
 

 

Ref: MIL/BSE/NSE/26 
Date: January 21, 2026 
 

BSE Limited 
Department of Corporate Services 
P. J. Towers, 25th Floor, 
Dalal Street, 
Mumbai- 400001 

National Stock Exchange of India Ltd 
Exchange Plaza, C-1, Block-G 
Bandra Kurla Complex, 
Bandra (E) 
Mumbai- 400051  

BSE Security Code: 539400  NSE Symbol: MALLCOM 
 
Dear Sir/Madam,  
 

Subject: Newspaper Publications of Un-audited Financial Results for the Quarter and 
Nine Months Ended 31 December 2025 

 
Pursuant to Regulations 30 and 47 of the SEBI (Listing Obligations and Disclosure 
Requirements) Regulations, 2015, please find enclosed copies of the newspaper publications 
published today in Business Standard (English, all editions) and Sukhabar (Bengali, Kolkata 
edition), in respect of the Un-audited Financial Results (Standalone and Consolidated) of the 
Company for the quarter and nine months ended 31 December 2025. 
 
This is for your kind information and record. 
 
Yours Sincerely, 
For Mallcom (India) ltd. 
 
 
 
Gaurav Raj 
Company Secretary & Compliance Officer 
 
 

 



bbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbb

bbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbbvvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vvvv
vv

AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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AIdeals keepingpipeline
steady: LTIMindtreeCEO
Avik DAS
Bengaluru, 20October

LTIMindtree is expecting a robust deal
pipeline spilling into the next financial
year,which isamixof renewalsandpure-
play artificial intelligence (AI) ones,
providing itwithabettergrowthvisibility.
This comes even asmacroeconomic con-
ditions remain unchanged after a
turbulent year.

“The AI-native businesses which are
around AI engineering, reimagining
businessprocessesandAIbusinessoper-
ations, are also getting slightly larger
from a couple of quarters back. So, I’m
fairly optimistic and confident about
continued deal closures for us,” Venu
Lambu, chief executiveofficer (CEO)and
managing director (MD) told Business
Standard in an interaction.

LTIMindtree has managed to close a
few large deals in the recent past. It has
signed two deals with the Central Board
ofDirect Taxes (CBDT), including one for
upgrading the PANnetwork.

Besides this, it signed a $100 million
dealwithaUSchemicalscompany,a$450
million deal with an agribusiness firm
and$580millionwith amedia andenter-
tainment company this financial year.

Renewals—which aremainly vendor
consolidationandcostoptimisationdeals
—often tend to be large-ticket ones.New
deals are considerably smaller as clients
focus on modular, AI-assisted slices and

micro-waves of modernisation to gener-
ate greater value.

Lambudidnot elaborateonhow large
theAI deals have grown.

But he said suchdeals involve the for-
ward deployment engineering capabil-
ities on the foundation models and
integration aspects. Or, it involves work-
ingwithdataplatforms,agenticengineer-
ing work using the firm’s Bluehorse

ecosystem,datamodernisationforAIand
managingbusinessprocessesusingagen-
tic interventionwith agents andhumans
in the loop.

Blueverse is the company’s suite of AI
servicesandsolutions tohelpenterprises
accelerateAI concepts to value journeys.

“I think in thefirst three,weareseeing
increased traction.And, thedigital oper-
ations where the business process at
scale is being driven through agents,
those conversations have started now.
The first three ones are pretty much the
heart of our growth trajectory already.
And then most of the discretionary
spend is actually going in that area,” he
added.

The cost optimisation deals continue
to bring in healthy revenue for the
company.

“I do feel that the ones which have a
significant expertise of infusing AI into
theexistingservicesandtheones thatcan
structure an integrated solution kind of
construct tend to gain a lot,” he added.

AI and generative AI (GenAI) are ex-
pected to play crucial roles in deal re-
newals, going forward, as clients look to
build more efficiencies into their oper-
ations and reduce costs.

According toexperts, enterpriseshave
to reduce costs. But unlike in the past,
they are not banking those savings. They
needthesavings to fundtransformational
programmes around AI, which are shap-
ing the contours of current deals.
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Lamborghini posted record 2025
deliveries but India sales declined
AnjAli Singh
Mumbai, 20 January

Lamborghini reported a record year in
2025, delivering 10,747 vehicles
worldwide, surpassing the 10,000 mile-
stone for thefirst time, andposting year-
on-year growth. In the Indian market,
however, sales dipped slightly to 111 cars
from 113 in 2024.

“Despite challenging market condi-
tions, we are proud of the results

achieved in 2025. This reflects our ability
to interpret market dynamics and make
strategic choices that meet our cus-
tomers’ expectations, focusing on sus-
tainable growth rather than short-term
volume peaks,” said Stephan Winkel-
mann, chairman and chief executive of-
ficer (CEO) of Lamborghini.

Europe, the Middle East and Africa
(EMEA) remained Lamborghini’s largest
market with 4,650 vehicles delivered, fol-
lowed by the Americas with 3,347 units,

andAsia Pacific (APAC)with 2,750units.
Hybrid models contributed signifi-

cantly to Lamborghini’s record perform-
ance. The Revuelto, the brand’s first V12
hybrid super sports car, and the Urus SE,
theplug-inhybridversionoftheSUV,have
beenwell received in India, alongside the
petrol-powered lineup. Deliveries of the
Temerario, launched internationally in
2024,arescheduledtobegin inIndia from
January 2026,with an order book already
covering approximately 12months.

(AI-nAtIve busInesses whIch
Are Around AI
engIneerIng, reImAgInIng
busIness processes And AI
busIness operAtIons, Are Also
gettIng slIghtly lArger from
A couple of quArters bAck)
Venu Lambu
CEO & MD, LTIMindtree
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éîÉ²ß²ßþ ²ßîøó²ßþë : õéëá²ßë²ßþ U¢Òìä²ßþ Õ²ëÜä²rÒ áâþÚ³ëóÜ Áéã¢Òì²Ô²Ø² õt²óS²ßþ
_³́ ìá²ßÈ±óÚ³²ßþ áëÜ²ßëì¿²ßÈ±ë²ßþ éóÎ²Ø²ÜØ²ë Æ éëáëìÐ³²ßÈ± éî²ßþt²ë éó¥uäÜ ê³³âþ̧  ²ßþëóÐ³ø²ßþ
ì²ßìà²i§ õÐ³äë õÙó²ßÈ± Áëéë 20,000-Ç²ßþÆ õ²ßì_³Ò õ²ßþäÆóâþ _³´ìá²ßÈ± Çêò
éó¥uäóÜ Áã_³Ò õÜÜ¸ à²ë²ßþØ²íâþ õ²ßþäÆóâþ áëä ¢qÚ³ëá _³´ìá²ßÈ± êòÕ²òìÜâþÜ
(ì²ßÁë²ßþÇáìÐ³ÇéêòÕ²ò) Æ à²ë²ßþØ²íâþ õä²ßë²ßþ êòÕ²òìÜâþóÜ²ßþ õâôÙ Õ²òóÚ³øëó¢Ò Çêò
éó¥uäóÜ ìÏ³óäÜ ì²ßÁë²ßþÇáìÐ³ÇéêòÕ²ò’²ßþ éà²ë²rÒìØ² Õ². ²rÒì²ßþáä²ßÈ±ëìgL á°qä Æ
ÇÜÇêò³³Î²Áë²ßþìé éÚ³éø ì²r´âþëË ²ßÈ±ëÜîÜó¢Òë  ê³³ëìÐ³²ßþ ìÏ³óäÜ¸

U¢ÒìäóØ² Áéã¢Òì²Ô²Ø² _³´ìá²ßÈ±óÚ³²ßþ
éëáëìÐ³²ßÈ± éî²ßþt²ë éó¥uäÜ

²rÒÕ²ÿîâþëóÚ³²ßþ ²rÒëó_³Ò
Ü²ß ²ßë²ßþë²ßÈ±²rÒî²ßþ ÙëÜë
Áä²ßÈ± ÁëÎ²ëâý, Ü²ß ²ßë²ßþë²ßÈ±²rÒî²ßþ : ÉîóÚ³
²rÒÕ²ÿ îâþëóÚ³²ßþ ²rÒëó_³Ò Ú³ëÀìÕ²ÿóâþ Ø²ëóÚ³²ßþ
ê³³ëóØ² ì_³Òt²°Ò éëá¢´í ²r´íìØ² Õ²ò²rÒê³³ë²ßþ
²Øî²óä ì³Ú³óâþ ²rÒÕ²ÿëóäÉëâþ Áëó²ßþë
õ²ßì_³Ò ²ßÈ±ó²ßþ Õ²ò¶éëìê³³Ø² ²ßÈ±ó²ßþ Ü²ß
²ßë²ßþë²ßÈ±²rÒî²ßþ ÙëÜë²ßþ ²rÒîìä_³Ò¸ áeä²ßë²ßþ
Ú³î²rÒîó²ßþ Ü²ß ²ßë²ßþë²ßÈ±²rÒî²ßþ ²rÒî²ßþéà²ë²ßþ 7Üã
ÆâþëóÕ²ý ²rÒì_Î²á áëéîK²Ú³ë õÜØ²ëÐ³í
éîà²ëèµ õ²ßþëóÕ² ¢Òà²óáýK²I³³ò ²ßÈ±óäëìÜ
ìÐ³ÇéÇÞ²ì²rÒ ì²ßÚ³øëäóâþ²ßþ²ßþ 40Ð³Ü
²rÒÕ²ÿîâþë²ßþ ê³³ëóØ² 2ìÖ²ò ÉëØ²ë, 1ìÖ²ò ²ßÈ±äá
õ³Ú³Æâþë ê³³âþ¸ 

22 õÙó²ßÈ± 29
²ß¿ýáëóÜ áëÌ Õ²ò¶é²ß
ìÜÐ³¦E éã²ßë³Ú³³Ú³ëØ²ë, ²ß¿ýáëÜ : 22
Ð³ëÜîâþëì²ßþ õÙó²ßÈ± ²ß¿ýáëÜ _ÒÀëÉëì²ßþ ²rÒî²ßÈî±²ßþ
Õ²ò¶é²ß áëó²Ô² _³q²ßþnµ ê³³óTY³ 12Ø²á áëÌ
Õ²ò¶é²ß¸ áeä²ßë²ßþ éëã²ßëìÚ³²ßÈ± õñ²ß²Ô²ó²ßÈ±
áëÌ Õ²ò¶é²ß ²ßÈ±ìáìÖ²ò²ßþ éà²ë²rÒìØ² ²rÒó²ßþ_³Ò
é²ßþ²ßÈ±ë²ßþ Ð³ëÜëÜ, ‘ÜØî²Ü ²r´Ð³óij²ßþ
Áëó²ßÚ³Ü õáóÜ Ç²ßëó²ßþ Õ²ò¶éó²ß²ßþ ì²ßÈ±Ï³ù
²rÒì²ßþ²ßØý²Ü ²ßÈ±²ßþë ê³³óâþóÏ³¸ ÇØ²ìÚ³Ü
õäë²ßÈ±éeíØ²ó²ßÈ±êò ²r´ë¿ëÜø ìÚ³óâþ Áëéë
ê³³óâþóÏ³¸ Ç²ßëó²ßþ Ø²ë²ßþ éóe âîM^³
ê³³óâþóÏ³ Áë¿îìÜ²ßÈ± ¢ÒëÜÆ¸’ Õ²ò¶éó²ß²ßþ
Õ²òó±Zë¿Ü ²ßÈ±²ßþó²ßÜ ²ß¿ýáëÜ éë²ßþÚ³ë
Áë_³´óá²ßþ áê³³ë²ßþëÐ³ ¦Eëáí Ú³îó¢Òý_³ÒëÜK²Ú³
ì¢Òì²ßþ áê³³ë²ßþëÐ³¸ 

ì²ß²rÒîÜ à²AëÎ²ëâý, ²ß¿ýáëÜ : áeä²ßë²ßþ à²ëØ²ëó²ßþ ì²ßóÐ³ì²rÒ
éã²ßÈ±{mâëSëâþ ²ßM ³̂²ßø ²ßþëÉóØ² Çóé ³Ú³óä²ßþ ²ßÈ±áýí Æ õÜØð²PEó²ßÈ±
²ßëØý²ë õ³Ú³Ü Áìà²óÜØ²ë ìá²Ôî²Ü Î²S^²ßØ²ýí¸ ìØ²ìÜ ²ßóäÜ, ‘é²ßëêò
Ç²ßÈ±éóe Ç²ßë²ßþ ìÜ²ßýëÎ²óÜ äÕ²ÿó²ßÜ¸ ìÜóÐ³óÚ³²ßþ áó¿ø
áóÜëáëìäÜø Ùë²ßÈ±óä ìáìÖ²òóâþ ìÜÜ¸’ ÇìÚ³Ü ìØ²ìÜ ²ßþëÐ³ø
é²ßþ²ßÈ±ëó²ßþ²ßþ éáëóäëÎ²Üë ²ßÈ±ó²ßþÜ¸ ìá²Ôî²Ü ²ßóäÜ, ‘äÓí²ßþ
à²ë°qëó²ßþ²ßþ 1 ê³³ëÐ³ë²ßþ Ö²òë²ßÈ±ëâþ õ²ß²ßÈ±ë²ßþPE âëó²ß Üë¸ Øð²°Òáïä é²ßþ²ßÈ±ë²ßþ
Çêò ²ßþëóÐ³ø Áëâþî©uëÜ à²ë²ßþØ² Î²ëäù ²ßÈ±²ßþóØ² ìÚ³óTY³ Üë¸ âë²ßþë
²ßÈ±ìáÕ²òìÜ¦» ìê³³K²Ú³î Ø²ëóÚ³²ßþ ²ßäìÏ,³ ì²ßó²ß²ßÈ±¿ë²ßþí ìê³³K²Ú³î Øð²°Òáïäí²ßþë
ÁëéîÜ¸ Ç²ßë²ßþ Øð²°Òáïä é²ßþ²ßÈ±ëó²ßþ²ßþ ²rÒØ²Ü ê³³ó²ßêò¸ ì²ßóÐ³ì²rÒ
Øð²°Òáïóä²ßþ õÐ³ëÖ²ò ÁëóÏ³ ²ßóä ¢qìäóâþ õÚ³Æâþë ê³³óTY³̧  õ²ßÈ±ëóÜë
õÐ³ëÖ²ò õÜêò¸ ì²ßóÐ³ì²rÒ Ç²ßÈ±ë äÕ²ÿóÏ³¸ ì²ßóÐ³ì²rÒ Ï³ëÕ²ÿë õ²ßÈ±ëÜ
ì²ß²ßÈ±{m õÜêò̧  Áëá²ßþë à²ë²ßþØ²íâþ áîéäáëÜóÚ³²ßþ ì²ß²ßþnµó±Zd Üêò̧
âë²ßþë ÇóÚ³ó_³Ò õÙó²ßÈ± ì²ßó²ßþë¿ ²ßÈ±ó²ßþ Ø²ëóÚ³²ßþ ì²ß²ßþnµó±Zd¸ ÇÉëóÜ

áëóâþ²ßþ ¢ÒëÜ ¢ÒëêòóØ² õÚ³Æâþë ê³³óTY³ Üë¸ õâì³Ú³Ü õÙó²ßÈ±  Çêò
²r´_³ÒëéÜ ÇóéóÏ³ Ø²ó²ß õÙó²ßÈ± ìê³³K²Ú³ù áîéäáëÜ ì²ßóà²Ú³ õñØ²ì²ßþ
ê³³óâþóÏ³̧  ¢Òëóâþ âØ²t²°Ò ²ßþM ³̂ Ùë²ßÈ±ó²ß Ø²Ø²t²°Ò ²rÒì_Î²á²ßeó²ßÈ±
²rÒì_Î²á ²ßëãäëóÚ³_³Ò ê³³óØ² õÚ³²ß Üë¸’  

²r´Ú³í²rÒ²ßÈî±áë²ßþ ìéãê³³, ²ßë²ßþnµêò²rÒî²ßþ :
áeä²ßë²ßþ ²ßë²ßþnµêò²rÒî²ßþ ²rÒî²ßþéà²ë²ßþ 12 Üã
ÆâþëóÕý²   ²ßÐ³²ßþÍ³³²ßäí²ßþ áìK²Ú³²ßþ
Õ²òó±Zë¿Ü ÁÜî`²ëóÜ ÁëóéÜ
ì²ß¿ëÜéà²ë²ßþ Á¿øt² Ø²Ùë ²ßë²ßþnµêò³³²rÒî²ßþ
²rÒì_Î²óá²ßþ ì²ß¿ëâþ²ßÈ± ì²ßáëÜ
²ßóK²Ú³øë²rÒë¿øëâþ¸ Çì³Ú³Ü éëã²ßëì³Ú³²ßÈ±ó³Ú³²ßþ
²r´ó_y²ßþ Õ²òM³³ó²ßþ Á¿øt² ²ßóäÜ,
‘ÇéÁëêòÁë²ßþ ìÜóâþ éîì²r´á õ²ßÈ±ëÖý²ò õâ
²ßþëâþ ìÚ³óâþóÏ³ Ø²ë Øð²°Òáïä ²ßÈ±ãó¢´óé²ßþ
²rÒót² 100²ßë²ßþ Ð³âþ ê³³óâþóÏ³¸
ÇéÁëêòÁë²ßþ ìÜóâþ áëÜîóèµ²ßþ Æ²rÒ²ßþ õâ
ÁØ²øëÎ²ë²ßþ ê³³óTY³, Ø²ë ²ßiEd ê³³Æâþë
Ú³²ßþ²ßÈ±ë²ßþ ìÏ³ä¸ õ³Ú³ó_Ò ÇØ² ²ßþëÐ³óñÜìØ²²ßÈ±
Ú³ä ÁëóÏ³ ÇÖ²òë ìÜóâþ õ²ßÈ±Õ²ò áîÉ
õÉëóäìÜ  Ç²ßÈ±áëS Øð²°Òáïä ²ßÈ±ãó¢´éêò

Ç²ßþ ì²ßó²ßþëì¿Ø²ë ²ßÈ±ó²ßþ¸ Ç²ßøë²rÒëó²ßþ
éëã²ßëìÚ³²ßÈ±óÚ³²ßþÆ Çì¢Òóâþ Áëéë
Õ²òìÎ²Ø²¸’ áëäÚ³ê³³ ê³³ì²ßþ_³ÒÎ²K²³ÚD³²rÒîó²ßþ Ç²ßÈ±
²ßøìM ³̂ ÇéÁëêòÁëó²ßþ²ßþ _qÜëìÜ õÜëìÖ²ò_³Ò
²rÒëÆâþë²ßþ ²rÒ²ßþ Ú³ëÚ³î²ßþ ²ßÈ±²ß²ßþ õÙó²ßÈ± áëìÖ²ò

Øî²óä ìÜóâþ âëâþ ²r´áë°Ò ²ßÈ±²ßþë²ßþ Ð³Üø¸
õéé¥³rÒó²ßÈý± Á¿øt² ²ßóäÜ, ‘áîÉøáLaí
²ßë²ßþ²ßë²ßþ ²ßóäóÏ³Ü ÇéÁëêòÁë²ßþ ìÜóâþ
ÇØ² Ø²ëÕ²ÿëUóÕ²ÿë Üë ²ßÈ±ó²ßþ éáâþ ìÜóâþ
²ßÈ±²ßþë Õ²òìÎ²Ø² ìÏ³ä¸ õ²ßÈ±ëóÜë õñ²ß¿

õà²ëÖ²òëó²ßþ²ßþ Üëá âëóØ² ²ßëÚ³ Üë âëâþ
Ø²ë²ßþ Ð³Üøêò ²r´ìØ²²ßëÚ³ ²ßÈ±ó²ßþóÏ³ Øð²°Òáïä
²ßÈ±ãó¢´é¸’ ²ßë²ßþnµêò²rÒîó²ßþ áëÎý² áëóé
Õ²òijùM^³ á˜ Õ²òó±Zë¿óÜ²ßþ ²ßÈ±ÙëÆ Çì³Ú³Ü
²ßóäÜ ì²ßáëÜ ²ßóK²Ú³øë²rÒë¿øëâþ¸
²ßë²ßþnµêò²rÒî²ßþ 12 Üã ÆâþëóÕ²ý ²rÒ\u²rÒî²ßÈî±²ßþ
õéëÜë²ßþ Ø²²ßþí ²ßÈ±áó²r•óB²ßþ ²rÒëó_³Ò
1200 ÁëéÜ ì²ßì_³Ò©» Õ²òijùM^³
ìÙóâþÖ²òë²ßþ á˜ õñØ²ì²ßþ ê³³óTY³¸ õéêò
Õ²òijùM^³ á˜ ²rÒì²ßþÚ³_³ÒýóÜ ÁëóéÜ
ì²ßáëÜ ²ßóK²Ú³øë²rÒë¿øëâþ¸ éóe ìÏ³óäÜ
²ßë²ßþnµêò²rÒî²ßþ ²rÒî²ßþéà²ë²ßþ ²r´¿ëÜ _ÒìM^³
²ßþëâþóÎ²ô¿î²ßþí, Õ²ò²rÒ²rÒî²ßþ²r´¿ëÜ õ¢ÒôØ²á
Ú³ëé, Ú³ìt²°Ò 24 ²rÒ²ßþ¢ÒÜë õÐ³äë
²rÒì²ßþèµóÚ³²ßþ ²r´ë°Òí Æ á¶éø Ú³Þ²Ø²ó²ßþ²ßþ
²ßÈ±áýë¿øt² Ð³âþgL à²³³ÚD³ Æ ÁÜø²ßþë¸  

ÇéÁëêòÁë²ßþ ìÜóâþ éîì²r´á õ²ßÈ±ëóÖý²ò²ßþ áëáäëâþ
Øð²°Òáïóä²ßþ 100 ²ßë²ßþ Ð³âþ ê³³óâþóÏ³ : Á¿øt²

²ßÈ±ë²ßÈ±ëó²ßÈ± ÉîÜ, à²ëêòó²rÒë õ¢´Þ²Ø²ë²ßþ
²r´Ø²íìØ² õÌëèµ, ²ßë²ßþë²ßÈ±²rÒî²ßþ : õÜëâþë²rÒëÕ²ÿë ÙëÜë²ßþ êòÏ³ë²rÒî²ßþ õ¢Òëâþëäë²rÒëÕ²ÿë Çäë²ßÈ±ëâþ
²ßÈ±ë²ßÈ±ë ²ßÈ±ëÜëêò³³ ²r´ëáëì°Ò²ßÈ±ó²ßÈ± ÉîÜ ²ßÈ±²ßþë²ßþ Áìà²óâëó¢Ò à²ëêòó²rÒë õñé²ßÈ±Ø² ²r´ëáëì°Ò²ßÈ±ó²ßÈ±
õ¢´Þ²Ø²ë²ßþ ²ßÈ±ó²ßþ ²rÒîìä_³Ò¸ 3 ²ßÏ³²ßþ Áëó¢ÒÆ õñé²ßÈ±Ø² ²r´ëáëì°Òó²ßÈ±²ßþ ì²ß²ßþnµó±Zd Ø²ë²ßþ
Áëó²ßþ²ßÈ± ²ßÈ±ë²ßÈ±ëó²ßÈ± ÉîÜ ²ßÈ±²ßþë²ßþ Áìà²óâë¢Ò ìÏ³ä¸ õéêò³³ ÌÖ²òÜëâþ Ø²ëó²ßÈ± õ¢´Þ²Ø²ë²ßþ
²ßÈ±²ßþë ê³³âþ̧  é¥³r´ìØ² õé õÐ³ä õÙó²ßÈ± Ï³ëÕ²ÿë õ²rÒóâþ ²ßëìÕ²ÿ ìÞ²ó²ßþ Áëóé¸ Áìà²óâë¢Ò,
²ßëìÕ²ÿ Çóé õé Áëó²ßþ²ßÈ± ²ßÈ±ë²ßÈ±ëó²ßÈ± ÉîÜ ²ßÈ±ó²ßþ̧  Ð³ëÜë õ¢ÒóÏ³, õéëá²ßë²ßþ ²ßþëóØ² ²ßÈ±ëÜëêò
²r´ëáëì°Òó²ßÈ±²ßþ õÏ³óäó²ßÈ± õ²ß¿Õ²ÿ²ßÈ± áë²ßþ¿²ßþ _³q²ßþnµ ²ßÈ±ó²ßþ Áìà²âîM^³¸ õÏ³óäó²ßÈ± ²ßëÀÎ²ëóØ²
õ¢Òóä ²ßÈ±ëÜëêò ²r´ëáëì°Ò²ßÈ±ó²ßÈ±Æ áë²ßþ¿²ßþ ²ßÈ±ó²ßþ õñé²ßÈ±Ø²¸ áëÙëâþ à²ë²ßþí ì²ßÈ±Ï³ù ìÚ³óâþ
õáó²ßþ ²ßþM^³ëM^³ ²ßÈ±ó²ßþ õÚ³âþ¸ Ç²ßþ²rÒ²ßþ ²ßÈ±ëÜëêò³³ ²r´ëáëì°Ò²ßÈ±ó²ßÈ± ²ßë²ßþë²ßÈ±²rÒî²ßþ ì²ßÇÜ ²ßéî
áê³³²ßÈî±áë ê³³ëé²rÒëØ²ëóä ìÜóâþ õ¢Òóä áeä²ßë²ßþ é²ßÈ±ëóä ìØ²ìÜ áë²ßþë âëÜ¸ 

ÇéÁëêò³³Áë²ßþ
ìÜóâþ Ð³ìáâþóØ²²ßþ
²r´ìØ²²ßëÚ³ ìáìÏ³ä

ìÜÐ³¦E éã²ßë³Ú³³Ú³ëØ²ë, ²ß¿ýáëÜ :
õ²ßäÕ²ëÍ³³ë²ßþ Á_³ÒëìgLó²ßÈ± Ð³ìáâþóØ²
Õ²òäáëóâþ ìê³³K²Ú³ õáëóÖ²òêò éáÙýÜ ²ßÈ±ó²ßþ
Üë¸ Ø²ë²ßþë _³ÒëìgL²ßþ ²rÒót² ²ßóä Ð³ëÜëÜ
Ð³ìáâþóØ² Õ²òäáëóâþ ìê³³K²Ú³-Ç²ßþ õÐ³äë
éà²ë²rÒìØ² õáôäëÜë áê³³¥uÚ³ Áëìä¸
ÇéÁëêòÁëó²ßþ²ßþ ê³³âþ²ßþëìÜ²ßþ ²r´ìØ²²ßëóÚ³
áeä²ßë²ßþ Ð³ìáâþóØ² Õ²òäáëóâþ ìê³³K²Ú³-Ç²ßþ
²rÒï²ßý ²ß¿ýáëÜ õÐ³äë _³ÒëÉë²ßþ Õ²òóÚ³øëó¢Ò
²ß¿ýáëÜ õ¦»_³ÒÜ õÙó²ßÈ± Ö²òëÕ²òÜ ê³³ä ²rÒâýgL
ì²ßót²ëà² ìáìÏ³ä ê³³âþ̧  éã¢Ò²Ô²óÜ²ßþ ²ßþëÐ³ø
éê³³ é¥³rÒëÚ³²ßÈ± ²ßþê³³áØî²{¡ë õÎ²ô¿î²ßþí ²ßóäÜ,
‘²ßÈ±ìá_³ÒÜ Õ²òóV_³Òø²r´ó°ÒëìÚ³Ø²à²ëó²ß ²ßÈ±ëÐ³
²ßÈ±²ßþóÏ³¸ Áë²ßþ ³Ú³ëì²ß âìÚ³ áëÜë Üë ê³³âþ,
Ø²ëê³³óä Áë²ßþÆ ²ßøë²rÒ²ßÈ±à²ëó²ß ÁëóK²Ú³ëäÜ
ê³³ó²ß¸ éë¿ë²ßþ°Ò áëÜîèµ Çêò ê³³âþ²ßþëìÜ
õáóÜ õÜó²ß Üë¸’

ê³³ëÆÕ²ÿëâþ Øð²°Òáïä-ì²ßóÐ³ì²rÒ ¿îiîEdáë²ßþ
á¿ø²ßþëóØ² ²ßþ°Òót²S õÐ³äë_³Òëé²ßÈ± Ú³Þ²Ø²²ßþ
à²ë¦¨²ßþ ì²ß_³«ëé, ê³³ëÆÕ²ÿë : ²ßþëØ²à²²ßþ Ö²òëÜÖ²òëÜ Õ²òóM³³Ð³Üë ê³³ëÆÕ²ÿë éÚ³ó²ßþ²ßþ áîÉø
ìÜ²ßýëÎ²Üí ²ßÈ±ëâýëäóâþ²ßþ éëáóÜ¸ õà²ëÖ²òë²ßþ Ø²ëìä²ßÈ±ë õÙó²ßÈ± Üëá ²ßëÚ³ õÚ³Æâþë²ßþ ‘Þ²áý
Üã 7’ Ð³áë õÚ³Æâþë ìÜóâþ Øð²°Òáïä ²ßÈ±ãó¢´é Æ ì²ßóÐ³ì²rÒ ²ßÈ±áýíóÚ³²ßþ áó¿ø ²ßøë²rÒ²ßÈ±
áë²ßþì²rÒÖ²ò Æ Á_ÒëìgL ê³³âþ¸ Õ²òM³³²ßþ ê³³ëÆÕ²ÿë²ßþ ì²ß¿ëâþ²ßÈ± õ¢ÒôØ²á õÎ²ô¿î²ßþí²ßþ õÜØð²óPE
Øð²°Òáïóä²ßþ ì²ßót²ëà² Æ ²rÒëäÖ²òë ì²ßóÐ³ì²rÒ²ßþ áë²ßþ¿ó²ßþ²ßþ Áìà²óâëó¢Ò Õ²òM³³X ê³³óâþ
Æó²Ô² õÐ³äë_³Òëé²ßÈ± ÚÞ²Ø²ó²ßþ²ßþ Î²PE²ßþ¸ ²rÒì²ßþì¦lìØ² éëáëä ìÚ³óØ² ²ßþëóØ²êò ÌÖ²òÜë¦lóä
õ²rÒôÀóÏ³ëâþ ê³³ëÆÕ²ÿë  ìéìÖ²ò ²rÒîìäó_³Ò²ßþ Õ²òTÎ²²rÒÚ³¦l Áëì¿²ßÈ±ëì²ßþ²ßÈ±²ßþë¸ õéëá²ßë²ßþ ²ßþëóØ²
ì²ß¿ëâþ²ßÈ± õ¢ÒôØ²á õÎ²ô¿î²ßþí²ßþ õÜØð²óPE Øð²°Òáïä ²ßÈ±áýí²ßþë ìÜ²ßýëÎ²Üí ²ßÈ±ëâýëäóâþ²ßþ éëáóÜ
Ð³áëóâþØ² ê³³Ü¸ Ø²Àëó³Ú³²ßþ Áìà²óâë¢Ò, ÁìÞ²é éáâþ õ²rÒì²ßþóâþ âëÆâþë²ßþ ²rÒ²ßþ ²ßþëóØ²²ßþ
ÁiEd²ßÈ±ëó²ßþ ì²ßóÐ³ì²rÒ ²ßÈ±áýí²ßþë ²r´ëâþ 35 ê³³ëÐ³ë²ßþ ‘7 Ü¥E²ßþ Þ²áý’ Ð³áë ìÚ³óØ² ÇóéóÏ³¸
õ¢ÒôØ²á õÎ²ô¿î²ßþí éã²ßëÚ³áë¿øáó²ßÈ± ²ßóäÜ, ‘áî²ßþäí¿²ßþ ì¦»ªÖ²ò õÙó²ßÈ± ²ßþëóØ²²ßþ
ÁiEd²ßÈ±ëó²ßþ ê³³ëÐ³ë²ßþ ê³³ëÐ³ë²ßþ Þ²áý ìÜóâþ Çóé é²ßþ²ßÈ±ëì²ßþ Áëì¿²ßÈ±ëì²ßþ²ßÈ±óÚ³²ßþ Æ²rÒ²ßþ Î²ë²rÒ
õñØ²ì²ßþ ²ßÈ±²ßþë ê³³óTY³¸ éë¿ë²ßþ°Ò áëÜîóèµ²ßþ õà²ëÖ²òëì¿²ßÈ±ë²ßþ ê³³²ßþ°Ò ²ßÈ±²ßþë²ßþ Î²S^ëgL Î²äóÏ³¸
ÁìÞ²é Ö²òëêòá õ_³Òèµ ê³³Æâþë²ßþ ²rÒ²ßþ õ²ßÈ±Ü Çà²ëó²ß Þ²áý Ð³áë õÜÆâþë ê³³ó²ß? âìÚ³
õÜÆâþë ê³³âþ, Ø²ó²ß ²ßþëØ² 10Ö²òë ²rÒâýgL ìê³³âþëì²ßþã õ²ßÈ±Ü ê³³ó²ß Üë?’ Øð²°Òáïóä²ßþ Ú³ëì²ß,
ìÜ²ßýëÎ²Ü ²ßÈ±ìá_³ÒÜó²ßÈ± ²ßø²ßê³³ë²ßþ ²ßÈ±ó²ßþ ì²ßóÐ³ì²rÒ Á¢Ò°ÒØ²ëìLa²ßÈ± ²ßÈ±ëÐ³ ²ßÈ±²ßþóÏ³̧  ÁÜøìÚ³ó²ßÈ±,
ì²ßóÐ³ì²rÒ²ßþ ²ßþëÐ³ø é¥³rÒëÚ³²ßÈ± Õ²òóá_³Ò ²ßþëêò Øð²°Òáïóä²ßþ ì²ß²ßþnµó±Zd ¢q°qëìá²ßþ Áìà²óâë¢Ò
Øî²óäóÏ³Ü¸ Ø²Àë²ßþ Ú³ëì²ß, ¢ÒØ² Ç²ßÈ± éXëê³³ ¿ó²ßþ ì²ßìà²i§ êòÁë²ßþÆ ÁìÞ²óé
ì²ßóÐ³ì²rÒ²ßÈ±áýí²ßþë Þ²áý Ð³áë ìÚ³óØ² ì¢Òóâþ ²ßë¿ë²ßþ áîóÉ ²rÒÕ²ÿóÏ³Ü¸ Õ²òóá_³Ò ²ßþëêò³³ ²ßóäÜ,
‘ì²ßóÐ³ì²rÒ ²ßÈ±áýí²ßþë âÉÜ Þ²áý ìÜóâþ ÇÁë²ßþÆ ÁìÞ²óé ì¢ÒóâþìÏ³óäÜ, Ø²ÉÜ ì²ß¿ëâþ²ßÈ±
õ¢ÒôØ²á õÎ²ô¿î²ßþí Ú³ä²ßä ìÜóâþ Ö²îó²ßÈ± ²rÒóÕ²ÿÜ¸ ÁëáëóÚ³²ßþ ²ßÈ±áýíóÚ³²ßþ áë²ßþ¿²ßþ ²ßÈ±²ßþë
ê³³óâþóÏ¸³ ØÀ²ëó³Ú³²ßþ ê³³ëØ² õÙó²ßÈ± õ²ßÈ±óÕ²ÿ ìÜóâþ Þ²áý ìÏ³ÀóÕ²ÿ õÞ²äë ê³³óâþóÏ³¸ ìÜ²ßýëÎ²Ü
²ßÈ±ìá_³ÒóÜ²ßþ Áëì¿²ßÈ±ëì²ßþ²ßÈ±óÚ³²ßþÆ Uáì²ßÈ± Æ ¢Òëìä¢ÒëäëÐ³ ²ßÈ±²ßþë ê³³óâþóÏ³¸ Øð²°Òáïä
éãì²ß¿ëÜ ²ßë ÁëêòÜ ì²ßÈ±Ï³ùêò áëóÜ Üë, áëÜîèµ ²ßøëäÖ²ò ²ßëóB Ç²ßþ Ð³²ßë²ß õÚ³ó²ß¸’
ÌÖ²òÜë²ßþ É²ß²ßþ õ²rÒóâþ ²ßþëóØ²êò ì²ß_³Òëä ²rÒîìä_³Ò²ßëìê³³Üí Çäë²ßÈ±ëâþ âëâþ¸ ²rÒîìäó_³Ò²ßþ
Õ²ò²rÒì¦lìØ²óØ²êò Ú³î’²rÒót²²ßþ áó¿ø Ú³Þ²ëâþ Ú³Þ²ëâþ ²ßÈ±Ùë ²ßÈ±ëÖ²òë²ßÈ±ëìÖ²ò Î²óä¸ ì²ßóÐ³ì²rÒ
õÜØð²PE Ð³ëìÜóâþóÏ³Ü, Þ²áý ìÏ³ÀóÕ²ÿ õÞ²äë Æ ²ßÈ±áýíóÚ³²ßþ Æ²rÒ²ßþ ê³³ëáäë²ßþ ²ßøë²rÒëó²ßþ
Ø²ëÀ²ßþë ìÜ²ßýëÎ²Ü ²ßÈ±ìá_³ÒóÜ²ßþ ²ßÈ±ëóÏ³ ìäìÉØ² Áìà²óâë¢Ò Ú³ëóâþ²ßþ ²ßÈ±²ßþó²ßÜ¸ ²ßþëóØ²²ßþ
ÁiEd²ßÈ±ëó²ßþ Þ²áý Ð³áë õÚ³Æâþë Æ Ø²ë ìÜóâþ ì²ß¿ëâþó²ßÈ±²ßþ é²ßþëéì²ßþ ê³³g¦ót²²rÒ- Çêò 2ìÖ²ò
ÌÖ²òÜëó²ßÈ± ìÜóâþ _³q²ßþnµ ê³³óâþóÏ³ õÐ³ë²ßþ ²ßþëÐ³óñÜìØ²²ßÈ± Ø²²ßþÐ³ë¸

ìÜÐ³¦E éã²ßë³Ú³³Ú³ëØ²ë, ê³³ëÆÕ²ÿë : õ²ßäùóÕ²ÿ²ßþ _³´áÐ³í²ßí
ê³³ëé²rÒëØ²ëä é¥³r´éë²ßþó°Ò²ßþ Ú³íÌýìÚ³óÜ²ßþ Ú³ëì²ß ÁëÚ³ëóâþ õÞ²²ßþ
ÁëóK²Ú³ëäóÜ Üëáä éê³³óâë¢Òí á˜¸ 19 Ð³ëÜîâþëì²ßþ õÙó²ßÈ±
ê³³ëé²rÒëØ²ëóä²ßþ äëó¢Òëâþë ²ßiEd ²ßÈ±ë²ßþÉëÜë²ßþ Éëé Ð³ìáóØ²
Á²ß¦lëÜ Æ õÕ²²rÒîóÖ²ò_³ÒÜ ²ßÈ±áýéïìÎ² _³q²ßþnµ ²ßÈ±ó²ßþ³Ü
ÁëóK²Ú³ëäÜ²ßÈ±ë²ßþí²ßþë¸ Ø²Àëó³Ú³²ßþ Áìà²óâë¢Ò, ²r´_³ÒëéóÜ²ßþ Ç²ßÈ±ëãó_³Ò²ßþ
ÁÜíê³³ë²ßþ ²ßÈ±ë²ßþó°Òêò ÁëÖ²òó²ßÈ± ²ßþóâþóÏ³ ²ßÈ±óâþ²ßÈ± ²ßÏ³ó²ßþ²ßþ Çêò ²r´²ßÈ±{m̧
õ²ßäùóÕ²ÿ²ßþ Çêò _³´áÐ³í²ßí ê³³ëé²rÒëØ²ëäìÖ²ò Ú³íÌý éáâþ ¿ó²ßþ
éë¿ë²ßþ°Ò áëÜîóèµ²ßþ à²²ßþéë²ßþ õ²ßÈ±K²³ÚD³¦lä¸ ²ßÈ±Øðý²²rÒt² Æ éê³³óâë¢Òí
áó˜²ßþ ²rÒì²ßþ²ßÈ±{mÜë ÁÜîâëâþí, Çêò Î²PEó²ßþ 1ìÖ²ò 300 _³Òâøë²ßþ
áëìHI³òó¦rÒ_³ÒëìäìÖ²ò ê³³ëé²rÒëØ²ëä, õáìÕ²²ßÈ±øëä ²ßÈ±óäÐ³ Æ Üëìéýã

²ßÈ±óäÐ³ ¢ÒóÕ²ÿ õØ²ëäë²ßþ ²ßÈ±Ùë¸ ²r´óâþëÐ³Üíâþ Ð³ìá²ßþ Áà²ëó²ß
õéêò ¦E²ry ÇÉÜÆ Á¿²ßþë¸ ÁëóK²Ú³ëäÜ²ßÈ±ë²ßþíóÚ³²ßþ Ú³ëì²ß, Ú³íÌý
²ßÈ±óâþ²ßÈ± ²ßÏ³²ßþ ¿ó²ßþ ÇìÜóâþ ÁëêòìÜ äÕ²ÿëêò Î²äóäÆ Ú³Þ²Ø²ó²ßþ²ßþ
ì²ßÈ±Ï³ù Áëì¿²ßÈ±ëì²ßþ²ßÈ± Æ ÁëáäëóÚ³²ßþ ÁÜíê³³ë²ßþ ²ßÈ±ë²ßþó°Ò äã-Ö²òëáý
õéóÖ²òäóáK²Iñ ²r´ìS^âþë Ùáó²ßÈ± ÁëóÏ³¸ ê³³ëé²rÒëØ²ëä
é¥³r´éë²ßþó°Ò²ßþ Ð³Üø ÜïøÜØ²á 6 ì²ßÌë Ð³ìá²ßþ ²r´óâþëÐ³Ü¸ ²ßiEd
²ßÈ±ë²ßþÉëÜë²ßþ Éëé Ð³ìáìÖ²ò Çêò ²ßÈ±ëóÐ³²ßþ Ð³Üø Õ²ò²rÒâîM ³̂ ê³³óäÆ
Ø²ë ê³³g¦ëgLó²ßþ²ßþ ²r´ìS^âþë Çó¢ÒëóTY³ Üë¸ 6 ì²ßÌë Ð³ìá²ßþ Áëó²ßÚ³Ü
Ð³ëÜëóÜë ê³³óâþóÏ³ âëóØ² éî²rÒë²ßþ õ¦rÒ_³ÒëìäìÖ²ò ê³³ëé²rÒëØ²ëä ¢ÒÕ²ÿë
âëâþ¸ âØ²ìÚ³Ü Üë éáë¿ëÜ ê³³óTY³, Ø²Ø²ì³Ú³Ü äë¢ÒëØ²ë²ßþ Çêò³³
ÁëóK²Ú³ëäÜ Î²äó²ß ²ßóä UÀ³ì_Òâþëì²ßþ õ³Ú³Ü ÁëóK²Ú³ëäÜ²ßÈ±ë²ßþí²ßþë¸ 

ìÜÐ³¦E éã²ßë³Ú³³Ú³ëØ²ë, ²ß¿ýáëÜ : _³´á
õ²ßÈ±ëÕ²ý ²ßëìØ²ä, 100 ìÚ³óÜ²ßþ ²ßÈ±ëÐ³
Î²ëäù ²ßÈ±²ßþë, ì²ßä¢yí²ßÈ±²ßþ°Ò ²ßëìØ²ä,
ÇéÁëêòÁëó²ßþ²ßþ ê³³âþ²ßþëìÜ²ßþ ²r´ìØ²²ßëÚ³
éê³³ 10Ú³Þ²ë Ú³ëì²ßó²ßÈ± éëáóÜ õ²ßþóÉ
ÁëÐ³ õÐ³äë ²rÒì²ßþèµÚ³ Áìà²âëóÜ²ßþ
Õ²ë²ßÈ± õ³Ú³âþ ìéÖî²ò Æ Ø²ë²ßþ éê³³óâë¢Òí
éã¢Ò²Ô²Ü¸ áeä²ßë²ßþ ìéÖî²ò²ßþ õÐ³äë
ÁìÞ²óé éëã²ßëìÚ³²ßÈ± õñ²ß²Ô²ó²ßÈ± ìéÖî²ò²ßþ
õÐ³äë éë¿ë²ßþ°Ò é¥³rÒëÚ³²ßÈ± Ø²ë²rÒé
Î²óAë²rÒë¿øëâþ, ßÈð±èµ²ßÈ±éà²ë²ßþ õÐ³äë
é¥³rÒëÚ³²ßÈ± _³q²ßÈî±ä ì_³Ò²ßÈ±Ú³ë²ßþ, ²ßÈð±èµ²ßÈ±
éà²ë²ßþ õÜØ²ë Áësùé é²ßî²ßþ, Ú³í²rÒË²ßþ
õÚ éê³³ ÁÜø²ßþë ìÏ³óäÜ¸ ÇìÚ³Ü

Ø²ë²rÒé Î²óAë²rÒë¿øëâþ ²ßóäÜ, ‘²ßþëÐ³ø
é²ßþ²ßÈ±ëó²ßþ²ßþ Áëáóä ìSg¦²ßþíâþ
²rÒ˜ëóâþØ² ²ßø²ß¦lëâþ äî²Ô² Î²ëäëóÜë
ê³³óâþóÏ³¸ 100ìÚ³óÜ²ßþ ²ßÈ±ëÐ³ó²ßÈ±
õ²ßÈ±óK²³ÚD²ßþ³ é²ßþ²ßÈ±ë²ßþ Øî²óä ìÚ³óØ²
Î²ëêòóÏ³¸ ²ßþëÐ³ø é²ßþ²ßÈ±ëó²ßþ²ßþ Æ²rÒ²ßþ
É²ßþóÎ²²ßþ õ²ßëÑ±ë Î²ë²rÒëóÜë ê³³óâþóÏ³¸
100ìÚ³óÜ²ßþ ²ßÈ±ëÐ³ õ²ßÈ±K²³ÚD³ õÚ³ó²ß 60%
Áë²ßþ ²ßëì²ßÈ± õÚ³ó²ß ²ßþëÐ³ø é²ßþ²ßÈ±ë²ßþ¸
100 ìÚ³óÜ²ßþ ²ßÈ±ëóÐ³ ÜØî²Ü ²ßÈ±ó²ßþ Ð³²ß
²ßÈ±ëóÕ²ý²ßþ éóe Áë¿ë²ßþ ìäË ²ßÈ±²ßþóØ²
ê³³ó²ß¸ Çêò ÁÐî³ê³³ëóØ² õÚ³ó_³Ò 4 õ²ßÈ±ëìÖ²ò
Ð³²ß ²ßÈ±ëÕ²ý ²ßëìØ²ä ²ßÈ±ó²ßþóÏ³¸ áïä ät²ø
Çêò ²r´²ßÈ±{m Øî²óä õÚ³Æâþë¸ ²ßÈ±áýéã¦lëÜ

²ßëÕ²ÿëóÜë²ßþ ²ß³Ú³óä 1 õ²ßÈ±ëìÖ²ò 40 äëÉ
áëÜîèµ ²ßÈ±ëÐ³ ê³³ëì²ßþóâþóÏ³³¸ ²ßþëÐ³ø
é²ßþ²ßÈ±ë²ßþ Ø²ë²ßþ éì²Ô²²ßÈ± Ú³ëìâþPE ²rÒëäÜ
²ßÈ±²ßþóÏ³ Üë¸ 6 äëÉ Ö²òÜ ¿ëÜ ì²ßÈ±Üó²ß
²ßóäìÏ³ä ²ßþëÐ³ø¸ ²ßëg¦ó²ß ²ßÈ±ë¢ÒÐ³
²µIf³³òëKéÞ²ë²ßþ ê³³óâþóÏ³ ¿ëÜ ì²ßìS^ ê³³âþìÜ¸
¢ÒØ² ²ßÏ³ó²ßþ²ßþ Áëäî ÇÉóÜë ìê³³áÌó²ßþ
²ßþóâþóÏ³¸ 10 Ú³Þ²ë Ú³ëì²ßóØ² Çêò³³
ìáìÏ³ä¸’ ÇìÚ³Ü ìéÖî²ò õÜØ²ë Ú³í²rÒË²ßþ
õÚ³ ²ßóä³Ü, ‘_q¿î ²ß¿ýáëÜ Ú³ìt²°Ò
ì²ß¿ëÜéà²ëóØ²êò 23 ê³³ëÐ³ëó²ßþ²ßþÆ
õ²ßì_³Ò áðØ² õà²ëÖ²òëó²ßþ²ßþ Üëá ²ßëÚ³
õ¢ÒóÏ³¸ Øð²°Òáïä 6 ²ßÏ³ó²ßþ Çêò Üëá
²ßëÚ³ õÚ³Æâþë²ßþ õÎ²©»ëêò ²ßÈ±ó²ßþìÜ¸’ 

õ²ßäîóÕ²ÿ õÞ²²ßþ ÁëóK²Ú³ëäóÜ éê³³óâë¢Òí á˜

²ß¿ýáëóÜ ìéÖî²ò²ßþ õÐ³äë ²rÒì²ßþèµÚ³ Áìà²âëÜ

ì²ßóÐ³ì²rÒ õÜØ²ë Æ ²ßÈ±áýíóÚ³²ßþ Ç²ßÈ±éóe
äÕ²ÿëêò ²ßÈ±²ßþë²ßþ Áëó²ßÚ³Ü ìá²Ôî²óÜ²ßþ
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