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MT Educare Limited (MTEL) 

  No. of shares (m) 39.82 

Mkt cap (Rs crs/$m) 712/106.8 

Current price (Rs/$) 179/2.7 
 

Price target (Rs/$) 216/3.2 

52 W H/L (Rs.) 200/101 

Book Value (Rs/$) 33.7/.5 

Beta 1.5 

Daily volume (avg. monthly) 166740 

   

P/BV  (FY16e/17e) 5.1/4.4 
 

EV/EBITDA  (FY16e/17e) 10/8.6 
 

P/E  (FY16e/17e) 19.9/16.6 

EPS growth (FY15/16e/17e) 22.7/28.3/29.6 

OPM (FY15/16e/17e) 20.5/20.3/20.5 

ROE (FY15/16e/17e) 24.8/27.7/29.6 

ROCE(FY15/16e/17e) 26.3/24.9/26.0 

D/E ratio (FY15/16e/17e) 0/.2/.1 

  BSE Code 534312 

NSE Code MTEDUCARE 

Bloomberg MTEL IN 

Reuters MTED.BO 

  

Shareholding pattern                                % 

Promoters  42.8 

MFs / Banks / FIs 1.2 

Foreign 21.3 

Govt. Holding - 

Total Public 34.7 

Total 100.0 

As on Dec 31, 2015  

Recommendation 

BUY 

Phone: + 91 (33) 4488 0043 

E- mail: research@cdequi.com 

Consolidated (Rs crs) 

Income from operations 

Other Income 

EBITDA (other income included) 

PAT after MI and EO 
 EPS(Rs) 

EPS growth (%) 
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FY13 
 

FY14 
 

FY15 

157.28 201.80 226.99 

4.65 2.39 7.08 

33.98 44.74 53.66 

18.05 21.03 25.82 

4.56 5.29 6.49 

21.3 15.9 22.7 

Company Brief 
MTEL provides coaching for several courses an

training for school sections, science, commerce

as chartered accountancy. It presently runs coac

270 centers at 150+ locations in Maharashtra, Karnataka, Tamil Nadu, 

Gujarat, Punjab, Haryana, Chandigarh, Andhra Pradesh, and Telangana.
 

 

Highlights 
• Various government initiatives like Kaushal Bharat, Kushal Bharat: 

Pradhan Mantri Kaushal Vikas Yojana. 

government by providing affordable coaching services for competitive 

entrance examinations. It also prepared 14000 students of std. IX and 

9200 students of std. X in 130 BMC schools for their school and board 

exams respectively in pursuance of the CSR policy

• 600 Wi-Fi enabled classrooms with state of the art IT infrastructure, 

better known as ‘flipped classrooms’, together with technology based 

products like Robomate and Robomate+ (an online education portal), 

customized for student needs of grade enha

excellence offers the much needed competitive advantage to MT 

Educare.  

• Major subsidiaries include Lakshya acquisition in the north for IIT, 

CPLC for MBA test preparation and 18 Pre

Karnataka with an aim to establish national footprint. 

• MT Educare serviced 133,404 students in 9mFY16

increase y-o-y, through its diversified product

students right from Std. IX to students appearing for engineering and 

medical entrance exams (including IIT entrance), students

and MBA exams. 

• The stock currently trades at 21.5x FY16e EPS of Rs. 8.32 and 16.6x FY17e 

EPS of Rs. 10.79. Rapid growth in Indian education industry 

MT Educare post three and a half fold increase in business over the last 

six years; profit grew by more than six fold in the same period. Its high 

margins and return on capital testimonize its prowess for technological 

excellence; Robomate is a case in point. Sparked by higher revenues of 

Robomate, earnings would advance by some 30% in t

We, therefore, assign a ‘buy’ rating with a target of Rs. 216 based on 

20xFY17e earnings over a period of 9-12 months
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FY16e 
 

FY17e 

296.36 372.85 

8.00 9.02 

68.04 85.46 

33.14 42.95 

8.32 10.79 

28.3 29.6 

MTEL provides coaching for several courses and preparation tests. It imparts 

r school sections, science, commerce and specialized courses such 

It presently runs coaching institutes at more than 

locations in Maharashtra, Karnataka, Tamil Nadu, Kerela, 

Gujarat, Punjab, Haryana, Chandigarh, Andhra Pradesh, and Telangana. 

like Kaushal Bharat, Kushal Bharat: 

Pradhan Mantri Kaushal Vikas Yojana. MT Educare is assisting the 

coaching services for competitive 

entrance examinations. It also prepared 14000 students of std. IX and 

9200 students of std. X in 130 BMC schools for their school and board 

in pursuance of the CSR policy. 

th state of the art IT infrastructure, 

better known as ‘flipped classrooms’, together with technology based 

products like Robomate and Robomate+ (an online education portal), 

customized for student needs of grade enhancement and academic 

the much needed competitive advantage to MT 

Major subsidiaries include Lakshya acquisition in the north for IIT, 

CPLC for MBA test preparation and 18 Pre-University college tie ups in 

Karnataka with an aim to establish national footprint.  

404 students in 9mFY16, a whopping 86% 

iversified product offerings catering to 

. IX to students appearing for engineering and 

exams (including IIT entrance), students for CA course 

The stock currently trades at 21.5x FY16e EPS of Rs. 8.32 and 16.6x FY17e 

education industry has helped 

increase in business over the last 

profit grew by more than six fold in the same period. Its high 

margins and return on capital testimonize its prowess for technological 

excellence; Robomate is a case in point. Sparked by higher revenues of 

Robomate, earnings would advance by some 30% in the current fiscal. 

We, therefore, assign a ‘buy’ rating with a target of Rs. 216 based on 

12 months. 
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Education Industry Outlook 
The global education industry is fast changing around the world

growing employers’ demands for global skill

country has more than 1.4 million schools (with over 280

institutes and over 700 universities. India has one of the biggest higher education systems in the world. However, there is 

still a lot of potential for additional progress in the education system. India's online 

reach US$ 40 billion by 2017 from the present US$ 20 billion 

Given the fact that the population is predominantly young and that education is an important part of any government 

initiative, the education sector is bound to progress at swift pace. This young population, if equipped with knowledge and 

skills, will become an invaluable asset for the nation. In the Union Budget 2016

government is the allotment of a further Rs. 

in effective implementation of planned projects.

The higher education system in India has revolutionized

countries in the field of education and training. I

to China and the US. The extent of India's private education sector, including the coaching classes segment, is estimated at 

around $40 billion already, with school education 

amount, and higher education, including professional education, the other half.
 

Source: MT Educare                                                                 

Desire to stay ahead in the global economy and the falling quality 

primary school children and up to 95% students in high schools receive private tutoring in metros, reveals a

survey by ASSOCHAM (The Associated Chamber of C

becoming a necessity for parents, especially working parents, who want their children to excel academically. Examination 

phobia together with the deficiencies in the school system has become a major factor leading to the rise in the business of 

private tutors. In the urban sector, a typical middle class family spends almost one third of their income on private tuition

for their wards to make them do better in examinations and to prepare them for competitive entrance examinations for 

professional courses. The boom in private coaching segment is easily attributed to the notion that the mainstream education 

system is flawed. 

Education and training sector has undergone a phenomenal

private sector. Private sector is also vigorously involved in education and its role will become more poignant in days to 

come. The private sector's role in the higher educati

at an accelerated rate.  
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education industry is fast changing around the world with emerging new technologies

employers’ demands for global skill sets. India holds a prominent place in the global education industry. The 

.4 million schools (with over 280 million students enrolled) and more than 36,

India has one of the biggest higher education systems in the world. However, there is 

still a lot of potential for additional progress in the education system. India's online education 

from the present US$ 20 billion (Source: IBEF).  

Given the fact that the population is predominantly young and that education is an important part of any government 

sector is bound to progress at swift pace. This young population, if equipped with knowledge and 

skills, will become an invaluable asset for the nation. In the Union Budget 2016-17, a good initiative undertaken by the 

her Rs. 1000 crore for higher education financing. However, the success of this will 

in effective implementation of planned projects. 

has revolutionized in the past few years. India is definitely ahead of other deve

ation and training. Institutes offering higher education are much more in India wh

The extent of India's private education sector, including the coaching classes segment, is estimated at 

already, with school education - the kindergarten to Class 12, or K12, segment 

amount, and higher education, including professional education, the other half. 

 
                               

Desire to stay ahead in the global economy and the falling quality of mainstream education system 

primary school children and up to 95% students in high schools receive private tutoring in metros, reveals a

(The Associated Chamber of Commerce and Industry of India) - have led to private tuitions 

becoming a necessity for parents, especially working parents, who want their children to excel academically. Examination 

r with the deficiencies in the school system has become a major factor leading to the rise in the business of 

private tutors. In the urban sector, a typical middle class family spends almost one third of their income on private tuition

make them do better in examinations and to prepare them for competitive entrance examinations for 

professional courses. The boom in private coaching segment is easily attributed to the notion that the mainstream education 

ining sector has undergone a phenomenal change in the recent past with the focus shifting

private sector. Private sector is also vigorously involved in education and its role will become more poignant in days to 

ole in the higher education sector has been growing rapidly over the 
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technologies, intense globalization and 

prominent place in the global education industry. The 

and more than 36,000 higher education 

India has one of the biggest higher education systems in the world. However, there is 

education market size is expected to 

Given the fact that the population is predominantly young and that education is an important part of any government 

sector is bound to progress at swift pace. This young population, if equipped with knowledge and 

17, a good initiative undertaken by the 

owever, the success of this will lie 

in the past few years. India is definitely ahead of other developed 

nstitutes offering higher education are much more in India when compared 

The extent of India's private education sector, including the coaching classes segment, is estimated at 

the kindergarten to Class 12, or K12, segment - comprising half the 

of mainstream education system -a whopping 87% of 

primary school children and up to 95% students in high schools receive private tutoring in metros, reveals an exclusive 

have led to private tuitions 

becoming a necessity for parents, especially working parents, who want their children to excel academically. Examination 

r with the deficiencies in the school system has become a major factor leading to the rise in the business of 

private tutors. In the urban sector, a typical middle class family spends almost one third of their income on private tuitions 

make them do better in examinations and to prepare them for competitive entrance examinations for 

professional courses. The boom in private coaching segment is easily attributed to the notion that the mainstream education 

cent past with the focus shifting from public to 

private sector. Private sector is also vigorously involved in education and its role will become more poignant in days to 

over the last decade and will expand 
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According to ASSOCHAM, private tuitions and coaching centers in metros have 

main reason of having number of tuition centers mush

with increasing corporate assistance. Swelled

schools, but big chains with corporate-style administration

in the Indian Job Outlook Survey 2012. The sector has evolved from a 

classrooms with higher number of students wher

classrooms. Several factors like rising disposable income, increasing private sector participation and increasing household 

spending on education together with the low capital requireme

In-class learning methods are now developing fast to become dynamic and interactive. The use of new technology in 

facilitating lectures is increasingly providing a more interactive experience in l

members to train them about new technology may have the potential to help make possib

education industry. 

Company profile  
Founded by Mahesh Shetty in 1988, Mahesh Tutorials became a household nam

first funding from a US based private equity investor, Helix Investments.

MBA Test Prep segment by acquiring a foremost MBA e

Private Ltd). In 2012, MT Educare was effectively listed on BSE & NSE. In the same year, the company acquired 51% stake 

in Lakshya Forum for Competitions Pvt. Ltd.

Lakshya is a fully owned subsidiary as on date. The company has 18 colleges’ tie

more tie-ups in the state of Karnataka.  

 

Source: MT Educare                                                                 
 

MT Educare, an organized and diversified player in the education support and coaching service sector, provides coaching 

services in Maharashtra, Karnataka, Tamil Nadu, Kerela, Gujarat, Punjab, Hary

Telangana. Its presence in various states and varied range of courses has helped it becoming more competitive as compared 

to the unorganized players, who are usually area specific and localized and their services are re

subjects only. The company’s vision and mission is based on five value pillars (Refer diagram above). It has developed a 

well recognized brand in an otherwise unorganized and fragmented market. Its experienced management team con

professionals having a strong background in academics and valuation.  It has a fully integrated front end admission system 

with SAP. 
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rivate tuitions and coaching centers in metros have become a profitable business

of having number of tuition centers mushrooming on streets of mega cities. It is now set to grow 

. Swelled with money, the recipients are thinking big, planning not one or two new 

style administration. This sector is named as the major employment driver in India 

The sector has evolved from a small classroom with few students into sizable 

higher number of students where supplementary education is imparted through state

Several factors like rising disposable income, increasing private sector participation and increasing household 

spending on education together with the low capital requirements have attracted high entrepreneurial interest.

class learning methods are now developing fast to become dynamic and interactive. The use of new technology in 

facilitating lectures is increasingly providing a more interactive experience in learning. Training programs for 

members to train them about new technology may have the potential to help make possible adjustment to changes

Founded by Mahesh Shetty in 1988, Mahesh Tutorials became a household name by the late 1990s. The company got its 

first funding from a US based private equity investor, Helix Investments. In 2011, the company made its first foray into the 

nt by acquiring a foremost MBA entrance coaching institute, CPLC (Chita

In 2012, MT Educare was effectively listed on BSE & NSE. In the same year, the company acquired 51% stake 

Pvt. Ltd., a firm with proficiency in IIT coaching which helped it expand i

Lakshya is a fully owned subsidiary as on date. The company has 18 colleges’ tie-ups in Karnataka and is planning to add 

 
                        Source: CD Equisearch, MT Educare 

MT Educare, an organized and diversified player in the education support and coaching service sector, provides coaching 

Maharashtra, Karnataka, Tamil Nadu, Kerela, Gujarat, Punjab, Haryana, Chandigarh, Andhra Pradesh, and 

Its presence in various states and varied range of courses has helped it becoming more competitive as compared 

to the unorganized players, who are usually area specific and localized and their services are re

The company’s vision and mission is based on five value pillars (Refer diagram above). It has developed a 

well recognized brand in an otherwise unorganized and fragmented market. Its experienced management team con

professionals having a strong background in academics and valuation.  It has a fully integrated front end admission system 

3 

CD Equisearch Pvt Ltd                       

 

istribution of Life Insurance  

                                                                                                                             

become a profitable business, which is the 

It is now set to grow even bigger 

planning not one or two new 

This sector is named as the major employment driver in India 

small classroom with few students into sizable 

imparted through state-of-the-art hi-tech 

Several factors like rising disposable income, increasing private sector participation and increasing household 

nts have attracted high entrepreneurial interest. 

class learning methods are now developing fast to become dynamic and interactive. The use of new technology in 

raining programs for faculty 

le adjustment to changes in the 

e by the late 1990s. The company got its 

2011, the company made its first foray into the 

ntrance coaching institute, CPLC (Chitale's Personalized Learning 

In 2012, MT Educare was effectively listed on BSE & NSE. In the same year, the company acquired 51% stake 

ncy in IIT coaching which helped it expand in Mumbai. 

ups in Karnataka and is planning to add 

MT Educare, an organized and diversified player in the education support and coaching service sector, provides coaching 

ana, Chandigarh, Andhra Pradesh, and 

Its presence in various states and varied range of courses has helped it becoming more competitive as compared 

to the unorganized players, who are usually area specific and localized and their services are restricted to a few specific 

The company’s vision and mission is based on five value pillars (Refer diagram above). It has developed a 

well recognized brand in an otherwise unorganized and fragmented market. Its experienced management team consists of 

professionals having a strong background in academics and valuation.  It has a fully integrated front end admission system 
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MT Educare is truly a national player with multi

due to technology enabled business processes, digital content delivery and 24 x 7 online 

is in a leading position in Mumbai and in a competitive position in terms of number of coaching centers and locations 

Maharashtra. It has earned a position of repute in Karnataka through 18 pre

It has a diversified product offering catering to 

(including IIT entrance) and medical entrance exams, 

projects for grade enhancement, vocational training and teacher training with certain entities associated with the 

Government of India and the State Governments.

holding post graduate degrees/ professional qualifications. 

the art IT infrastructure. 
 

        

        Source: MT Educare                                                   Source: MT Educare

 

Competitive Strengths 

• Well recognized brand: With its experience in the business of education support and coaching coupled with proven 

track of high student performances over the years, MT Educare is attaining and maintaining the confidence of parents 

and students across the nation. 

• Organized player in coaching service sector

examinations and syllabus has helped it in developing appropriate teaching methodologies to address changing 

student requirements. It believes that its network of coaching centers in Mumbai acts as a barrier for new players.

• Large number of faculty members: The large pool of fac

for each subject thereby reducing the dependence on anyone or few members who could affect 

illness or any other reason. It helps them to plan for contingencies and deliver q

• Corporatized structure: An experienced management team and a corporatized set up have increased its visibility

longstanding association of its senior management and promoters leads to efficient and successful management of its 

operations.  
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MT Educare is truly a national player with multi-city presence and a diverse product portfolio, 

due to technology enabled business processes, digital content delivery and 24 x 7 online content

is in a leading position in Mumbai and in a competitive position in terms of number of coaching centers and locations 

Maharashtra. It has earned a position of repute in Karnataka through 18 pre-university college tie

It has a diversified product offering catering to students right from standard IX to students appearing for engineering 

medical entrance exams, to students for CA course and MBA aspirants. 

projects for grade enhancement, vocational training and teacher training with certain entities associated with the 

Government of India and the State Governments. It has over 1250 faculty members with more than 300 faculty members 

holding post graduate degrees/ professional qualifications. It has created over 600 Wi-Fi enabled classrooms with state of 

 

Source: MT Educare; secondary axis units ‘000 

: With its experience in the business of education support and coaching coupled with proven 

ces over the years, MT Educare is attaining and maintaining the confidence of parents 

Organized player in coaching service sector: Its knowledge of the market together with its knowledge about various 

us has helped it in developing appropriate teaching methodologies to address changing 

student requirements. It believes that its network of coaching centers in Mumbai acts as a barrier for new players.

The large pool of faculty members enables it to allocate multiple 

for each subject thereby reducing the dependence on anyone or few members who could affect 

illness or any other reason. It helps them to plan for contingencies and deliver quality at all times.

: An experienced management team and a corporatized set up have increased its visibility

longstanding association of its senior management and promoters leads to efficient and successful management of its 
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city presence and a diverse product portfolio, thus standing class apart 

content for the courses offered. It 

is in a leading position in Mumbai and in a competitive position in terms of number of coaching centers and locations in 

university college tie-ups. 

right from standard IX to students appearing for engineering 

students for CA course and MBA aspirants. It also takes up 

projects for grade enhancement, vocational training and teacher training with certain entities associated with the 

ver 1250 faculty members with more than 300 faculty members 

Fi enabled classrooms with state of 

: With its experience in the business of education support and coaching coupled with proven 

ces over the years, MT Educare is attaining and maintaining the confidence of parents 

Its knowledge of the market together with its knowledge about various 

us has helped it in developing appropriate teaching methodologies to address changing 

student requirements. It believes that its network of coaching centers in Mumbai acts as a barrier for new players. 

it to allocate multiple faculty members 

for each subject thereby reducing the dependence on anyone or few members who could affect its operations due to 

uality at all times. 

: An experienced management team and a corporatized set up have increased its visibility. The 

longstanding association of its senior management and promoters leads to efficient and successful management of its 
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Service Profile 
MT Educare caters to a wide range of students

science, commerce and the science streams. It has 4 subsidiaries and many tie ups through which it main

presence. Subsidiaries like Lakshya Educare Pvt. Ltd. and CPCL (Chitale’s Personalized Learning Pvt. Ltd.) has helped MT 

Educare to foray into IIT and MBA. 

 

         Source: CD Equisearch                                                             

 

Mahesh Tutorial (School Section) 

The School Section consists of IXth and Xth standa

education boards of Maharashtra and Gujarat; (ii) board 

conducted by ICSE. Mahesh Tutorial designs the course keeping in mind the requirements of the students appearing for 

their first critical board exam. The course intends to build from basic to adv

clarity. 

Mahesh Tutorial Science & Lakshya 

The Science Section consists of XIth and XIIth stand

the Maharashtra and Karnataka State Governmen

of science is created through result oriented content, experienced faculty and intensive test series. Intensive testing resul

high scores in competitive exams. The students are p

table circulated by the teacher and answer MCQ tests at their home. The teacher then covers the same topic in class, thus 

ensuring a higher level of interface and knowledge flow. At the e

tests through the teacher app to the students.

Mahesh tutorial commerce 

The Commerce Section consists of (i) XIth and XIIth 

IPCC and CA Final examinations conducted by ICAI.

professionals, who lift up the potential of each student and 

best in the industry. 
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ers to a wide range of students right from standard IX to those aspiring for professional courses. It covers 

science, commerce and the science streams. It has 4 subsidiaries and many tie ups through which it main

presence. Subsidiaries like Lakshya Educare Pvt. Ltd. and CPCL (Chitale’s Personalized Learning Pvt. Ltd.) has helped MT 

   
                         Source: MT Educare 

The School Section consists of IXth and Xth standard students for (i) state board examinations conducted by the state 

jarat; (ii) board examinations conducted by the CBSE; and (iii) board examinations 

designs the course keeping in mind the requirements of the students appearing for 

their first critical board exam. The course intends to build from basic to advanced levels of coach

The Science Section consists of XIth and XIIth standard students in science and students for the CETs 

the Maharashtra and Karnataka State Governments. An intense impact on students knowledge and achievement in the field 

of science is created through result oriented content, experienced faculty and intensive test series. Intensive testing resul

students are provided tablets to view recorded lectures of modules as per the time 

table circulated by the teacher and answer MCQ tests at their home. The teacher then covers the same topic in class, thus 

ensuring a higher level of interface and knowledge flow. At the end of each class, the teacher releases one or more MCQ 

tests through the teacher app to the students. 

The Commerce Section consists of (i) XIth and XIIth standard students in commerce and CPT conducted by ICAI; (

Final examinations conducted by ICAI. Mahesh Tutorials Commerce has its own 

professionals, who lift up the potential of each student and convert them into professionals who are seen as amongst the 
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spiring for professional courses. It covers 

science, commerce and the science streams. It has 4 subsidiaries and many tie ups through which it maintains its pan-India 

presence. Subsidiaries like Lakshya Educare Pvt. Ltd. and CPCL (Chitale’s Personalized Learning Pvt. Ltd.) has helped MT 

examinations conducted by the state 

inations conducted by the CBSE; and (iii) board examinations 

designs the course keeping in mind the requirements of the students appearing for 

anced levels of coaching through conceptual 

CETs like JEE conducted by 

. An intense impact on students knowledge and achievement in the field 

of science is created through result oriented content, experienced faculty and intensive test series. Intensive testing results in 

rovided tablets to view recorded lectures of modules as per the time 

table circulated by the teacher and answer MCQ tests at their home. The teacher then covers the same topic in class, thus 

nd of each class, the teacher releases one or more MCQ 

standard students in commerce and CPT conducted by ICAI; (ii) CA 

has its own teaching team of industry 

them into professionals who are seen as amongst the 
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Chitale’s Personalized Learning Center 

CPLPL (Chitale’s Personalized Learning Private Limited) is involved in the 

competitive examinations for admissions to universities offering masters in business management. 

MT Educare in 2011. With over 200 hours of classroom training, the CAT program

Verbal, DI/reasoning and GK. The program is comprehensive and prepares students for XAT, IIFT, CET, NMAT, SNAP, 

TISS, CMAT and most Indian management entrance exams.

PU College Tie-ups 

Mahesh PU (Pre-university) College, managed by MT Educare Charitable Trust, specializes in encouraging holistic g

of the students, is currently operating in 18 locations in Karnataka. MT Ed

services to the colleges maintained by the trust. It offers e

college tie – ups. It has serviced almost 6500 students till date and plans on increasing

      Source: CD Equisearch                                                      

 

Robomate + and flipped classrooms 

To maintain its competitive advantage while constantly providing quality education

based products tailored for student needs. Robomate+ is an

material for students. It consists of the tablet together with all the content of a particular course.

application developed by MT Educare and can be web

Flipped classrooms, a learning management system, 

with the students more personalized. The system enables the teacher to create and deliver content, supervise student 

activity, and review student performance. Teacher is increasingly aware of student’s performa

assessments performed at home A student can access

directly on devices, such as Android tablets.

their wards through this application. As of January 31, 2016, the company entered into tie

classes, who are its content partners, across Maharashtra and

students. 

Career counseling 

MT Educare has also started career counseling for the benefit of its students through seminars and exhibitions

sessions facilitate communication between parents, teachers and students. It also focuses on providing guidance about 

yoga, music and diet controlling techniques to reduce stress, enhance memory and improve communication skills. The 

‘Hum Se Poocho’ 24 hours helpline facilitates support in terms of resolving queries students have.
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CPLPL (Chitale’s Personalized Learning Private Limited) is involved in the business of providing coaching services for 

examinations for admissions to universities offering masters in business management. 

MT Educare in 2011. With over 200 hours of classroom training, the CAT programs, addresses all aspects of CAT

Verbal, DI/reasoning and GK. The program is comprehensive and prepares students for XAT, IIFT, CET, NMAT, SNAP, 

and most Indian management entrance exams. 

College, managed by MT Educare Charitable Trust, specializes in encouraging holistic g

18 locations in Karnataka. MT Educare provides management and consultancy 

services to the colleges maintained by the trust. It offers engineering & medical test prep services 

. It has serviced almost 6500 students till date and plans on increasing the number of tie ups to 30 by FY19.

                                                                Source: CD Equisearch                                                       

s competitive advantage while constantly providing quality education, MT Educare 

Robomate+ is an online education portal that provides comprehensive

s of the tablet together with all the content of a particular course.

application developed by MT Educare and can be web-based, standalone or distributed design.  

Flipped classrooms, a learning management system, are an initiative of MT Educare to make the interaction of the teacher 

with the students more personalized. The system enables the teacher to create and deliver content, supervise student 

activity, and review student performance. Teacher is increasingly aware of student’s performa

student can access content, such as video lectures, objective tests, subjective t

Android tablets. Even parents can access course curriculum and analyze the performanc

As of January 31, 2016, the company entered into tie-up

across Maharashtra and Gujarat for providing digital content ‘Robomate’ to its

MT Educare has also started career counseling for the benefit of its students through seminars and exhibitions

sessions facilitate communication between parents, teachers and students. It also focuses on providing guidance about 

ga, music and diet controlling techniques to reduce stress, enhance memory and improve communication skills. The 

‘Hum Se Poocho’ 24 hours helpline facilitates support in terms of resolving queries students have.
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business of providing coaching services for 

examinations for admissions to universities offering masters in business management.  CPLC became a part of 

, addresses all aspects of CAT- Quant, 

Verbal, DI/reasoning and GK. The program is comprehensive and prepares students for XAT, IIFT, CET, NMAT, SNAP, 

College, managed by MT Educare Charitable Trust, specializes in encouraging holistic growth 

ucare provides management and consultancy 

ng & medical test prep services through leased campus & 

the number of tie ups to 30 by FY19. 

 

Educare has launched technology 

portal that provides comprehensive study 

s of the tablet together with all the content of a particular course. Robomate is an IT 

 

ducare to make the interaction of the teacher 

with the students more personalized. The system enables the teacher to create and deliver content, supervise student 

activity, and review student performance. Teacher is increasingly aware of student’s performance through feedback on 

content, such as video lectures, objective tests, subjective tests 

Even parents can access course curriculum and analyze the performance of 

ups with 20 local coaching 

ital content ‘Robomate’ to its 

MT Educare has also started career counseling for the benefit of its students through seminars and exhibitions. Counseling 

sessions facilitate communication between parents, teachers and students. It also focuses on providing guidance about 

ga, music and diet controlling techniques to reduce stress, enhance memory and improve communication skills. The 

‘Hum Se Poocho’ 24 hours helpline facilitates support in terms of resolving queries students have. 
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Investment Thesis 

Government Initiatives 

India’s higher education system is the largest in the world and is poised to witness major growth in the years to come.

government has initiated several policies towards increasing the literacy level of all sections of the society.

of foreign direct investments (FDI) inflow into

June 2015, according to data released by Department of Industrial Policy and Promotion (DIPP)

initiatives are being adopted to boost the growth of education

like e-learning and m-learning. The Government of India has taken several

locations as well as allocating educational grants for research scholars 

initiatives taken by the government include: 

       MINISTRY HEIRARCHY                         NATIONAL DIGITAL LITERACY

          

         Source: civilservicesindia.com                                     Source: 

                                       

• Kaushal Bharat, Kushal Bharat: Launched by PM Narendra Modi under the Skill India Initiative, the government has 

set a target of training 400 million citizens by 2022 tha

• Pradhan Mantri Kaushal Vikas Yojana: PMKVY

completion of training to the participants.

• Vidya Lakshmi: This website launched by the Government of India

banks have registered 22 educational loan schemes on this portal and 5 banks have integrated their systems with this 

portal. 

• National Digital Literacy Mission Scheme:

India with the internet. It also aims to utilize the mission for speedier transfer of benefits to the people and plans to 

cover 6 crore households in rural areas in the next three years.

• National Electronic Library: The NEL, which would be available as an open access to every citizen of India, would be 

device-independent and the content would be widely available to all students and teachers of schools, colleges and 

universities. However a few scholarly resources would be
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st in the world and is poised to witness major growth in the years to come.

government has initiated several policies towards increasing the literacy level of all sections of the society.

of foreign direct investments (FDI) inflow into the education sector in India stood at US$ 1,171.10 million from April 2000 to 

June 2015, according to data released by Department of Industrial Policy and Promotion (DIPP)

initiatives are being adopted to boost the growth of education sectors; the focus being mainly on

The Government of India has taken several steps including opening of IITs and IIM

locations as well as allocating educational grants for research scholars in most government institutions.

NATIONAL DIGITAL LITERACY 

 

Source: hostgator.com        

Launched by PM Narendra Modi under the Skill India Initiative, the government has 

set a target of training 400 million citizens by 2022 that would enable them to find jobs. 

PMKVY includes incentivizing skill training by providing financial rewards on 

. 

This website launched by the Government of India is for students seeking educational loans. Nearly 13 

banks have registered 22 educational loan schemes on this portal and 5 banks have integrated their systems with this 

National Digital Literacy Mission Scheme: This scheme is aimed at rural India and aims to connect the citizens of 

India with the internet. It also aims to utilize the mission for speedier transfer of benefits to the people and plans to 

cover 6 crore households in rural areas in the next three years. 

NEL, which would be available as an open access to every citizen of India, would be 

independent and the content would be widely available to all students and teachers of schools, colleges and 

universities. However a few scholarly resources would be available for use in college and university only.
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st in the world and is poised to witness major growth in the years to come. The 

government has initiated several policies towards increasing the literacy level of all sections of the society. The total amount 

the education sector in India stood at US$ 1,171.10 million from April 2000 to 

June 2015, according to data released by Department of Industrial Policy and Promotion (DIPP). Various government 

sectors; the focus being mainly on new education techniques 

steps including opening of IITs and IIMs in new 

in most government institutions. Some other 

Launched by PM Narendra Modi under the Skill India Initiative, the government has 

includes incentivizing skill training by providing financial rewards on 

is for students seeking educational loans. Nearly 13 

banks have registered 22 educational loan schemes on this portal and 5 banks have integrated their systems with this 

and aims to connect the citizens of 

India with the internet. It also aims to utilize the mission for speedier transfer of benefits to the people and plans to 

NEL, which would be available as an open access to every citizen of India, would be 

independent and the content would be widely available to all students and teachers of schools, colleges and 

available for use in college and university only. 
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CSR Activity 

In pursuance of CSR policy every company

year, 2% of its aggregate net profits of preceding three financial years computed in accordance with the provisions 

Section 135 of the Companies Act and the Rules, in pursuance of this CSR Policy

mentioned in the Act on its own or through any implementatio

amendments thereof, the contents of the policy 

the web site of the company. 

MT Educare undertakes government projects tow

coaching services for competitive entrance examinations for

society. It undertook the responsibility to run BMC (Brihanmumbai M

performance of students in board examinat

students of std. X in 130 BMC schools for their school and board exams respectively. 

schools having audiovisual facility. 

Its CSR activities are focused on empowering the less privileged section of the society through education, healthcare, 

nutrition, vocational training etc. It also assists NGOs and strives to make

the lives of thousands of underprivileged children and tribal communities.
 

Expansion plans 

The proportion of students taking private coaching is on the rise. With just 26% of overall student

coaching, the scope for growth in this sector remains huge. 

Mumbai, is well placed to advantage from the growth in the industry. The company’s diversified portfolio, huge scale,

outreach and strong brand reputation will enable it to capitalize on the growing demand in the industry. The cash rich and 

non-recessionary nature of the education industry also augurs
 

   
Source: MT Educare                                                              

The company’s recent foray into the untapped sector of online education portal, Robomate, strives to ease and facilitate 

education. The LMS (learning managemen

explains topics in greater depth in the classroom, while educational technologies 

content outside of the classroom. The students, teachers a

quite indispensable for students and teachers alike. The company has started offering its Robomate product to non MT 

students as well to expand its business. By using Wi

innovation by using technology to impart education. 
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very company (subject to certain conditions) shall ensure that it spends, in every financial 

eceding three financial years computed in accordance with the provisions 

Act and the Rules, in pursuance of this CSR Policy. The company can undertake any activity 

mentioned in the Act on its own or through any implementation agency of its choice. On approval of the CSR policy or any 

amendments thereof, the contents of the policy shall be included in the annual report and the same shall be displayed on 

government projects towards education. It is assisting the government by providing affordable 

itive entrance examinations for engineering, medical, CA etc to the weaker section of the 

society. It undertook the responsibility to run BMC (Brihanmumbai Municipal Corporation) schools

performance of students in board examinations was falling drastically - and prepared 14000 students of std. IX and 9200 

students of std. X in 130 BMC schools for their school and board exams respectively. Robomate 

Its CSR activities are focused on empowering the less privileged section of the society through education, healthcare, 

nutrition, vocational training etc. It also assists NGOs and strives to make a positive difference in the society by impacting 

hildren and tribal communities. 

The proportion of students taking private coaching is on the rise. With just 26% of overall student

coaching, the scope for growth in this sector remains huge. MT Educare, being one of the principal and foremost players in 

Mumbai, is well placed to advantage from the growth in the industry. The company’s diversified portfolio, huge scale,

will enable it to capitalize on the growing demand in the industry. The cash rich and 

e education industry also augurs well for the company. 

 
              Source: MT Educare                                               Source: MT Educare

The company’s recent foray into the untapped sector of online education portal, Robomate, strives to ease and facilitate 

The LMS (learning management system) Shifts instruction to a learner-centered model in w

greater depth in the classroom, while educational technologies such as online 

The students, teachers as well as parents can access it anytime and anywhere, making it 

quite indispensable for students and teachers alike. The company has started offering its Robomate product to non MT 

students as well to expand its business. By using Wi-Fi enabled flipped classrooms, it has ventured into next level of 

innovation by using technology to impart education.  
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shall ensure that it spends, in every financial 

eceding three financial years computed in accordance with the provisions of 

The company can undertake any activity 

On approval of the CSR policy or any 

report and the same shall be displayed on 

education. It is assisting the government by providing affordable 

engineering, medical, CA etc to the weaker section of the 

unicipal Corporation) schools - where the 

prepared 14000 students of std. IX and 9200 

obomate was installed in 54 BMC 

Its CSR activities are focused on empowering the less privileged section of the society through education, healthcare, 

a positive difference in the society by impacting 

The proportion of students taking private coaching is on the rise. With just 26% of overall students in India taking private 

MT Educare, being one of the principal and foremost players in 

Mumbai, is well placed to advantage from the growth in the industry. The company’s diversified portfolio, huge scale, 

will enable it to capitalize on the growing demand in the industry. The cash rich and 

 
Source: MT Educare 

The company’s recent foray into the untapped sector of online education portal, Robomate, strives to ease and facilitate 

centered model in which teacher 

such as online videos are used to deliver 

s well as parents can access it anytime and anywhere, making it 

quite indispensable for students and teachers alike. The company has started offering its Robomate product to non MT 

ssrooms, it has ventured into next level of 
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MT Educare wants to achieve pan-India presence soon and is striving towards its goals with numerous expansion programs. 

It seeks to increase its market size considerably and this is possible only through additional competitive advantages which 

will create entry barriers for its competitors. It aims to organize this otherwise unorganized sector thro

technology. 

Geographic expansion is one of the key policies of MT Educare. Its expansion plans include expansion in the rest of 

Maharashtra for school and science section, 

Kerela, Andhra Pradesh, etc. for science and commerce 

portfolio expansion.  

It plans to maintain its leading position in Mumbai and achieve the same in other cities as well as far as classroom segment 

concerned. Development of a large and experienced pool of faculties will aid MT Educare in achieving its goal of scalability in 

classroom segment as well. 
 

Financials and valuations 

MT Educare’s modernization of education techniques together with its 

help it in creating a competitive advantage but will also aid in its expansion plan. The industry is projected to 

(CAGR) for the period 2016-2021. MT Educare

this growth as it did in the last five year period in which the Indian coaching industry had a CAGR of 16%. MT Educare more 

than doubled its revenues in the last four years ending FY15with a CAGR of 21
 

         
           Source: CD Equisearch, MT Educare                        Source: CD Equisearch, MT Educare

Commerce and school section revenues grew by 46% (Rs. 38.5 crs from Rs. 26.4 crs) and 58% (Rs. 95 crs from 60 crs) 

respectively in the last three years. However it is the science se

growth of MT Educare. It has grown a tremendous 134.5% during the same period. With the incredible expansion plans, this 

run is expected to continue for the next couple of

34.8 crores from its application Robomate, in a short span of 9 months this fiscal year, it is expected to contribute considerably 

to the revenue once the content on the application becomes paid. Newer areas like ski

have had a promising start and are expected to culminate into a 

of contribution of Robomate, the total revenues the classroom segment (science

to 69% in FY16 from 91% in FY12. 

The seasonality of revenue is quite evident.  Q2 and Q3 margins are significantly higher as compared to Q1 and Q4

student is included in the list of students serviced from the start

accrued evenly over the course duration.  

Diversifying product mix with the addition of value added services coupled with technological empowerment and increasing 

competitive advantage has lead to net profit margins 

upcoming years. The growth in both revenues and EBITDA is expected to remain above 25% for FY16 and FY17.
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India presence soon and is striving towards its goals with numerous expansion programs. 

considerably and this is possible only through additional competitive advantages which 

will create entry barriers for its competitors. It aims to organize this otherwise unorganized sector thro

he key policies of MT Educare. Its expansion plans include expansion in the rest of 

 and expansion in North and South Indian states like Telangana,

Kerela, Andhra Pradesh, etc. for science and commerce sections. It plans to diversify its product range to enable product 

It plans to maintain its leading position in Mumbai and achieve the same in other cities as well as far as classroom segment 

experienced pool of faculties will aid MT Educare in achieving its goal of scalability in 

nization of education techniques together with its increasing presence across the nation will n

help it in creating a competitive advantage but will also aid in its expansion plan. The industry is projected to 

2021. MT Educare, which holds a dominant position in this market, 

his growth as it did in the last five year period in which the Indian coaching industry had a CAGR of 16%. MT Educare more 

years ending FY15with a CAGR of 21% together with a 33.5

 
Source: CD Equisearch, MT Educare 

grew by 46% (Rs. 38.5 crs from Rs. 26.4 crs) and 58% (Rs. 95 crs from 60 crs) 

However it is the science section which has contributed the maximum to the overall 

growth of MT Educare. It has grown a tremendous 134.5% during the same period. With the incredible expansion plans, this 

ted to continue for the next couple of years as well. With more than 46500 downloads

in a short span of 9 months this fiscal year, it is expected to contribute considerably 

to the revenue once the content on the application becomes paid. Newer areas like skill development and career counseling 

have had a promising start and are expected to culminate into a larger contributor to the revenues. With the increase

the total revenues the classroom segment (science, commerce and school) is estimated 

The seasonality of revenue is quite evident.  Q2 and Q3 margins are significantly higher as compared to Q1 and Q4

of students serviced from the start of the course, the corresponding revenue for that student is 

Diversifying product mix with the addition of value added services coupled with technological empowerment and increasing 

profit margins above 10% over the last 3 years and is projected to continue in the 

upcoming years. The growth in both revenues and EBITDA is expected to remain above 25% for FY16 and FY17.
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India presence soon and is striving towards its goals with numerous expansion programs. 

considerably and this is possible only through additional competitive advantages which 

will create entry barriers for its competitors. It aims to organize this otherwise unorganized sector through innovation and 

he key policies of MT Educare. Its expansion plans include expansion in the rest of 

expansion in North and South Indian states like Telangana, Karnataka, 

sections. It plans to diversify its product range to enable product 

It plans to maintain its leading position in Mumbai and achieve the same in other cities as well as far as classroom segment is 

experienced pool of faculties will aid MT Educare in achieving its goal of scalability in 

presence across the nation will not only 

help it in creating a competitive advantage but will also aid in its expansion plan. The industry is projected to grow by 13% 

 is expected to benefit from 

his growth as it did in the last five year period in which the Indian coaching industry had a CAGR of 16%. MT Educare more 

33.5% CAGR for net profits.  

grew by 46% (Rs. 38.5 crs from Rs. 26.4 crs) and 58% (Rs. 95 crs from 60 crs) 

ction which has contributed the maximum to the overall 

growth of MT Educare. It has grown a tremendous 134.5% during the same period. With the incredible expansion plans, this 

46500 downloads and revenues of around 

in a short span of 9 months this fiscal year, it is expected to contribute considerably 

ll development and career counseling 

ributor to the revenues. With the increase in share 

school) is estimated to decline 

The seasonality of revenue is quite evident.  Q2 and Q3 margins are significantly higher as compared to Q1 and Q4. While a 

of the course, the corresponding revenue for that student is 

Diversifying product mix with the addition of value added services coupled with technological empowerment and increasing 

is projected to continue in the 

upcoming years. The growth in both revenues and EBITDA is expected to remain above 25% for FY16 and FY17. 
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           Source: CD Equisearch, MT Educare                    Source: CD Equisearc

The asset light Pre-University tie-ups in Karnataka are a crucial growth avenue in the science division. The proposed tie ups in 

the next couple of years are expected to be around 30. An important milestone in FY15 has been 

and leasing it back to reinforce asset light business model. The lease back provides MT Educare 

management rights in the premises for a period of 15 years

preparation fees and management fees whereas it comprises of test preparation fees and management fees in other tie

a standard PU college, MT Educare shares the revenue with the respecti

Increasing total asset turnover is a consequence of i

well. An increase in revenues by almost 30% for the 9mFY16 as compared to 9mFY15 and an increase of 25% for Q3FY

compared to the same period last year are a consequence of the various measures taken by the company to expand and 

increase its presence throughout the nation. These measures include launch of Robomate and expanding the already existent 

facilities like career counseling and ‘Hum Se Poocho’ helpline.

    
        Source: CD Equisearch, MT Educare                           Source: CD Equisearch, MT Educare                        

 

With the increase in number of locations pan-

company is also on a rise. The company failed to maintain its debt free status post FY15 and it can be conveniently presumed 

that the borrowings have been utilized for expansion and de

the finance cost in the current fiscal. The dividend rate

increased up to 26.5% in FY15. It is projected to

The stock currently trades at 21.5x FY16e EPS of Rs. 8.32 and 16.6x FY17e EPS of Rs. 10.79. We assign a ‘buy’ rating with a 

target of Rs. 216 based on 20xFY17e earning (peg ratio: 
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Source: CD Equisearch, MT Educare              Source: CD Equisearch, MT Educare

ups in Karnataka are a crucial growth avenue in the science division. The proposed tie ups in 

und 30. An important milestone in FY15 has been selling the Mangalor

business model. The lease back provides MT Educare 

in the premises for a period of 15 years. The revenue stream in the Mangalore tie up comprises of test 

preparation fees and management fees whereas it comprises of test preparation fees and management fees in other tie

a standard PU college, MT Educare shares the revenue with the respective college trust.  

ing total asset turnover is a consequence of increasing revenues and is expected to continue in the upcoming years as 

. An increase in revenues by almost 30% for the 9mFY16 as compared to 9mFY15 and an increase of 25% for Q3FY

compared to the same period last year are a consequence of the various measures taken by the company to expand and 

increase its presence throughout the nation. These measures include launch of Robomate and expanding the already existent 

career counseling and ‘Hum Se Poocho’ helpline. 

 
Source: CD Equisearch, MT Educare                         Source: CD Equisearch, MT Educare

-India and development of newer technologies, the capital expenditure of the 

. The company failed to maintain its debt free status post FY15 and it can be conveniently presumed 

that the borrowings have been utilized for expansion and development purposes. This will, no doubt, lead to an increase in 

dividend rate has been increasing for the past 4 years, it being 5.1% in FY12 and 

increased up to 26.5% in FY15. It is projected to hover near the same in the current fiscal. 

The stock currently trades at 21.5x FY16e EPS of Rs. 8.32 and 16.6x FY17e EPS of Rs. 10.79. We assign a ‘buy’ rating with a 

(peg ratio: 0.7) over a period of 9-12 months. 
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ups in Karnataka are a crucial growth avenue in the science division. The proposed tie ups in 

selling the Mangalore campus 

business model. The lease back provides MT Educare with the operating and 

The revenue stream in the Mangalore tie up comprises of test 

preparation fees and management fees whereas it comprises of test preparation fees and management fees in other tie- ups. In 

and is expected to continue in the upcoming years as 

. An increase in revenues by almost 30% for the 9mFY16 as compared to 9mFY15 and an increase of 25% for Q3FY16 

compared to the same period last year are a consequence of the various measures taken by the company to expand and 

increase its presence throughout the nation. These measures include launch of Robomate and expanding the already existent 

 
Source: CD Equisearch, MT Educare 

a and development of newer technologies, the capital expenditure of the 

. The company failed to maintain its debt free status post FY15 and it can be conveniently presumed 

velopment purposes. This will, no doubt, lead to an increase in 

has been increasing for the past 4 years, it being 5.1% in FY12 and 

The stock currently trades at 21.5x FY16e EPS of Rs. 8.32 and 16.6x FY17e EPS of Rs. 10.79. We assign a ‘buy’ rating with a 
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Risks and concerns 
With operations spread across India, MT Educare is bound to be faced with many risks and challenges familiar to the 

coaching industry. Thus it is crucial for the company to have a robust risk mitigation plan. Additional risks and 

uncertainties not currently known to company or 

the business, results of operations and financial condition of the business.
 

Competition risk 

The coaching business is not capital intensive due to which

this business leading to high competition. New entrants compete with existing players with less difficulty as compared to 

other sectors. In the coaching industry scalability is difficult to achieve due to the domin

varied syllabi across the country and price sensitive nature of the business.  Strong competition in the coaching segment can

reduce its market share or force the company to charge lesser fees and pay more to the faculty member

adverse impact on the revenues and profitability. 

However the company plans to control this risk by focusing on the quality of teaching and by maintain

approach. It continuously strives to blend technology with th

create entry barriers for the new entrants. 
 

Geographical risk 

Due to this geographic concentration of coaching centers, the results of operations and growth might be restricted to the 

economic and demographic conditions of Mumbai. Any adverse change in the business of Mumbai will have a more 

pronounced impact on its operations than if it 

MT Educare plans to control this over dependence on a particular area by steadily

Andhra Pradesh and North India. 
 

Attrition risk 

Considering that there is a stiff competition among peers and 

attrition in the industry. Its business depends 

them. Sudden decrease in the number of faculty members due to attrition may affect MT Educare’s operations and business. 

The attrition rate for MT Educare is less than 10%. Thi

the faculty members are provided a role in the business and rewarded for their contribution in the growth. Further an 

independent trust, the MT Associate trust, funded by the promoter has b

that will be issued to the faculties on the recommendation of the company.
 

Miscellaneous 

If the performance of the students does not match their or their parents’ expectations, it might result in a loss of

which in turn leads to a loss in the business and revenues. The quality of resul

year impacts the number of enrolments for the future years. The satisfaction of the students and quality of the ser

terms of the coaching, providing study materials, and administration of classes benchmarks 

standards. 

All the properties on which the coaching centers are located and operated are held through leasehold interests. The inabilit

to renew the lease may jeopardize the operation of that particular location.

existing regulations or introduce new ones, the impact of which cannot be ascertained presently and may impact the 

business adversely in future. 
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ions spread across India, MT Educare is bound to be faced with many risks and challenges familiar to the 

coaching industry. Thus it is crucial for the company to have a robust risk mitigation plan. Additional risks and 

company or those that are considered immaterial can also have an adverse impact on 

the business, results of operations and financial condition of the business. 

The coaching business is not capital intensive due to which large number of small and medium sized players are active in 

this business leading to high competition. New entrants compete with existing players with less difficulty as compared to 

other sectors. In the coaching industry scalability is difficult to achieve due to the dominance of unorganized segment, 

varied syllabi across the country and price sensitive nature of the business.  Strong competition in the coaching segment can

reduce its market share or force the company to charge lesser fees and pay more to the faculty member

adverse impact on the revenues and profitability.  

he company plans to control this risk by focusing on the quality of teaching and by maintain

approach. It continuously strives to blend technology with the teaching method so as to achieve a distinct position and 

Due to this geographic concentration of coaching centers, the results of operations and growth might be restricted to the 

emographic conditions of Mumbai. Any adverse change in the business of Mumbai will have a more 

pronounced impact on its operations than if it were diversified across states. 

MT Educare plans to control this over dependence on a particular area by steadily expanding in South India in Telangana, 

Considering that there is a stiff competition among peers and rising demand for good teachers, there is a high amount of 

attrition in the industry. Its business depends in large part upon their faculty members and its ability to attract and retain 

them. Sudden decrease in the number of faculty members due to attrition may affect MT Educare’s operations and business. 

The attrition rate for MT Educare is less than 10%. This is due to good salary and the ‘faculty empowerment model wherein 

the faculty members are provided a role in the business and rewarded for their contribution in the growth. Further an 

independent trust, the MT Associate trust, funded by the promoter has been set up, to which the company has issued

that will be issued to the faculties on the recommendation of the company. 

If the performance of the students does not match their or their parents’ expectations, it might result in a loss of

which in turn leads to a loss in the business and revenues. The quality of results of the students trained by it

year impacts the number of enrolments for the future years. The satisfaction of the students and quality of the ser

materials, and administration of classes benchmarks 

All the properties on which the coaching centers are located and operated are held through leasehold interests. The inabilit

to renew the lease may jeopardize the operation of that particular location. The central or state governments may change 

existing regulations or introduce new ones, the impact of which cannot be ascertained presently and may impact the 
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ions spread across India, MT Educare is bound to be faced with many risks and challenges familiar to the 

coaching industry. Thus it is crucial for the company to have a robust risk mitigation plan. Additional risks and 

that are considered immaterial can also have an adverse impact on 

ll and medium sized players are active in 

this business leading to high competition. New entrants compete with existing players with less difficulty as compared to 

ance of unorganized segment, 

varied syllabi across the country and price sensitive nature of the business.  Strong competition in the coaching segment can 

reduce its market share or force the company to charge lesser fees and pay more to the faculty members. This will have an 

he company plans to control this risk by focusing on the quality of teaching and by maintaining a result oriented 

e teaching method so as to achieve a distinct position and 

Due to this geographic concentration of coaching centers, the results of operations and growth might be restricted to the 

emographic conditions of Mumbai. Any adverse change in the business of Mumbai will have a more 

expanding in South India in Telangana, 

demand for good teachers, there is a high amount of 

in large part upon their faculty members and its ability to attract and retain 

them. Sudden decrease in the number of faculty members due to attrition may affect MT Educare’s operations and business.  

s is due to good salary and the ‘faculty empowerment model wherein 

the faculty members are provided a role in the business and rewarded for their contribution in the growth. Further an 

o which the company has issued shares 

If the performance of the students does not match their or their parents’ expectations, it might result in a loss of reputation 

ts of the students trained by it in a particular 

year impacts the number of enrolments for the future years. The satisfaction of the students and quality of the services in 

materials, and administration of classes benchmarks MT Educare’s service 

All the properties on which the coaching centers are located and operated are held through leasehold interests. The inability 

The central or state governments may change 

existing regulations or introduce new ones, the impact of which cannot be ascertained presently and may impact the 
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Cross Sectional Analysis 
 

Company Equity* CMP mcap Sales*

MT Educare 39.8 179 712 279

Career Point 18.1 119 215 81
 

          
 

          Source: CD Equisearch; MT Educare         Source: CD Equisearch;

 
  

 Financials 
 

 Quarterly Results - Consolidated                                                                             

  Q3FY16

Income From Operations 70.67

Other Income 2.35

Total Income 73.02

Total Expenditure 54.73

EBITDA (other income included) 18.29

Interest 0.93

Depreciation 4.17

PBT 13.18

Tax 5.34

PAT 7.84

Minority Interest 0.00

EO 0.00

Net Profit 7.84

EPS(Rs) 1.97
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Sales* Profit* 

OPM 

(%) 

NPM 

(%) 

Int 

cov. 

ROE 

(%) DER

279 32 20.4 11.8 16.8 27.3 0.2

81 15 22.3 18.1 5.3 4.5 0.

Source: CD Equisearch; MT Educare             Source: CD Equisearch; MT Educare

Consolidated                                                                             Figures in Rs crs

Q3FY16 Q3FY15 % chg 9MFY16 9MFY15 

70.67 56.44 25.2 228.42 176.32 

2.35 1.90 23.2 6.72 4.85 

73.02 58.34 25.2 235.14 181.17 

54.73 45.24 21.0 179.93 138.31 

18.29 13.10 39.5 55.21 42.86 

0.93 1.15 -19.0 1.82 2.81 

4.17 3.78 10.5 11.42 5.16 

13.18 8.18 61.2 41.96 34.88 

5.34 2.56 108.9 14.73 11.53 

7.84 5.62 39.5 27.23 23.35 

0.00 -0.24 -99.9 -0.16 -1.31 

0.00 0.00 0.0 0.00 3.90 

7.84 5.87 33.7 27.39 20.77 

1.97 1.47 33.7 6.88 5.22 
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DER 

Mcap/s

ales P/BV P/E 

0.2 2.6 5.3 21.9 

0.1 2.7 0.6 14.0 

 

Source: CD Equisearch; MT Educare                                           

Figures in Rs crs  

% chg 

29.6 

38.5 

29.8 

30.1 

28.8 

-35.1 

121.2 

20.3 

27.8 

16.6 

-88.0 

-100.0 

31.9 

31.8 
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Consolidated Income Statement                                                                

  

Income From Operations 

Growth (%) 

Other Income 

Total Income

Total Expenditure

EBITDA (other income included)

Interest 

Depreciation 

PBT

Tax

PAT

Minority Interest 

EO 

Adjusted Net Profit

EPS (Rs)
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Consolidated Income Statement                                                                    Fig in crs

FY13 FY14 FY15 FY16e FY17e

157.28 201.80 226.99 296.36 372.85

20.5 28.3 12.5 30.6 25.8

4.65 2.39 7.08 8.00 9.02

Total Income 161.93 204.19 234.06 304.37 381.87

Total Expenditure 127.95 159.45 180.41 236.32 296.41

EBITDA (other income included) 33.98 44.74 53.66 68.04 85.46

0.00 0.01 4.02 2.80 4.20

8.59 12.84 8.91 15.12 17.45

PBT 25.39 31.89 40.73 50.12 63.80

Tax 7.57 11.14 11.68 17.14 21.05

PAT 17.82 20.76 29.05 32.98 42.75

-0.23 -0.28 -0.67 -0.16 -

0.00 0.00 3.90 0.00 0.00

Net Profit 18.05 21.03 25.82 33.14 42.95

EPS (Rs) 4.56 5.29 6.49 8.32 10.79
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Fig in crs 

FY17e 

372.85 

25.8 

9.02 

381.87 

296.41 

85.46 

4.20 

17.45 

63.80 

21.05 

42.75 

-0.20 

0.00 

42.95 

10.79 
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Consolidated Balance Sheet                                                        

Balance Sheet 

Sources of Funds 

Share Capital 

Reserves 

Total Shareholders Funds 

Minority Interest 

Long Term Debt 

Total Liabilities 

Application of Funds 

Gross Block 

Less: Accumulated Depreciation 

Net Block 

Capital Work in Progress 

Investments 

Current Assets, Loans & Advances 

Inventory 

Trade receivables 

Cash and Bank 

Short term loans (inc. other current assets) 

Total CA 

Current Liabilities 

Provisions-Short term 

Total Current Liabilities 

Net Current Assets 

Net Deferred Tax Liability 

Net long term assets ( net of liabilities) 

Total Assets 
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                                                               Figures in Rs crs 

FY13 FY14 FY15 FY16e FY17e

39.55 39.78 39.79 39.82 39.82

61.62 72.17 85.93 106.38 136.64

101.16 111.96 125.72 146.20 176.46

-0.16 -0.67 0.40 0.24 0.04

0.00 0.00 0.00 0.00 0.00

101.00 111.29 126.12 146.44 176.50

105.55 151.18 124.71 149.71 169.71

38.38 49.92 58.24 73.36 90.82

67.17 101.26 66.47 76.35 78.89

12.20 6.55 4.25 3.00 4.00

17.37 12.06 0.91 0.93 0.93

0.04 0.05 0.33 2.00 3.00

10.01 8.91 20.84 52.00 62.40

24.20 9.75 14.28 13.60 33.61

12.34 20.00 21.54 27.50 30.00

46.59 38.71 56.98 95.10 129.01

51.06 43.15 47.11 86.90 87.10

16.69 24.26 30.93 35.46 40.47

67.75 67.41 78.05 122.36 127.57

-21.16 -28.70 -21.07 -27.26 1.44

4.10 4.65 7.18 7.65 7.65

21.32 15.47 68.38 85.78 83.59

101.00 111.30 126.12 146.44 176.50
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FY17e 

39.82 

136.64 

176.46 

0.04 

0.00 

176.50 

169.71 

90.82 

78.89 

4.00 

0.93 

3.00 

62.40 

33.61 

30.00 

129.01 

87.10 

40.47 

127.57 

1.44 

7.65 

83.59 

176.50 
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          Financial Ratios 

 

Growth Ratios(%) 

Revenue 

EBITDA 

Net Profit 

EPS 

Margins (%) 

Operating Profit Margin 

Gross profit Margin 

Net Profit Margin 

Return (%) 

ROCE 

RONW 

Valuations 

Market Cap/ Sales 

EV/EBITDA 

P/E 

P/BV 

Other Ratios 

Interest Coverage 

Debt Equity 

Current Ratio 

Turnover Ratios 

Fixed Asset Turnover 

Total Asset Turnover 

Inventory Turnover 

Debtors Turnover 

Creditor Turnover 

WC Ratios 

Inventory Days 

Debtor Days 

Creditor Days 

Cash Conversion Cycle 
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FY13 FY14 FY15 FY16e FY17e 

20.5 28.3 12.5 30.6 25.8 

25.5 31.7 19.9 26.8 25.6 

36.4 16.5 22.8 28.3 29.6 

21.3 15.9 22.7 28.3 29.6 

18.6 21.0 20.5 20.3 20.5 

21.6 22.2 21.9 22.0 21.8 

11.3 10.3 11.1 11.1 11.5 

22.7 21.0 26.3 24.9 26.0 

23.0 21.1 24.8 27.7 29.6 

2.0 1.7 1.8 2.2 1.9 

8.2 7.3 7.5 10.0 8.6 

17.6 16.4 16.0 19.9 16.6 

3.2 3.5 3.8 5.1 4.4 

0.0 4253.3 9.8 18.9 16.2 

0.0 0.0 0.0 0.2 0.1 

0.9 0.7 0.7 0.8 1.0 

3.2 2.6 3.3 5.4 6.1 

2.0 2.0 2.2 2.5 2.6 

5829.3 3274.2 952.8 203.3 118.6 

19.1 21.3 15.3 8.1 6.5 

81.0 56.3 48.8 53.9 53.9 

0.1 0.1 0.4 1.8 3.1 

19.1 17.1 23.9 44.9 56.0 

4.5 6.5 7.5 6.8 6.8 

14.7 10.7 16.8 39.9 52.3 
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Financial Summary – US dollar denominated

million $   FY13

Equity capital 7.3 

Shareholders funds 18.5 

Total debt 0.0 

Net fixed assets (incl CWIP) 14.5 

Investments 3.2 

Net current assets -3.9 

Total assets 18.4 

Revenues 28.9 

EBITDA 6.2 

EBDT 6.2 

PBT 4.7 

PAT 3.3 

EPS($) 0.08 

Book value ($) 0.47 

 

    income statement figures translated at average rates; balance sheet and cash flow at year end rates
    All dollar denominated figures are adjusted for extraordinary items.
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US dollar denominated 

FY13 FY14 FY15 FY16e FY17e 

 6.6 6.4 6.0 6.0 

 16.4 17.5 19.5 24.0 

 0.0 0.8 5.3 3.8 

 15.7 8.7 9.5 10.0 

 2.0 0.1 0.1 0.1 

 -4.8 -3.4 -4.1 0.2 

 16.3 17.6 19.5 24.1 

 33.4 37.1 44.5 55.9 

 7.4 8.8 10.2 12.8 

 7.4 8.1 9.8 12.2 

 5.3 6.7 7.5 9.6 

 3.5 4.2 5.0 6.4 

 0.09 0.11 0.12 0.16 

 0.41 0.44 0.49 0.60 

income statement figures translated at average rates; balance sheet and cash flow at year end rates; projections at current rates.
All dollar denominated figures are adjusted for extraordinary items. 
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Recommendation 
While a large number of young population is a 

education and skill set to endow them for the future domestic

challenging given the poor state of basic and higher education in

order to drive the global economy. 

The advancement of the highly unorganized 

teachers, especially in government schools, coupled with below par remuneration, peer pressure, increasing number of 

entrance examinations (often to be taken along with school leaving exams) have been instrumental in the escalation of 

coaching centers all over the country. A change in perception about coaching classes has fuelled its growth. Private 

coaching is proving to be the back bone of a student’s success. Seeing the potential of Indian coaching business in India, 

foreign investors are, too, investing in this area.

MT Edcuare, in the past few years, has not only expanded its geographic reach but also broadened its product portfolio. It 

has introduced new products by entering into

company offers coaching services across all academic levels starting from std. IX to post graduate level 

like CA and MBA. 

Robomate, its online education portal, is making the task of studying as well as teaching much eas

classes on their own accord, solve questions and discuss the queries on various discussion forums inbuilt in the 

application. The teachers as well as parents can 

activity. 

A steady growth in their top line is driven by the growth in the average realizations per student. The selling and lease 

back of the Mangalore campus is in line with its desire to maintain an asset light business model. The Karnataka PU 

college tie-ups are one of the most important growth areas under the science vertical.

under commerce segment declined by 14% from 27,393 in FY14 to 23,668 in FY15 as

moving out of the basic graduation coaching space

However the risks associated with MT Educare cannot be ignored. Competition risk is the major challenge faced by the 

company. All its future endeavors are thus focused towards increasing their presence and gaining competiti

Robomate, Karnataka tie-ups, diversified product offers, large pool of faculty are measure

mitigate this risk along with others.  

The stock currently trades at 21.5x FY16e EPS of Rs. 8.32 and 16.6x FY17e EPS of Rs. 1

education industry has helped MT Educare post three and a half fold incr

grew by more than six fold in the same period. Its high margins and return on capital testimonize its prowes

technological excellence; Robomate is a case in point. Sparked by higher revenues of Robomate, earnings would advance 

by some 30% in the current fiscal. We, therefore, assign a ‘buy’ rating with a target of Rs. 216 based on 20xFY17e earning 

(peg ratio: 0.7) over a period of 9-12 months 
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umber of young population is a benefit to the nation, the test lies in imparting them with the required

education and skill set to endow them for the future domestic as well as global demand. The task appears to be 

given the poor state of basic and higher education in India. India needs to realize its demographic dividend in 

norganized Indian coaching industry is plagued by a host of factors

teachers, especially in government schools, coupled with below par remuneration, peer pressure, increasing number of 

entrance examinations (often to be taken along with school leaving exams) have been instrumental in the escalation of 

A change in perception about coaching classes has fuelled its growth. Private 

coaching is proving to be the back bone of a student’s success. Seeing the potential of Indian coaching business in India, 

too, investing in this area. 

MT Edcuare, in the past few years, has not only expanded its geographic reach but also broadened its product portfolio. It 

oduced new products by entering into partnership of existing players instead of starting on its 

company offers coaching services across all academic levels starting from std. IX to post graduate level 

Robomate, its online education portal, is making the task of studying as well as teaching much eas

classes on their own accord, solve questions and discuss the queries on various discussion forums inbuilt in the 

application. The teachers as well as parents can monitor and assess the students performance and keep a track of his/her

A steady growth in their top line is driven by the growth in the average realizations per student. The selling and lease 

back of the Mangalore campus is in line with its desire to maintain an asset light business model. The Karnataka PU 

one of the most important growth areas under the science vertical. The number of student 

declined by 14% from 27,393 in FY14 to 23,668 in FY15 as a result of a conscious strategy of 

tion coaching space like B.Com.  

However the risks associated with MT Educare cannot be ignored. Competition risk is the major challenge faced by the 

company. All its future endeavors are thus focused towards increasing their presence and gaining competiti

ups, diversified product offers, large pool of faculty are measures adopted by MT Educare to 

The stock currently trades at 21.5x FY16e EPS of Rs. 8.32 and 16.6x FY17e EPS of Rs. 10.79. 

education industry has helped MT Educare post three and a half fold increase in business over the last 

grew by more than six fold in the same period. Its high margins and return on capital testimonize its prowes

technological excellence; Robomate is a case in point. Sparked by higher revenues of Robomate, earnings would advance 

We, therefore, assign a ‘buy’ rating with a target of Rs. 216 based on 20xFY17e earning 
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nation, the test lies in imparting them with the required 

as well as global demand. The task appears to be 

India needs to realize its demographic dividend in 

by a host of factors. Declining quality of 

teachers, especially in government schools, coupled with below par remuneration, peer pressure, increasing number of 

entrance examinations (often to be taken along with school leaving exams) have been instrumental in the escalation of 

A change in perception about coaching classes has fuelled its growth. Private 

coaching is proving to be the back bone of a student’s success. Seeing the potential of Indian coaching business in India, 

MT Edcuare, in the past few years, has not only expanded its geographic reach but also broadened its product portfolio. It 

partnership of existing players instead of starting on its own. Currently, the 

company offers coaching services across all academic levels starting from std. IX to post graduate level and for courses 

Robomate, its online education portal, is making the task of studying as well as teaching much easier. Students can view 

classes on their own accord, solve questions and discuss the queries on various discussion forums inbuilt in the 

performance and keep a track of his/her 

A steady growth in their top line is driven by the growth in the average realizations per student. The selling and lease 

back of the Mangalore campus is in line with its desire to maintain an asset light business model. The Karnataka PU 

The number of student serviced 

a result of a conscious strategy of 

However the risks associated with MT Educare cannot be ignored. Competition risk is the major challenge faced by the 

company. All its future endeavors are thus focused towards increasing their presence and gaining competitive advantage. 

adopted by MT Educare to 

0.79. Rapid growth in Indian 

ease in business over the last six years; profit 

grew by more than six fold in the same period. Its high margins and return on capital testimonize its prowess for 

technological excellence; Robomate is a case in point. Sparked by higher revenues of Robomate, earnings would advance 

We, therefore, assign a ‘buy’ rating with a target of Rs. 216 based on 20xFY17e earning 
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Disclosure& Disclaimer 
CD Equisearch Private Limited (hereinafter referred to as 

Bombay Stock Exchange Limited and Metropolitan Stock Exchange of Ind

Equi is also registered as Depository Participant with CDSL and AMFI registered Mutual Fund Advisor.  The associates of CD Eq

engaged in activities relating to NBFC-ND - Financing and Inve

 

CD Equi is registered under SEBI (Research Analysts) Regulations, 2014 with SEBI Registration no INH300002274. Further, CD Eq

declares that – 

• No disciplinary action has been taken against CD Equi by a

• CD Equi/its associates/research analysts do not have any financial interest/beneficial interest of more than one percent/mate

conflict of interest in the subject company(s) 

• CD Equi/its associates/research analysts have not received any compensation from the subject company(s) during the past twelve 

months. 

• CD Equi/its research analysts has not served as an officer, director or employee of company covered by analysts and has not b

engaged in market making activity of the company covered by analysts

 

This document is solely for the personal information of the recipient and must not be singularly used as the basis of any inv

Nothing in this document should be construed as investment or financial advice. Each recipient of this document should make such 

investigations as they deem necessary to arrive at an independent evaluation of an investment in the securities of the compan

this document (including the merits and risks involved) and should consult their own advisors to determine the merits and risks of such an 

investment.  

 

Reports based on technical and derivative analysis center on studying charts of a stock's price movement, outstanding positio

volume, as opposed to focusing on a company's fundamentals and as such, may not match with a report on a company's fundamenta

 

The information in this document has been printed on the basis of publicly available information, internal data and 

believed to be true but we do not represent that it is accurate or complete and it should not be relied on as such, as this d

guidance only. CD Equi or any of its affiliates/group companies shall not be in any w

any person from any inadvertent error in the information contained in this report. CD Equi has not independently verified all

contained within this document. Accordingly, we cannot tes

contents or data contained within this document.  

 

While, CD Equi endeavors to update on a reasonable basis the information discussed in this material, there may be regulato

other reasons that prevent us from doing so. 

 

This document is being supplied to you solely for your information and its contents, information or data may not be reproduce

or passed on, directly or indirectly. Neither, CD Equi nor its directors, employees or affiliates shall be liable for any loss or damage that may 

arise from or in connection with the use of this information.

CD Equisearch Private Limited (CIN: U67120WB1995PTC071521)

Registered Office: 37, Shakespeare Sarani, 1st Floor, Kolkata 

Vasawani Mansion, 2nd Floor, Dinshaw Wachha Road, Churchgate, Mumbai 

Website: www.cdequi.com; Email: research@cdequi.com
 

buy: >20% accumulate: >10% to ≤20% hold: 
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volume, as opposed to focusing on a company's fundamentals and as such, may not match with a report on a company's fundamenta

The information in this document has been printed on the basis of publicly available information, internal data and 

believed to be true but we do not represent that it is accurate or complete and it should not be relied on as such, as this d
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While, CD Equi endeavors to update on a reasonable basis the information discussed in this material, there may be regulato
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