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BSE SENSEX S&P CNX   CMP: INR588 TP: INR675 (+15%) Buy 
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Bloomberg IPRU IN 
Equity Shares (m) 1,435 
M.Cap.(INRb)/(USDb) 844.9 / 11.5 
52-Week Range (INR) 593 / 387 
1, 6, 12 Rel. Per (%) -3/6/-9 
12M Avg Val (INR M) 1292 
Free float (%) 26.5 
 

Financials & Valuations (INR b) 
Y/E MARCH FY21 FY22E FY23E 
Net Premiums 349.7 410.4 484.3 
Surplus / Deficit 21.1 22.5 28.2 
Sh. holder's PAT 9.6 12.1 14.1 
NBP gr. unwtd (%) 5.9 30.0 23.0 
APE growth - (%) -15.7 39.2 23.0 
Tot. Premium gr. (%) 6.9 16.3 18.1 
VNB margin (%) 25.1 25.2 26.1 
RoE (%) 11.8 12.6 13.3 
RoEV (%) 26.5 14.9 15.8 
Total AUMs (INRt) 2.1 2.6 3.0 
VNB (INRb) 16.2 21.0 26.8 
EV per share 202.8 233.0 269.9 
Valuations       
P/EV (x) 2.9 2.5 2.2 
P/EVOP (x) 24.1 19.1 15.1 
 
 

 

 Strengthened distribution and product mix to drive growth  
Protection and traditional Savings remain focused segments; VNB to 
double over FY19-23 
 

 IPRULIFE’s Annual Report reaffirms our view that the company will continue to 
focus on change in product mix, with a higher emphasis on Non-Linked and 
Protection segment, with new channel partners further aiding business growth.  

 The share of banca channel (excluding ICICIBC) has increased to 11% v/s 5% in 
FY18. Strengthened distribution will enable further business diversification and 
drive increasing mix of Non-Linked segment, which will aid margin.    

 The management reiterated its guidance to double FY19 VNB by FY23, aided by: a) 
opportunity in the long-term Savings business; b) leveraging opportunity in the 
Protection segment, and c) improving persistency and cost ratios to enhance VNB 
margin. The Protection business contributed ~53% of total VNB in FY21, while the 
share of Non-Linked business increased to 24% v/s 14% in FY20.   

 It currently holds additional provisions of INR3.3b towards potential COVID-
related claims, which will likely need to be stepped up given the sharp rise in the 
mortality rate. We estimate IPRULIFE to deliver ~31%/29% CAGR in new business 
APE/VNB growth over FY21-23E. We maintain our Buy rating with a TP of 
INR675/share.    

 

Improving mix towards high margin products; Pension and Annuity offer a 
strong business opportunity 
IPRULIFE’s product mix has changed over the years from being ULIP heavy (82% 
of APE in FY18) towards a more balanced product mix. The share of ULIP fell to 
~48%, while the share of Non-Linked business (PAR and Non-PAR) rose to ~31%. 
Retirement is the new growth engine, with only 10% of working Indians covered 
under any pension program. The management has thus increased its focus 
towards the Pension and Annuity segment.        
 

Protection remains a focus area; Retail Protection mix stood at 55% over FY21 
The Protection segment remains a key focus area, and demand remains strong. 
Supply-side constraints such as stringent underwriting guidelines and difficulties 
associated with the conduct of medical checkups remain. These constraints, 
along with higher premium rates, led to an increase in reinsurance rates, which 
affected the Retail Protection business. Growth in Retail Protection was strong 
in 1H, but moderated over 2HFY21. Growth in Credit Life and Group Term 
insurance has picked up. The share of Retail Protection stood at 55% in FY21. 
 

New banca partnership to diversify mix; focus is on improving agency channel 
In the last couple of years, IPRULIFE has stitched multiple tie-ups with corporate 
agents, brokers, bank partners, advisor networks, and insurance marketing 
firms. In FY21, it added ~20k individual agents and 110 partnerships (including 
IDFC First Bank, IndusInd Bank, RBL Bank, AU Small Finance Bank, NSDL 
Payments Bank, PhonePe, and BSE Ebix Insurance). It has also partnered with 
digital-first companies such as e-commerce platforms, payment providers, 
insuretechs, and fintech companies.  
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The management is continuing to focus on expanding its relationships with high 
productive agents and increasing activation of other agents. It is focusing on the 
Non-Linked segment through this channel network.  
 

Well placed to deliver strong VNB growth; guidance remains on track  
IPRULIFE continues to maintain its guidance of doubling FY19 VNB by FY23 as it feels 
it is well placed to deliver strong VNB growth over the next couple of years, aided 
by: a) opportunity in the long-term Savings business, which is expected to grow in 
line with India’s nominal GDP; b) leveraging opportunity in the massively under-
penetrated Protection segment, c) optimizing product mix, along with business 
quality parameters such as persistency and cost ratios, to enhance VNB margin, and 
d) increasing focus on new distribution partnerships. Protection contributed ~53% of 
total VNB in FY21, while the share of Non-Linked business in increased to 24% v/s 
14% in FY20.     
 

Profitability of insurers to remain under pressure in the near term 
Profitability of insurers in the near term is expected to be an area of concern, given 
the increase in mortality and morbidity rates induced by COVID-19. The steep rise in 
infections and fatality rate has raised concerns over the sharp rise in claims to be 
settled in coming months. Insurers will need to shore up their provisioning buffers, 
which will impact profitability/EV in the near term. IPRULIFE holds INR3.3b in 
additional provisions towards COVID-19 related claims for FY22. It received death 
claim intimations of ~INR3.5b/~INR2b, gross/net of reinsurance, in FY21 due to 
COVID-19. 
 

Persistency improvement aided by product mix change  
The company witnessed an improvement in persistency ratios and has one of the 
best persistency ratios in the industry, with 13th/61st month persistency improving 
30bp/110bp YoY to 87.1%/59.8%. The improvement in persistency trends is largely 
due to strong renewal trends in the Non-Linked business, with 94% persistency in 
that segment.  
 

Cost ratios improve; operating leverage benefits to continue 
IPRULIFE continues to leverage its digital platform built over the last couple of years. 
The improvement is reflected in its productivity ratios. The cost ratio for the Savings 
business has improved to 9.6% v/s 10.4% in FY20. Total cost to TWRP ratio stood at 
14.8% in FY21 v/s 15.9% in FY20.   
 

Valuation and view 
The recent strategy changes made by IPRULIFE to its product mix, with a higher focus 
towards Non-Linked segments, backed by strengthened distribution, are driving 
healthy premium growth. The share of banca (excluding ICICIBC) increased to 11% v/s 
5% in FY18. Persistency rate has improved, reflecting strength in business quality. We 
expect trends to continue, further aided by a higher mix of Non-Linked 
Savings/Protection business, both of which have a higher persistency rate. Profitability 
can witness some pressure, led by elevated provisions towards rising COVID-19 death 
claims. We estimate IPRULIFE to deliver ~31% CAGR in new business APE and VNB 
growth at 29% CAGR over FY21-23E, led by stable margin and controlled opex. We 
maintain our Buy rating with a TP of INR675/share (2.4x FY23E EV). 
  

Shareholding pattern (%) 
As On Mar-21 Dec-20 Mar-20 
Promoter 73.5 73.5 75.0 
DII 4.3 4.7 5.5 
FII 16.5 16.3 13.3 
Others 5.7 5.5 6.1 
FII Includes depository receipts 

 
Stock Performance (1-year) 
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Other takeaways from the Annual Report 
 

Parameters Key highlights 

Capital raise  Raised ~INR12b through issuance of subordinate debt to further strengthen its solvency ratio. With this fund 
raise, the solvency ratio improved to 217% in FY21 

Surrenders  IPRULIFE has settled ~283k/~243k (v/s 327k/~27k in FY20) claims in its Retail/Group business, amounting to 
~INR162b (v/s INR150b in FY20) 

Death claims  It settled ~189k mortality claims amounting to ~INR24.5b (v/s INR15.5b in FY20) 
 The company received INR3.5b/INR2b in death claim intimations, gross/net of reinsurance, due to COVID-19  

Commissions paid  Total commissions paid to ICICIBC constitute ~44% (v/s 62% in FY18) 
Risk sharing  The percentage of risk retained in the Individual/Group business fell to 38%/69% v/s 43%/70% in FY18 

New business strain  Contributions from the shareholder’s account stood at INR15.7b v/s INR15b in FY20 on account of higher new 
business strain in the Non-PAR segment  

Protection business 

 The management is focused on expanding the Protection and Healthcare business across Retail and Group 
segments 
This is done by offering Protection products across channels, penetrating the online Term Insurance market, 
and partnering with providers to offer coverage against loans 

 Claim settlement 
 Introduced Claims For Sure, a one-day settlement promise for certain claim categories  
 The company settled over ~189k mortality claims amounting to INR24.5b in FY21 
 Individual/Group claims settlement ratio stood at 97.92%/97.93% 

Network  It reaches its customers through 517 offices in 449 locations as of 31st Mar’21 
 IPRULIFE has 14,413 employees and 187,560 advisors 

Impact from COVID-19  It estimates impact of COVID-19 on the micro insurance portfolio to be INR0.8b, while net of reinsurance the 
same stands ~INR0.5b 

Impact of Embedded 
Value in FY21 

 Change in the operating assumption includes the impact of reduction in maintenance expenses and net 
positive impact of the change in the persistency assumption, which was partially offset by the negative impact 
of INR2.4b for COVID-related reserves 

 Persistency variance increased to INR1.1b in FY21 from INR0.85b in FY20 
 Mortality variance was negative at INR2.37b 

Rural and social sector 
update 

 Around 137k (v/s ~164k in FY20) policies were issued in the rural areas constituting 20.6% of total policy 
issuances 

 

Source: MOFSL, Company 

 
Exhibit 1: Net premium income grew 6% YoY 

 
Source: MOFSL, Company 

Exhibit 2: Total APE declines 12.5% YoY 

 
Source: MOFSL, Company 

 
Exhibit 3: Product mix breakup  
Product mix  FY17 FY18 FY19 FY20 FY21 

Savings 96.1% 94.3% 90.7% 84.9% 83.8% 

Linked 84.1% 81.9% 79.6% 64.7% 47.8% 

Non-Linked 10.7% 11.4% 9.0% 15.5% 27.5% 

Annuity   0.9% 1.4% 3.5% 

Group 1.3% 1.0% 1.3% 3.3% 4.9% 

Protection 3.9% 5.7% 9.3% 15.1% 16.2% 
 

Source: MOFSL, Company 
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Exhibit 4: Breakup of distribution mix  
Product mix  FY18 FY19 FY20 FY21 

Bancassurance  52.3% 55.8% 50.8% 42.3% 

Agency 25.4% 21.7% 21.2% 23.8% 

Direct 13.5% 12.0% 12.6% 12.5% 

Partnership distribution 6.0% 5.9% 7.4% 9.1% 

Group 2.7% 4.7% 8.1% 12.3% 
 

Source: MOFSL, Company 
 
Exhibit 5: IPRULIFE’s distribution mix (%): Rapid rise in share of non-ICICIBC banca 

 
Source: MOFSL, Company  

 
Exhibit 6: Banca-other Banks share in total APE seeing a sharp rise 

 
Source: MOFSL, Company 
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Exhibit 7: IPRULIFE Product plans description 
Business segments Products Details 

Non-Linked 

ICICI Pru Guaranteed Income  
for tomorrow 

The product provides customers the benefits of guarantee, life insurance 
cover, and tax-saving  

ICICI Pru Lakshya This is a specially designed participating product 

ICICI Pru Future Perfect This is a participating insurance plan which provides attractive returns with 
the comfort of a guarantee 

ICICI Pru Cash Advantage This is a participating insurance plan which offers a guaranteed amount every 
month for 10 years 

ICICI Pru Anmol Bachat This is a micro-insurance plan that offers the dual benefits of savings and 
protection at affordable premiums, starting as low as INR200/month 

ICICI Pru Savings Suraksha This is a participating savings insurance plan. It offers the benefits of 
guaranteed additions and regular bonuses 

Protection 

iProtect Smart This is an innovative term insurance plan which provides customers and their 
families complete financial safety 

ICICI Pru Heart Cancer Protect This health plan provides coverage against minor and major conditions 
related to heart and cancer at affordable premiums 

ICICI Pru Precious Life This is a unique term plan specifically designed to provide a life cover for 
individuals with existing health concerns 

ULIP 

ICICI Pru Signature This one-of-its-kind unit-linked plan returns all premium allocation charges to 
the customers not just once, but multiple times 

ICICI Pru Life Time Classic This product offers four portfolio strategies – target asset allocation, trigger 
portfolio, lifecycle-based portfolio, and fixed portfolio – to its customers 

ICICI Pru Smart Life This savings plan fulfills the customers’ goals even in their absence as all 
future premiums are paid by the company 

ICICI Pru Guaranteed Wealth Protector 
This is a unique plan that offers the potential for high returns by investing a 
portion of the customer’s money into equity, while providing the dual 
assurance of capital guarantee and life cover 

Group Term 

ICICI Pru Group Term Plus 
This is a one-year renewable term plan, which offers protection to members 
of employer-employee and non-employer-employee groups at affordable 
premiums 

ICICI Pru Super Protect Credit This is a product offering comprehensive financial protection to customers 
availing loans from financial institutions 

ICICI Pru Shubh Raksha Credit This credit-linked group micro-insurance plan offers financial protection to 
individuals availing small-ticket loans from financial institutions  

Pension ICICI Pru Easy Retirement This unit-linked pension product helps customers plan/receive regular 
income after retirement 

Annuity plans ICICI Pru Guaranteed Pension Plan 
This is designed as a one-stop solution to meet customers’ income needs 
during retirement. It provides a guaranteed lifelong income and provides the 
flexibility to receive income either immediately or defer it to a later date 

 

Source: MOFSL, Company 

 
 
Exhibit 8: Protection APE declines ~6% YoY 

 
Source: Company, MOFSL 

Exhibit 9: Retail Protection constitutes 55% of the total 
Protection business 

 
Source: Company, MOFSL 
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 The Protection segment remains a key focus area, and demand remains strong. 
However, there were supply-side constraints such as stringent underwriting 
guidelines and the difficulties associated with the conduct of medical checkups. 
These constraints along with an increase in premium rates, driven by an 
increase in re-insurance rates, affected the Retail Protection business.  

 Growth in Retail Protection was strong in 1H, but moderated over 2HFY21. 
Growth in Credit Life and Group Term insurance has picked up.  

 Overall, share of Retail Protection stood at 55% in FY21. 
 
Exhibit 10: Protection business  
Protection (INR b) FY19 FY20 FY21 

Retail 4.4 7.7 5.7 

Credit Life 1.6 2.4 2.4 

Group Term 1.3 1.1 2.3 

Total Protection business 7.2 11.2 10.5 

New Business Sum Assured 4,428 5,712 6,167 
 

Source: MOFSL, Company 
 

Exhibit 11: APE split between Individual and Group Protection across major insurers 
APE mix SBILIFE HDFCLIFE IPRULIFE MAXLIFE 
  FY19 FY20 FY21 FY19 FY20 FY21 FY19 FY20 FY21 FY19 FY20 9MFY21 
Total APE (INR b) 96.9 107.5 114.5 62.6 74.1 83.7 78.0 73.8 64.6 39.5 41.5 30.4 
Individual Protection  3.8% 4.7% 6.4% 6.7% 7.6% 6.8% 5.6% 10.4% 8.9% 5.7% 8.0% 10.0% 
Group Protection  3.0% 4.2% 4.1% 10.3% 9.6% 6.0% 3.7% 4.7% 7.3% 4.5% 5.0% 6.0% 
Total Protection  6.8% 8.9% 10.5% 17.0% 17.2% 12.8% 9.3% 15.1% 16.2% 10.2% 13.0% 16.0% 
 

Source: Company, MOFSL 
 

Exhibit 12: Protection mix across insurers based on total APE (%)  

 
Source: MOFSL, Company 

 

Exhibit 13: Individual sum assured trends across insurers – MAXLIFE reports the highest CAGR over the past five years  

 
Source: MOFSL, Company 
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Exhibit 14: Total sum assured trends (INR t) 

 
Source: MOFSL, Company  

 
Exhibit 15: Percentage of risk retained in the Individual business reduces to 38% in FY21; 
risk retained in Group business stands at 69% 
Particulars FY18 FY19 FY20 FY21 

Individual business      
Risk retained 43% 41% 38% 38% 

Risk reinsured 57% 59% 62% 62% 

Group business      
Risk retained 70% 76% 73% 69% 

Risk reinsured 30% 24% 27% 31% 
 

Source: Company   
 
 The Protection segment contributed ~53% of total VNB in FY21 (v/s 60% in 

FY20), while the share of the Non-Linked business in total VNB increased to 24% 
v/s 14% in FY20.   

 
Exhibit 16: Protection segment contributed 60% of total 
VNB in FY20 

 
Source: Company, MOFSL  

Exhibit 17: Contribution of Non-Linked Savings increases 
sharply in FY21 

 
   Source: Company, MOFSL 
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Exhibit 18: VNB Walk (%) 

 
Source: MOFSL, Company 

Exhibit 19: Margin stood ~25% in FY21  

 
Source: MOFSL, Company 

 

 IPRULIFE witnessed an improvement in persistency ratios. It has one of the 
best persistency ratios in the industry, with 13th/61st month persistency 
improving by 30bp/110bp YoY to 87.1%/59.8%.  

 The improvement in persistency trends is largely due to strong renewal 
trends in the Non-Linked business, with 94% persistency in that segment.  

 

 
Exhibit 20: Persistency ratios steadily improve  

 
Persistency excludes group premium          Source: Company, MOFSL 

Exhibit 21: Persistency in the non-linked segment is the 
highest 

 
Source: Company, MOFSL 

 

 In the near term, profitability of insurers is expected to be an area of 
concern, given the increase in mortality and morbidity rates induced by 
COVID-19. The steep rise in infections and the fatality rate has raised 
concerns over the sharp rise in claims to be settled in coming months. 
Insurers will need to shore up their provisioning buffers, which will impact 
profitability/EV in the near term.  

 IPRULIFE holds additional provisions of INR3.3b towards COVID-related 
claims for FY22. It has received COVID-related death claim intimations of 
~INR3.5b in FY21. The same net of re-insurance stands ~INR2b. 

 

Exhibit 22: Claims paid by IPRULIFE over the years 
Benefits paid (net) (INR b) FY19 FY20 FY21 
Surrender claims 106 150 162 
Maturity and Annuity claims 25 28 40 
Mortality (death) claims 11 16 27 
Survival benefits and other claims 5 5 6 
Amount recovered from the re-insurer (4) (6) (10) 
Total 143 194 226 
 

Source: MOFSL, Company  
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Exhibit 23: COVID-related death claims increase sharply 
As on FY21 HDFCLIFE IPRULIFE SBILIFE India First 

Total death claims (in numbers) ~2,90,000 1,88,992 ~67,000 NA 

COVID-related death claims (in numbers) 2,324 2,500 5,076 682 

COVID-related death claim amount (INR b) 2.3 4.6 NA NA 
COVID-related death claim amount - Net of re-
insurance (INR b) 1.5 2.6 3.2 0.45 

Additional COVID-19 provisions buffer (INR b) 1.7 3.3 1.8 NA 
 

Source: MOFSL, Company, Media articles 
 
Exhibit 24: Total death claims reported by life insurers over the last few years 
Total death claims reported (in numbers) FY19 FY20 FY21 

IPRULIFE 31,908 1,10,958 1,88,992 

SBILIFE 57,398 50,226 67,000 

HDFCLIFE 1,76,738 2,78,702 2,90,000 

MAXLIFE* 24,760 28,309 24,934 
 

Data till 9MFY21 Source: MOFSL, Company Public disclosures  

 
Exhibit 25: Surrenders, as a percentage of total claims, 
decline further 

 
Source: Company, MOFSL 

 
Exhibit 26: Trend in claim settlement ratio 

 
Source: Company, MOFSL 

 
 
Exhibit 27: Grievance ratio has reduced to 46 

 
Source: Company, MOFSL 

Exhibit 28: Average time taken for claim settlement reduces 
to 1.4 days 

 
Source: Company, MOFSL 
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Exhibit 29: Improving cost ratios   

 
Source: MOFSL, Company 

 
Exhibit 30: Commission rate on first-year premiums increased to 17.9% v/s 16.5% in FY20 

Commission (INR b) 
FY19 FY20 FY21 

First Single Renewal Total First Single Renewal Total First Single Renewal Total 

Premium 69.8 33.9 205.7 309.3 65.1 59.8 209.4 334.3 51.9 80.4 225.1 357.3 

Commission 11.2 0.5 3.8 15.5 10.8 0.6 3.8 15.2 9.3 1.0 4.0 14.3 

Commission (%) 16.0% 1.4% 1.9% 5.0% 16.5% 1.1% 1.8% 4.6% 17.9% 1.3% 1.8% 4.0% 
 

Source: Company, MOFSL 
 

Exhibit 31: Commission breakup by the distribution network 

 
Source: MOFSL, Company 

Exhibit 32: Commissions paid to ICICIBC 

 
Source: MOFSL, Company 

 
Exhibit 33: Total AUM grew at 14% CAGR over FY15-21  

 
Source: MOFSL, Company 

Exhibit 34: Debt-to-equity AUM breakup 

 
Source: MOFSL, Company 
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Exhibit 35: Movement in EV as of FY21 

 
Source: MOFSL, Company 

 
Valuations and view 
 India’s Life Insurance sector is well positioned to deliver healthy long-term 

structural growth. Rising share of financial savings and higher disposable 
incomes, along with favorable demographics, will enable healthy business 
growth for insurers. We expect Indian insurers to trade at a premium to global 
insurers. 

 The recent new banca tie-ups with several banks are likely to aid faster new 
premium growth for IPRULIFE over the medium term. 

 Protection Annuity and Non-PAR are likely to do well in the current 
environment, supporting margin. We expect VNB margin to remain stable ~26% 
by FY23E. 

 Buy with a TP of INR675/share: The recent strategy changes made by IPRULIFE 
to its product mix, with a higher focus towards Non-Linked segments, backed by 
strengthened distribution, are driving healthy premium growth. The share of 
banca (excluding ICICIBC) increased to 11% v/s 5% in FY18. Persistency rate has 
improved, reflecting strength in business quality. We expect trends to continue, 
further aided by a higher mix of Non-Linked Savings/Protection business, both of 
which have a higher persistency rate. Profitability can witness some pressure, 
led by elevated provisions towards rising COVID-19 death claims. We estimate 
IPRULIFE to deliver ~31% CAGR in new business APE and VNB growth at 29% 
CAGR over FY21-23E, led by stable margin and controlled opex. We maintain our 
Buy rating with a TP of INR675/share (2.4x FY23E EV). 
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Financials and valuations 
 

Technical account (INR b) FY18 FY19 FY20 FY21 FY22E FY23E 
Gross Premiums 270.7 309.3 334.3 357.3 415.6 490.7 
Reinsurance Ceded (2.6) (3.5) (5.5) (7.6) (5.3) (6.4) 
Net Premiums 268.1 305.8 328.8 349.7 410.4 484.3 
Income from Investments 112.6 102.1 (125.2) 474.4 167.2 193.4 
Other Income 0.9 5.5 15.3 16.2 18.7 21.4 
Total income (A) 382.2 414.0 219.4 840.8 596.2 699.2 
Commission 14.0 15.5 15.9 15.0 23.4 27.8 
Operating expenses 20.3 26.1 28.5 26.9 37.7 44.2 
Total commission and opex 34.3 41.6 44.3 41.9 61.1 72.0 
Benefits Paid (Net) 172.8 142.6 193.8 226.4 217.9 242.7 
Change in reserves 154.5 210.0 (50.6) 543.2 287.3 347.3 
Total expenses (B) 367.3 400.5 196.2 818.3 572.7 669.4 
(A) - (B) 14.8 13.4 23.2 22.5 23.5 29.8 
Prov. for Tax 1.2 1.1 1.3 1.4 1.0 1.6 
Surplus/Deficit 13.6 12.3 21.9 21.1 22.5 28.2 
         
Shareholder's a/c (INR b) FY18 FY19 FY20 FY21 FY22E FY23E 
Transfer from technical a/c 10.9 10.8 19.9 19.8 20.7 25.2 
Income From Investments 7.4 6.4 6.6 7.7 8.3 5.6 
Total Income 18.4 17.3 26.5 27.5 29.1 30.8 
Other expenses 0.4 0.4 0.4 0.6 0.7 0.7 
Contribution to technical a/c 0.8 5.3 15.0 15.7 15.4 15.0 
Total Expenses 1.2 5.6 15.8 16.7 16.1 15.7 
PBT 17.2 11.6 10.7 10.8 13.0 15.1 
Prov. for Tax 1.0 0.2 - 1.2 0.9 1.1 
PAT 16.2 11.4 10.7 9.6 12.1 14.1 
Growth -4% -30% -6% -10% 26% 16% 
          
Premium (INR b) and growth (%) FY18 FY19 FY20 FY21 FY22E FY23E 
NBP - unweighted 92.1 103.6 124.9 132.3 172 211 
NBP - WRP 75.4 73.2 71.1 59.9 83 103 
Renewal premium 178.6 205.7 209.4 225.1 244 279 
Total premium - unweighted 270.7 309.3 334.3 357.3 416 491 
NBP growth - unweighted 17.1% 12.5% 20.5% 5.9% 30.0% 23.0% 
NBP growth - WRP 16.1% -3.0% -2.9% -15.7% 39.2% 23.0% 
Renewal premium growth 23.2% 15.2% 1.8% 7.5% 8.3% 14.6% 
Tot. premium growth - unweighted 21.1% 14.3% 8.1% 6.9% 16.3% 18.1% 
           
Premium mix (%) FY18 FY19 FY20 FY21 FY22E FY23E 
New business - unweighted       
   - Individual mix 91.2% 78.5% 63.1% 59.3% 72.0% 76.0% 
   - Group mix 8.8% 21.5% 36.9% 40.7% 28.0% 24.0% 
New business mix - APE       
   - Participating 10.6% 9.0% 12.5% 14.9% 12.6% 13.2% 
   - Non-participating 5.1% 9.1% 18.6% 32.6% 23.1% 24.1% 
   - ULIPs 84.4% 82.0% 69.0% 52.5% 64.2% 62.7% 
Total premium mix - unweighted       
   - Participating 11.9% 11.3% 12.0% 12.9% 10.5% 10.8% 
   - Non-participating 12.8% 15.3% 18.1% 23.7% 30.4% 31.6% 
   - ULIPs 75.3% 73.5% 69.8% 63.4% 59.1% 57.5% 
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Financials and valuations 
 

Balance sheet (INR m) FY18 FY19 FY20 FY21 FY22E FY23E 
Sources of Fund         
Share Capital            14,355             14,358             14,359            14,360            14,360            14,360  
Reserves And Surplus            51,382             54,353             61,056            70,671            79,310            89,645  
Shareholders' Fund            68,818             70,423             72,186            91,194       1,00,444       1,11,455  
Policy Liabilities        3,09,934         3,85,524         4,73,556       6,02,156       7,92,593    10,21,678  
Prov. for Linked Liab.        9,23,124      10,36,999         8,80,368    12,77,704    15,10,186    16,46,102  
Funds For Future App.               8,780             10,344             12,327            13,532            15,562            17,896  
Current liabilities & prov.            34,479             36,641             33,304            37,286            44,732            53,665  
Total     14,18,187      16,30,859      15,60,353    21,72,281    24,95,628    28,84,473  
Application of Funds         
Shareholders’ inv            77,466             79,861             74,209       1,00,902       1,07,965       1,15,522  
Policyholders’ inv        3,32,889         4,00,712         4,67,503       6,35,726       8,23,475    10,64,641  
Assets to cover linked liab.        9,75,020      11,09,458         9,70,850    13,85,491    15,10,186    16,46,102  
Loans               1,451                2,702                4,631               6,628               7,490               8,464  
Fixed Assets               4,221                4,757                4,776               4,572               5,212               5,942  
Current assets            27,142             33,368             38,384            38,962            41,301            43,803  
Total     14,18,187      16,30,859      15,60,353    21,72,281    24,95,628    28,84,473  

       
Operating ratios (%) FY18 FY19 FY20 FY21 FY22E FY23E 
Investment yield (%) 8.6% 6.8% -8.7% 23.5% 7.2% 7.1% 
Commissions / GWP 5.2% 5.0% 4.7% 4.2% 5.6% 5.7% 
Operating expenses / GWP 7.5% 8.4% 8.5% 7.5% 9.1% 9.0% 
Total expense ratio 12.7% 13.4% 13.3% 11.7% 14.7% 14.7% 
Claims / NWP 64.5% 46.6% 58.9% 64.7% 53.1% 50.1% 
Solvency margin 252% 215% 194% 217% 210% 202% 

       
Persistency ratios (%) FY18 FY19 FY20 FY21 FY22E FY23E 
13th Month 86.8% 86.2% 85.3% 86.9% 87.9% 88.4% 
25th Month 78.3% 77.4% 77.4% 76.8% 76.9% 77.5% 
37th Month 68.8% 71.0% 69.0% 69.3% 71.0% 73.5% 
49th Month 64.2% 65.0% 66.4% 65.5% 66.8% 69.3% 
61st Month 54.5% 58.1% 57.4% 60.2% 62.8% 64.3% 

       
Profitability ratios  FY18 FY19 FY20 FY21 FY22E FY23E 
VNB margin (%) 16.5% 17.0% 21.7% 25.1% 25.2% 26.1% 
RoE (%) 24.4% 16.4% 15.0% 11.8% 12.6% 13.3% 
RoIC (%) 33.3% 23.5% 22.0% 19.8% 24.9% 28.9% 
Operating ROEV (%) 22.7% 20.2% 15.2% 15.2% 15.2% 16.7% 
RoEV (%) 16.1% 15.1% 6.5% 26.5% 14.9% 15.8% 

       
Valuation ratios FY18 FY19 FY20 FY21 FY22E FY23E 
Total AUMs (INR b)               1,395                1,604                1,530               2,142               2,564               3,024  
  - Of which equity AUMs (%) 48% 48% 40% 45% 45% 46% 
EPS (INR)                  11.3                      8.0                      7.4                     6.7                     8.4                     9.8  
VNB (INR b)                  12.9                   13.3                   16.0                  16.2                  21.0                  26.8  
EV (INR b)               187.8                216.1                230.2               291.1               334.4               387.3  
EV/Per share               130.8                150.6                160.4               202.8               233.0               269.9  
VIF as % of EV 63% 66% 66% 67% 69% 70% 
P/EV (x) 4.5 3.9 3.7 2.9 2.5 2.2 
P/EPS (x)                  52.1                   74.0                   79.0                  87.9                  68.9                  59.3  
P/EVOP (x)                  22.9                   22.2                   25.7                  24.1                  19.1                  15.1  
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Ltd. (MOWML): PMS (Registration No.: INP000004409) is offered through MOWML, which is a group company of MOFSL. Motilal Oswal Financial Services Limited is a distributor of 
Mutual Funds, PMS, Fixed Deposit, Bond, NCDs,Insurance Products and IPOs.Real Estate is offered through Motilal Oswal Real Estate Investment Advisors II Pvt. Ltd. which is a 
group company of MOFSL. Private Equity is offered through Motilal Oswal Private Equity Investment Advisors Pvt. Ltd which is a group company of MOFSL. Research & Advisory 
services is backed by proper research. Please read the Risk Disclosure Document prescribed by the Stock Exchanges carefully before investing. There is no assurance or guarantee 
of the returns. Investment in securities market is subject to market risk, read all the related documents carefully before investing. Details of Compliance Officer: Name: Neeraj 
Agarwal, Email ID: na@motilaloswal.com, Contact No.:022-71881085. 
* MOSL has been amalgamated with Motilal Oswal Financial Services Limited (MOFSL) w.e.f August 21, 2018 pursuant to order dated July 30, 2018 issued by Hon'ble National 
Company Law Tribunal, Mumbai Bench. 
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