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Business Standard

COMPANIES 3

AHMEDABAD | WEDNESDAY, 21 JANUARY 2026

Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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A

CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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BHOPAL | WEDNESDAY, 21)ANUARY 2026

Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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A

CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
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Business Standard

COMPANIES 3

BHUBANESWAR | WEDNESDAY, 21JANUARY 2026

Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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A

CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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STATEMENT OF UN-AUDITED FINANCIAL RESULTS (STANDALONE AND CONSOLIDATED) FOR THE QUARTER AND NINE MONTHS

ENDED DECEMBER 31, 2025

The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.
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COMPANIES 3

BENGALURU | WEDNESDAY, 21JANUARY 2026

Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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FOR THE WORLD.
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state-of-the-art infrastructure, Mallcom
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new benchmarks in the industry.
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STATEMENT OF UN-AUDITED FINANCIAL RESULTS (STANDALONE AND CONSOLIDATED) FOR THE QUARTER AND NINE MONTHS

ENDED DECEMBER 31, 2025

The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.

The complete Financial results, along with the Limited Review Report of the Statutory Auditors, are available on the Company’s
website at https://mallcom.in/pages/investor-relations and can be accessed by scanning the QR code provided.

For Mallcom (India) Ltd.
S

Ajay Kumar Mall, Managing Director

DIN 00470184

MALLCOM (INDIA) LTD.

Regd. Office: Mallcom Tower, EN-12, Sector-V, Salt Lake City, Kolkata-700 091 | +91 33 4016 1000 | investors@mallcom.in | CIN: L51109WB1983PLC037008

Place: Kolkata
Date: January 20, 2026

www.mallcom.in




Business Standard

COMPANIES 3

KOLKATA | WEDNESDAY, 21)ANUARY 2026

Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.
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Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.
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Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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STATEMENT OF UN-AUDITED FINANCIAL RESULTS (STANDALONE AND CONSOLIDATED) FOR THE QUARTER AND NINE MONTHS

ENDED DECEMBER 31, 2025

The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.

The complete Financial results, along with the Limited Review Report of the Statutory Auditors, are available on the Company’s
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Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.

The complete Financial results, along with the Limited Review Report of the Statutory Auditors, are available on the Company’s
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Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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STATEMENT OF UN-AUDITED FINANCIAL RESULTS (STANDALONE AND CONSOLIDATED) FOR THE QUARTER AND NINE MONTHS

ENDED DECEMBER 31, 2025

The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.

The complete Financial results, along with the Limited Review Report of the Statutory Auditors, are available on the Company’s
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Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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STATEMENT OF UN-AUDITED FINANCIAL RESULTS (STANDALONE AND CONSOLIDATED) FOR THE QUARTER AND NINE MONTHS

ENDED DECEMBER 31, 2025

The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.

The complete Financial results, along with the Limited Review Report of the Statutory Auditors, are available on the Company’s
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Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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STATEMENT OF UN-AUDITED FINANCIAL RESULTS (STANDALONE AND CONSOLIDATED) FOR THE QUARTER AND NINE MONTHS

ENDED DECEMBER 31, 2025

The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.

The complete Financial results, along with the Limited Review Report of the Statutory Auditors, are available on the Company’s
website at https://mallcom.in/pages/investor-relations and can be accessed by scanning the QR code provided.

For Mallcom (India) Ltd.
S

Ajay Kumar Mall, Managing Director

DIN 00470184

MALLCOM (INDIA) LTD.

Regd. Office: Mallcom Tower, EN-12, Sector-V, Salt Lake City, Kolkata-700 091 | +91 33 4016 1000 | investors@mallcom.in | CIN: L51109WB1983PLC037008

Place: Kolkata
Date: January 20, 2026

www.mallcom.in




Business Standard

COMPANIES 3

MUMBAI | WEDNESDAY, 21 JANUARY 2026

Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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CCAI-NATIVE BUSINESSES WHICH
ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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STATEMENT OF UN-AUDITED FINANCIAL RESULTS (STANDALONE AND CONSOLIDATED) FOR THE QUARTER AND NINE MONTHS

ENDED DECEMBER 31, 2025

The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results
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Al deals keeping pipeline
steady: LTIMindtree CEO

AVIK DAS
Bengaluru, 20 October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year, which is amix of renewals and pure-
play artificial intelligence (AI) ones,
providing it with a better growth visibility.
This comes even as macroeconomic con-
ditions remain unchanged after a
turbulent year.

“The Al-native businesses which are
around Al engineering, reimagining
business processes and Al business oper-
ations, are also getting slightly larger
from a couple of quarters back. So, I'm
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executive officer (CEO) and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
of Direct Taxes (CBDT), including one for
upgrading the PAN network.

Besides this, it signed a $100 million
deal with a US chemicals company, a $450
million deal with an agribusiness firm
and $580 million with a media and enter-
tainment company this financial year.

Renewals — which are mainly vendor
consolidation and cost optimisation deals
— often tend to be large-ticket ones. New
deals are considerably smaller as clients
focus on modular, Al-assisted slices and
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ARE AROUND Al

ENGINEERING, REIMAGINING
BUSINESS PROCESSES AND Al
BUSINESS OPERATIONS, ARE ALSO
GETTING SLIGHTLY LARGER FROM
A COUPLE OF QUARTERS BACK))

Venu Lambu
CEO & MD, LTIMindtree

micro-waves of modernisation to gener-
ate greater value.

Lambu did not elaborate on how large
the Al deals have grown.

But he said such deals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ing with data platforms, agentic engineer-
ing work using the firm’s Bluehorse

ecosystem, data modernisation for Aland
managing business processes using agen-
tic intervention with agents and humans
in the loop.

Blueverse is the company’s suite of Al
services and solutions to help enterprises
accelerate Al concepts to value journeys.

“Ithinkin the first three, we are seeing
increased traction. And, the digital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
the existing services and the ones that can
structure an integrated solution kind of
construct tend to gain a lot,” he added.

Al and generative Al (GenAl) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According to experts, enterprises have
to reduce costs. But unlike in the past,
they are not banking those savings. They
need the savings to fund transformational
programmes around Al, which are shap-
ing the contours of current deals.

Lamborghini posted record 2025
deliveries but India sales declined

ANJALI SINGH
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747  vehicles
worldwide, surpassing the 10,000 mile-
stone for the first time, and posting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

and Asia Pacific (APAC) with 2,750 units.
Hybrid models contributed signifi-
cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
the plug-in hybrid version of the SUV, have
been well received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024, are scheduled to begin in India from
January 2026, with an order book already
covering approximately 12 months.
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STATEMENT OF UN-AUDITED FINANCIAL RESULTS (STANDALONE AND CONSOLIDATED) FOR THE QUARTER AND NINE MONTHS

ENDED DECEMBER 31, 2025

The Board of Directors of the Company, at its meeting held on January 20, 2026, approved the Un-Audited Financial Results

(Standalone and Consolidated) of the Company for the quarter and nine months ended December 31, 2025.

The complete Financial results, along with the Limited Review Report of the Statutory Auditors, are available on the Company’s

website at https://mallcom.in/pages/investor-relations and can be accessed by scanning the QR code provided.
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