bn and 50 bn < 10bn 

 Buy Hold Reduce Total 

 

Rating Interpretation 

  

 

Buy appreciate more than 15% over a 12-month period 

Hold appreciate up to 15% over a 12-month period 

Reduce depreciate more than 5% over a 12-month period 

Rating Expected to 

 

 

 

-

149 

297 

446 

594 

743 

Ja
n

-1
4

Fe
b

-1
4

M
ar

-1
4

A
p

r-
1

4

M
ay

-1
4

Ju
n

-1
4

Ju
l-

1
4

A
u

g-
1

4

Se
p

-1
4

O
ct

-1
4

N
o

v-
1

4

D
e

c-
1

4

(I
N

R
)

One year price chart 



 

 
16  Edelweiss Securities Limited 

Banking and Financial Services 

DISCLAIMER  
 
This report has been prepared by Edelweiss Securities Limited (Edelweiss). This report does not constitute an offer or solicitation 
for the purchase or sale of any financial instrument or as an official confirmation of any transaction. The information contained 
herein is from publicly available data or other sources believed to be reliable. This report is provided for assistance only and is not 
intended to be and must not alone be taken as the basis for an investment decision. The user assumes the entire risk of any use 
made of this information. Each recipient of this report should make such investigation as it deems necessary to arrive at an 
independent evaluation of an investment in the securities of companies referred to in this document (including the merits and 
risks involved), and should consult his own advisors to determine the merits and risks of such investment. The investment 
discussed or views expressed may not be suitable for all investors. This information is strictly confidential and is being furnished to 
you solely for your information. This information should not be reproduced or redistributed or passed on directly or indirectly in 
any form to any other person or published, copied, in whole or in part, for any purpose. This report is not directed or intended for 
distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other 
jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject 
Edelweiss and affiliates/ group companies to any registration or licensing requirements within such jurisdiction. The distribution 
of this report in certain jurisdictions may be restricted by law, and persons in whose possession this report comes, should 
observe, any such restrictions. The information given in this report is as of the date of this report and there can be no assurance 
that future results or events will be consistent with this information. This information is subject to change without any prior 
notice. Edelweiss reserves the right to make modifications and alterations to this statement as may be required from time to 
time. Edelweiss or any of its affiliates/ group companies shall not be in any way responsible for any loss or damage that may arise 
to any person from any inadvertent error in the information contained in this report. Edelweiss is committed to providing 
independent and transparent recommendation to its clients. Neither Edelweiss nor any of its affiliates, group companies, 
directors, employees, agents or representatives shall be liable for any damages whether direct, indirect, special or consequential 
including loss of revenue or lost profits that may arise from or in connection with the use of the information. Past performance is 
not necessarily a guide to future performance. The disclosures of interest statements incorporated in this report are provided 
solely to enhance the transparency and should not be treated as endorsement of the views expressed in the report. The 
information provided in these reports remains, unless otherwise stated, the copyright of Edelweiss. All layout, design, original 
artwork, concepts and other Intellectual Properties, remains the property and copyright of Edelweiss and may not be used in any 
form or for any purpose whatsoever by any party without the express written permission of the copyright holders.  
 
Edelweiss shall not be liable for any delay or any other interruption which may occur in presenting the data due to any reason 
including network (Internet) reasons or snags in the system, break down of the system or any other equipment, server 
breakdown, maintenance shutdown, breakdown of communication services or inability of the Edelweiss to present the data. In no 
event shall the Edelweiss be liable for any damages, including without limitation direct or indirect, special, incidental, or 
consequential damages, losses or expenses arising in connection with the data presented by the Edelweiss through this report. 
 
Analyst Certification: 

The analyst for this report certifies that all of the views expressed in this report accurately reflect his or her personal views about 
the subject company or companies and its or their securities, and no part of his or her compensation was, is or will be, directly or 
indirectly related to specific recommendations or views expressed in this report. 
 
Additional Disclaimers 

Disclaimer for U.S. Persons 

This research report is a product of Edelweiss Securities Limited, which is the employer of the research analyst(s) who has 
prepared the research report. The research analyst(s) preparing the research report is/are resident outside the United States 
(U.S.) and are not associated persons of any U.S. regulated broker-dealer and therefore the analyst(s) is/are not subject to 
supervision by a U.S. broker-dealer, and is/are not required to satisfy the regulatory licensing requirements of FINRA or required 
to otherwise comply with U.S. rules or regulations regarding, among other things, communications with a subject company, public 
appearances and trading securities held by a research analyst account. 
 
This report is intended for distribution by Edelweiss Securities Limited only to "Major Institutional Investors" as defined by Rule 
15a-6(b)(4) of the U.S. Securities and Exchange Act, 1934 (the Exchange Act) and interpretations thereof by U.S. Securities and 
Exchange Commission (SEC) in reliance on Rule 15a 6(a)(2). If the recipient of this report is not a Major Institutional Investor as 
specified above, then it should not act upon this report and return the same to the sender. Further, this report may not be copied, 
duplicated and/or transmitted onward to any U.S. person, which is not the Major Institutional Investor. 
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Yes Bank 

 

Access the entire repository of Edelweiss Research on www.edelresearch.com 

In reliance on the exemption from registration provided by Rule 15a-6 of the Exchange Act and interpretations thereof by the SEC 
in order to conduct certain business with Major Institutional Investors, Edelweiss Securities Limited has entered into an 
agreement with a U.S. registered broker-dealer, Enclave Capital, LLC ("Enclave"). Transactions in securities discussed in this 
research report should be effected through Enclave Capital, LLC. 
 
Disclaimer for U.K. Persons 

The contents of this research report have not been approved by an authorised person within the meaning of the Financial 
Services and Markets Act 2000 ("FSMA").  
 
In the United Kingdom, this research report is being distributed only to and is directed only at (a) persons who have professional 
experience in matters relating to investments falling within Article 19(5) of the FSMA (Financial Promotion) Order 2005 (the 
“Order”); (b) persons falling within Article 49(2)(a) to (d) of the Order (including high net worth companies and unincorporated 
associations); and (c) any other persons to whom it may otherwise lawfully be communicated (all such persons together being 
referred to as “relevant persons”). 
 
This research report must not be acted on or relied on by persons who are not relevant persons. Any investment or investment 
activity to which this research report relates is available only to relevant persons and will be engaged in only with relevant 
persons. Any person who is not a relevant person should not act or rely on this research report or any of its contents. This 
research report must not be distributed, published, reproduced or disclosed (in whole or in part) by recipients to any other 
person.  
 
Disclaimer for Canadian Persons 

This research report is a product of Edelweiss Securities Limited ("ESL"), which is the employer of the research analysts who have 
prepared the research report.  The research analysts preparing the research report are resident outside the Canada and are not 
associated persons of any Canadian registered adviser and/or dealer and, therefore, the analysts are not subject to supervision by 
a Canadian registered adviser and/or dealer, and are not required to satisfy the regulatory licensing requirements of the Ontario 
Securities Commission, other Canadian provincial securities regulators, the Investment Industry Regulatory Organization of 
Canada and are not required to otherwise comply with Canadian rules or regulations regarding, among other things, the research 
analysts' business or relationship with a subject company or trading of securities by a research analyst. 
 
This report is intended for distribution by ESL only to "Permitted Clients" (as defined in National Instrument 31-103 ("NI 31-103")) 
who are resident in the Province of Ontario, Canada (an "Ontario Permitted Client").  If the recipient of this report is not an 
Ontario Permitted Client, as specified above, then the recipient should not act upon this report and should return the report to 
the sender.  Further, this report may not be copied, duplicated and/or transmitted onward to any Canadian person. 
 
ESL is relying on an exemption from the adviser and/or dealer registration requirements under NI 31-103 available to certain 
international advisers and/or dealers.  Please be advised that (i) ESL is not registered in the Province of Ontario to trade in 
securities nor is it registered in the Province of Ontario to provide advice with respect to securities; (ii) ESL's head office or 
principal place of business is located in India; (iii) all or substantially all of ESL's assets may be situated outside of Canada; (iv) 
there may be difficulty enforcing legal rights against ESL because of the above; and (v) the name and address of the ESL's agent for 
service of process in the Province of Ontario is: Bamac Services Inc., 181 Bay Street, Suite 2100, Toronto, Ontario M5J 2T3 Canada. 
 
Disclosures under the provisions of SEBI (Research Analysts) Regulations 2014 (Regulations) 

Edelweiss Securities Limited (“ESL” or “Research Entity”) is regulated by the Securities and Exchange Board of India (“SEBI”) and is 
licensed to carry on the business of broking, depository services and related activities. The business of ESL and its associates are 
organized around five broad business groups – Credit including Housing and SME Finance, Commodities, Financial Markets, Asset 
Management and Life Insurance. There were no instances of non-compliance by ESL on any matter related to the capital markets, 
resulting in significant and material disciplinary action during the last three years except that ESL had submitted an offer of 
settlement with Securities and Exchange commission, USA (SEC) and the same has been accepted by SEC without admitting or 
denying the findings in relation to their charges of non registration as a broker dealer. Research reports are distributed as per 
Regulation 22(1) of the Regulations. An application is filed for obtaining registration under Regulation 3 of the Regulations. 
 

Copyright 2009 Edelweiss Research (Edelweiss Securities Ltd). All rights reserved 
 
 
 

 

 

 

 

 


