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KEY DATA H
_ Stable operationally; new segments key
Rating BUY
Sector relative Outperformer
e rice target (INR) . Crompton’s operational results were largely in line with consensus
Market cap (INR bn/USD bn) 261/35  despite a sharp rise in ad-spend and range bound value growth versus
Free float/Foreign ownership (%) 73.8/16.1 . . .
What’s Changed its peers. On a 2Y basis, sales grew at a healthy 14% plus, with stable
Target Price . . .
Rating/Risk Rating _  EBIDTA margins. Barring pumps, most segments grew well, with
appliances/fans leading the top-line, while lighting on OPM scaled up.
QUICK TAKE
Versus peers like Havells/Orient/Polycab, Crompton saw lower growth
Ab In li Bel . . o .
-, ove  nine  DeoW on ECD, while on OPMs it fared better (exhibit 1). We remain
ro I ° . . . . . .
Margins . OptImIStIC on Crompton's on ground execution. HOWEVGF, we maintain
Revenue Growth . that the larger re-rating/valuation gap versus Havells hinges on
Overall . category expansion/capital allocation decision. Retain BUY.
FINANCIALS (INRmn) | 9M reflects operational stability; decent OPMs despite challenges
Yearto March FY21A  FY22E  FY23E  FY24E Crompton’s Q3 headline numbers were largely in line with consensus, on growth and
Revenue 47,500 54,551 61,708 69,514 . . o . . .
EBITOA 7047 7881 9202 10732 margins. This is despite limited pricing and high ad-spend during the quarter. On a
Adjusted profit 6047 6009 7152 8309 9M basis, 14.3% (versus 2Y avg. basis) ECD growth with flattish margins (14%),
Diluted EPS (INR) 96 9.6 11.4 13.3 reflects a far stable set of numbers. This implies healthy 18% plus growth in ECD and
EPS growth (%) 222 (0.6) 19.0 16.2 a handsome 300bps EBIT margin scale up in lighting. Management indicated healthy
ROAE (%) 3.7 29.2 303 30.6 and consistent market share gain in fans, led by premium fans, and decent
E\//E/E(;)ITDA ” :Z'Z zzz zj: z;: momentum in appliances (kitchen, geysers etc.). Lighting is undergoing
Dividend yield (%) 06 1 is L, consolidation (exiting B2G largely) and fixtures led B2C has seen healthy growth for
Crompton at par with peers. Pl click to read detailed Q&A excerpt.
PRICE PERFORMANCE What is key for Crompton’s re-rating; critical variables for investors
rompton’s dominant competitive position in fans has helped it scale well in other
500 62000 Crompton’s dominant petitive position in fans has helped it scal Il'in oth
470 0\ 58,800 categories, especially with compatible distribution and a solid premium brand
440 \ 55,600 positioning. Scope for a significant TAM expansion and revenue penetration remains
:;g "_,At,-.‘p‘ o Z;’:gg key to Crompton’s re-rating. For investors, clarity on capital allocation,
RV ’ . e . . . .. P .
350 WY 46,000 organic/inorganic growth strategy will be key given rising competition and higher
Jan-21 Apr21  Jul-21  Oct-21  Jan-22 TAM for peers like Havells/Polycab. We see decent medium-term prospects,
¥ CROMPTON IN Equity sensex however, clarity on long-term growth/return will gain prominence in our view.
Outlook and valuation: Solid on ground track-record; retain BUY
Explore: Crompton has been consistent in penetrating across existing segments, which has
helped it reduce volatility. How Crompton will leverage its premium brand image
@ going forward, to cover a greater product range, will be key. Maintain BUY/SO with
a revised TP of INR594 (versus INR570) rolling forward to Q1FY24E earnings.
Financial model Podcast Financials
Year to March Q3FY22 Q3FY21 % Change Q2FY22 % Change
Net Revenue 14,102 13,231 6.6 13,848 1.8
EBITDA 2,016 1,952 3.3 2,141 (5.8)
Video Adjusted Profit 1,481 1,474 0.5 1,705 (13.1)
Corporate access Diluted EPS (INR) ] 24 24 03 2.7 (133) |
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Financial Statements

Income Statement (INR mn)

Balance Sheet (INR mn)

Year to March FY21A FY22E FY23E FY24E Year to March FY21A FY22E FY23E FY24E
Total operating income 47,500 54,551 61,708 69,514 Share capital 1,255 1,255 1,255 1,255
Gross profit 15,195 17,347 19,870 22,592 Reserves 17,935 20,699 23,989 27,811
Employee costs 3,366 3,738 4,161 4,631 Shareholders funds 19,190 21,954 25,244 29,066
Other expenses 4,782 5,728 6,418 7,229 Minority interest 0 0 0 0
EBITDA 7,047 7,881 9,292 10,732 Borrowings 2,988 4,293 3,793 3,793
Depreciation 297 376 349 368 | | Trade payables 8,353 8,664 9,743 10,927
Less: Interest expense 429 331 380 368 Other liabs & prov 4,525 4,438 4,354 4,272
Add: Other income 756 856 996 1,108 | | Total liabilities 35,056 39,349 43,133 48,058
Profit before tax 7,077 8,030 9,558 11,104 Net block 1,356 1,105 880 638
Prov for tax 1,030 2,021 2,406 2,795 Intangible assets 7,794 7,794 7,794 7,794
Less: Other adj 0 0 0 0 Capital WIP 109 109 109 109
Reported profit 6,047 6,009 7,152 8,309 Total fixed assets 9,259 9,008 8,783 8,540
Less: Excp.item (net) 0 0 0 0 Non current inv 142 142 142 142
Adjusted profit 6,047 6,009 7,152 8,309 Cash/cash equivalent 5,945 5,901 6,659 7,491
Diluted shares o/s 627 627 627 627 Sundry debtors 4,827 7,174 7,777 8,761
Adjusted diluted EPS 9.6 9.6 11.4 13.3 Loans & advances 2,095 3,621 4,888 6,599
DPS (INR) 2.5 5.2 6.2 7.2 Other assets 12,788 13,503 14,883 16,524
Tax rate (%) 14.6 25.2 25.2 25.2 Total assets 35,056 39,349 43,133 48,058
Important Ratios (%) Free Cash Flow (INR mn)

Year to March FY21A FY22E FY23E FY24E Year to March FY21A FY22E FY23E FY24E
COGS (% of rev) 68.0 68.2 67.8 67.5 Reported profit 6,047 6,009 7,152 8,309
Employee cost (% of rev) 7.1 6.9 6.7 6.7 Add: Depreciation 297 376 349 368
A&P (% of rev) 0.6 1.1 1.1 1.1 Interest (net of tax) 367 248 284 275
EBITDA margin (%) 14.8 14.4 15.1 15.4 Others 567 1,248 1,506 1,780
Net profit margin (%) 12.7 11.0 11.6 12.0 Less: Changes in WC 1,397 (3,364) (1,256) (2,233)
Revenue growth (% YoY) 5.3 14.8 13.1 12.7 Operating cash flow 8,149 2,496 5,630 5,704
EBITDA growth (% YoY) 18.1 11.8 17.9 15.5 Less: Capex (198) (125) (125) (125)
Adj. profit growth (%) 22.2 (0.6) 19.0 16.2 Free cash flow 7,952 2,371 5,505 5,579
Assumptions (%) Key Ratios

Year to March FY21A FY22E FY23E FY24E Year to March FY21A FY22E FY23E FY24E
GDP (YoY %) (6.0) 7.0 6.0 7.0| | RoE (%) 35.7 29.2 30.3 30.6
Repo rate (%) 3.5 3.5 4.0 5.3 RoCE (%) 37.2 34.5 36.0 37.1
USD/INR (average) 75.0 73.0 72.0 71.0 Inventory days 55 49 44 44
Ind. Growth (%)-Fans (3.0) 10.5 7.0 7.0 Receivable days 36 40 44 43
Ind. Growth (%)-Lighting (7.0) 14.0 10.0 10.0 Payable days 83 83 80 80
Ind. Growth (%)-Pumps (4.0) 10.0 8.0 7.0 | Working cap (% sales) 13.2 19.5 20.9 23.2
Ind. Grwth(%)-Appliance 0 13.0 10.0 10.0 Gross debt/equity (x) 0.2 0.2 0.2 0.1
CRG Growth (%)-Fans 11.6 8.0 9.9 10.8 Net debt/equity (x) (0.2) (0.1) (0.1) (0.1)
CRG Growth(%)-Lighting (5.9) 25.2 17.0 16.6 Interest coverage (x) 15.7 22.7 23.5 28.2
Valuation Metrics Valuation Drivers

Year to March FY21A FY22E FY23E FY24E Year to March FY21A FY22E FY23E FY24E
Diluted P/E (x) 43.0 43.3 36.4 31.3| | EPSgrowth (%) 222 (0.6) 19.0 16.2
Price/BV (x) 13.5 11.8 10.3 8.9 RoE (%) 35.7 29.2 30.3 30.6
EV/EBITDA (x) 36.6 32.9 27.7 23.9| | EBITDA growth (%) 18.1 11.8 17.9 15.5
Dividend yield (%) 0.6 1.2 1.5 1.7 Payout ratio (%) _ 259 54.0 54.0 54.0

Source: Company and Edelweiss estimates
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Q3FY22 conference call — Key highlights

Opening remarks

Fans and appliances grew well during the quarter while Pumps was subdued. ECD
11% growth (ex of pumps).

Premium and decorative fans contributed majorly to the growth. Super premium
fans grew by 30% YoY.

Gained 2.3% market share in fans. November share was at its highest level ever.
Market share in Geysers up 0.7%.

Consistently built fans distribution and further improved when compared to
competition.

Commodity cost inflation has been impacting margins but initiatives like price
hikes, cost savings program as well as premiumisation helped to maintain
margins. Saved INR460mn through ‘Unnati’ — the cost saving program. Margins
to be sustainable.

Working capital improved by INR500mn during the quarter due to reduction on
back of production/inventory rationalization.

Key go to market initiatives are helping the business grow. Made continuous
effort to increase the retail points where our products are available. Continue to
tap the rural market which grew exponentially (on a low base). Rural sales now
contribute 4.8% to overall sales (up 320bps YoY).

Opened a new R&D center in Mumbai with a workforce of 100 employees to
focus on innovation.

Ad-spends during the quarter at INR290mn.

Witnessed marginal softening/stabilization in commodity cost but need to see
how this plays out going ahead.

Have seen some slowdown in demand owing to omicron fears however with the
number of cases coming down, we are optimistic that demand will come back as
markets open up again.

Question and answer

Q. How do you see volume growth shaping up in the next few quarters?

A. Growth over the previous quarters is largely value led. As this January wave
passes, normal demand scenario should be back. The overall ECD growth reflects the
subdued growth in the pumps industry.

Q. In an inflationary environment, how do you see the trade-off between margins
and revenue growth?

A. In the current quarter the Fans business gained market share while maintaining
margins. Margins lost are difficult to get back and thus the focus is to maintain
margins for any segment. Focus is to improve market share as well as the margin
profile.

Edelweiss Research is also available on www.edelweissresearch.com, Bloomberg - EDEL, Thomson Reuters, and Factset Edelweiss Securities Limited 3



Q. What are the reasons for the lag in growth compared to peers in the lighting
segment?

A. EESL government tender business has almost become 0 which is the major drag
on the overall lighting segment. The focus is on the non-government tender business
and going forward and expect significant growth. Conventional lighting business
down to 11-12% of the B2C lighting business.

Q. Are you seeing any impact of cannibalization in the pumps business?

A. Pumps have been slowing since the past few quarters. All pumps players have
witnessed the same scenario. The opportunity remains large and are confident of
capturing the growth opportunity in the segment.

Q. What would be the price hike taken in the last 12 months and in Q3?

A. 4-5 rounds of price hikes have been taken in the calendar year 2021 of around 17-
18%. Further price hikes depend on how the commodity cost inflation plays out.

Q. How is the inventory levels in the channel right now?
A. Compared to last year the inventory levels are higher.
Q. Segment wise market share?

A. Fans — 27%, Water heaters — 11%, Lighting — 10%.

Q. What are the plans for cash utilization?

A. Continue to look at opportunities for capex or any other inorganic growth
opportunities.

Q. How do you see the appliances growth shaping up and any specific category to
witness better growth?

A. Key focus is the small domestic appliances and see significant growth
opportunities. Have started investing in advertising for the same as well. Target
market share in geysers of 20%.

Q. Any plans to enter new categories?

A. Have a definite plan to enter in to new category but cannot give any more details.
The timelines are broadly intact.

Q. Any reason for the weak margins for the lighting segment and when do you
expect margins to be back to mid teen levels?

A. The reason for the lower margins are the increased investment in advertising,
while the gross margins have largely been maintained. 10-11% margins are
sustainable. Focus has been made on ceiling lights. Advertising is crucial for the
growth within the segment.

Q. Would the ad-spends be largely maintained?
A. Ad-spends may go up but would be around the 3% mark.

Q. How has the reach improved? What is the feedback across different product
categories?

A. Special program was put in place to increase market share in North. From 2n¢/31
position, we are now the leaders in that zone. Today the reach for Crompton fans is
the highest. On product feedback, the continuous improvement in market share
especially categories like water heaters shows the feedback. For the small appliances
category, a similar trajectory is expected.
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Q. What are the initiatives that the company is working on to reduce confusion
among the trade for another brand with a similar name?

A. There is bound to be some bit of confusion and have taken multiple steps. Have
put in multiple actions inside the store as well as outside the store. These initiatives
will also help to strengthen the overall brand positioning.

Q. What is difference in the market share between premium fans and the economy
category?

A. Premium fans market share at 35% (number 2 player).

Q. What are the initiatives being taken to offset de-growth from the
underperforming categories?

A. Coming towards the end of the drag as these segments would have bottomed out
in the next few quarters. Plans are to enter in to new categories.

Q. Are there any specific focus categories in the small appliances basket?
A. Mixers and grinders are the key to win the small appliance category.

Q. Will the increased advertising spends for the lighting segment lead to higher
growth?

A. Yes we expect higher growth due to the increased ad-spends but the ad-spends
spends are also for a longer-term investment in the brand.

Exhibit 1: Q3 — Electrical consumer durables comparison across peers

Revenue Q3FY22 Q3FY21 YoY % Q2FY22 QoQ % Growth over 3Y avg. %
Crompton 10,993 10,359 6.1 10,964 0.3 30.1

Havells 8,926 7,831 14.0 7,284 225 411

Polycab 3,404 3,055 11.4 3,429 -0.8 48.3

Orient 4,813 4,605 4.5 4,198 14.7 35.0

EBIT Q3FY22 Q3FY21 YoY % Q2FY22 QoQ % Growth over 3Y avg. %
Crompton 2,130 2,046 4.1 2,300 -7.4 29.5

Havells 1,138 1,405 -19.0 1,264 -10.0 -4.9

Polycab 63 182 -65.5 172 -63.5 -8.8

Orient 534 685 -22.1 516 3.5 15.4

EBIT margin (%) Q3FY22 Q3FY21 Change bps Q2FY22 Change bps Change bps over 3Y avg.
Crompton 19.4 19.8 -37.4 21.0 -159.5 -9.3

Havells 12.7 17.9 -520.0 17.3 -460.4 -616.0

Polycab 1.8 5.9 -410.3 5.0 -317.4 -115.5

Orient 11.1 14.9 -378.6 12.3 -119.4 -187.4

Source: Company, Edelweiss Research (Note: 3Y avg. based on Q3FY19,20,21)
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CROMPTON CONSUMER

Exhibit 2: 9M - Electrical consumer durables comparison across peers
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Source: Company, Edelweiss Research (Note: 3Y avg. based on Q3FY19,20,21)




CROMPTON CONSUMER

Exhibit 3: Quarterly financial snapshot (INR mn)

Total Revenue 14,102 13,231 1.8 47,500 54,551 61,708
Employees Cost . -2.2 3,366 3,738 4,161
EBTIDA 2,016 1,952 . -5.8 7,047 7,881 9,292

1,915 1,883 . -6.2 6,750 7,505 8,942

Other income

PBT 1,986 1,976 0.5 2,245 -11.6 7,077 8,030 9,558

Reported Profit 1,481 1,474 0.5 1,705 -13.1 6,047 6,009 7,152
No. of shares (mn) 627 627 627 627 627 627

EV/EBITDA (x) 36.5 32.8 27.7

Source: Company, Edelweiss Research




Company Description

Crompton Greaves Consumer Electricals (CRG) was set up in 1878 as REB Crompton
to manufacture electrical equipment. It was later merged with F&A Parkinson to
form Crompton Parkinson. The latter was bought by the Thapar family in 1947 and
was restructured into Crompton Greaves in 1966. In October 2015, the electrical and
lighting business was demerged into Crompton Greaves Consumer Electricals. The
Thapar family sold its stake to two private equity firms, Advent International and
Temasek Holdings, in 2016. Currently, the company has four business segments—
fans, lighting, pumps and electrical appliances. CRG is a market leader in fans and
residential pumps segments with over 20% and 25% market share respectively.

Investment Theme

Crompton dominates the fan market with continuous product innovation and
launches which has seen it increase the market share gap from the second largest
player to almost 9-10 percentage points. Leadership position in pumps (#1 in
residential pumps), B2C lighting (in top 3) as well as increasing market share in newer
appliances bode well for the company. Robust competitive niche reflecting in wider
market share gap vs peers in fans/pumps etc and improving focus on a much bigger
market pie of small appliance market could help it consolidate its leadership
positioning leading to its re-rating vs larger peers.

Key Risks

High penetration fans market value growth is led by innovation and has seen
emergence of several stronger peers. This could pose market share challenges going
ahead.

Small appliance market has a large tail of regional players making market share/OPM
ramp challenging.
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CROMPTON CONSUMER

Additional Data

Management Holdings — Top 10*
Chairman H M Nerurkar % Holding % Holding
MD Shantanu Khosla Macritchie Invs 5.99 Hdfc Life Insur 3.67
Sbi Funds Manag 5.88 Hdfc Asset Mana 3.60
CEO Mathew Job
Genesis Asset M 4.96 Amansa Holdings 3.35
CFo Sandeep Batra Aditya Birla Su 4.78 Dsp Investment 2.89
Auditor M/s MSKA & Associates Aditya Birla Su 4.30 Franklin Resour 2.89
*Latest public data
Recent Company Research Recent Sector Research
Date Title Price Reco Date Name of Co./Sector Title
Stable operation; TAM addition key; . Components lead RACs; execution
25-Oct-21 Result Update 451 Buy 31-Jan-22  Amber Enterprises key; Result Update
Adding to future growth visibility; . Meets expectation; cash flow focus
17-Aug-21 455 B 28-Jan-22
ue Company Update = an SALERELS key; Result Update
Stable operations; growth focus ) OPM lags growth; returns-scale
26-Jul-21 visible; Result Update 459 Buy 28-Jan-22 . Dixon key; Result Update
Rating Interpretation Daily Volume
TP 70
525 510
)
455 36
~
Z 385 42
- =
=
315 -
P 28
230
245
[ ]
14
175
Jan-19  Ju19  Jan-20 Jul-20  Jan-21  Jul-21 o AR Sy v Wy v
——CROMPTONINEquity @ Buy @ Hold e Reduce Jan-19  Jul19  Jan-20  Jul-20  Jan-21  Jul-21
Source: Bloomberg, Edelweiss research Source: Bloomberg
Rating Distribution: Edelweiss Research Coverage Rating Rationale
Buy Hold Reduce Total Rating Expected absolute returns over 12 months
Rating Distribution* 189 57 17 264 Buy: >15%
>50bn >10bn and <50bn <10bn Total Hold: >15% and <-5%
Market Cap (INR) 236 41 5 282 Reduce: <-5%

*1 stocks under review
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supervision by a U.S. broker-dealer, and is/are not required to satisfy the regulatory licensing requirements of FINRA or required to otherwise comply with U.S. rules or regulations regarding,
among other things, communications with a subject company, public appearances and trading securities held by a research analyst account.

This report is intended for distribution by Edelweiss Securities Limited only to "Major Institutional Investors" as defined by Rule 15a-6(b)(4) of the U.S. Securities and Exchange Act, 1934
(the Exchange Act) and interpretations thereof by U.S. Securities and Exchange Commission (SEC) in reliance on Rule 15a 6(a)(2). If the recipient of this report is not a Major Institutional
Investor as specified above, then it should not act upon this report and return the same to the sender. Further, this report may not be copied, duplicated and/or transmitted onward to any
U.S. person, which is not the Major Institutional Investor.

In reliance on the exemption from registration provided by Rule 15a-6 of the Exchange Act and interpretations thereof by the SEC in order to conduct certain business with Major Institutional
Investors, Edelweiss Securities Limited has entered into an agreement with a U.S. registered broker-dealer, Edelweiss Financial Services Inc. ("EFSI"). Transactions in securities discussed in
this research report should be effected through Edelweiss Financial Services Inc.

Disclaimer for U.K. Persons

The contents of this research report have not been approved by an authorised person within the meaning of the Financial Services and Markets Act 2000 ("FSMA").

In the United Kingdom, this research report is being distributed only to and is directed only at (a) persons who have professional experience in matters relating to investments falling within
Article 19(5) of the FSMA (Financial Promotion) Order 2005 (the “Order”); (b) persons falling within Article 49(2)(a) to (d) of the Order (including high net worth companies and unincorporated
associations); and (c) any other persons to whom it may otherwise lawfully be communicated (all such persons together being referred to as “relevant persons”).

This research report must not be acted on or relied on by persons who are not relevant persons. Any investment or investment activity to which this research report relates is available only
to relevant persons and will be engaged in only with relevant persons. Any person who is not a relevant person should not act or rely on this research report or any of its contents. This
research report must not be distributed, published, reproduced or disclosed (in whole or in part) by recipients to any other person.

Disclaimer for Canadian Persons

This research report is a product of Edelweiss Securities Limited ("ESL"), which is the employer of the research analysts who have prepared the research report. The research analysts
preparing the research report are resident outside the Canada and are not associated persons of any Canadian registered adviser and/or dealer and, therefore, the analysts are not subject
to supervision by a Canadian registered adviser and/or dealer, and are not required to satisfy the regulatory licensing requirements of the Ontario Securities Commission, other Canadian
provincial securities regulators, the Investment Industry Regulatory Organization of Canada and are not required to otherwise comply with Canadian rules or regulations regarding, among
other things, the research analysts' business or relationship with a subject company or trading of securities by a research analyst.

This report is intended for distribution by ESL only to "Permitted Clients" (as defined in National Instrument 31-103 ("NI 31-103")) who are resident in the Province of Ontario, Canada (an
"Ontario Permitted Client"). If the recipient of this report is not an Ontario Permitted Client, as specified above, then the recipient should not act upon this report and should return the
report to the sender. Further, this report may not be copied, duplicated and/or transmitted onward to any Canadian person.

ESL is relying on an exemption from the adviser and/or dealer registration requirements under NI 31-103 available to certain international advisers and/or dealers. Please be advised that
(i) ESL is not registered in the Province of Ontario to trade in securities nor is it registered in the Province of Ontario to provide advice with respect to securities; (ii) ESL's head office or
principal place of business is located in India; (iii) all or substantially all of ESL's assets may be situated outside of Canada; (iv) there may be difficulty enforcing legal rights against ESL because
of the above; and (v) the name and address of the ESL's agent for service of process in the Province of Ontario is: Bamac Services Inc., 181 Bay Street, Suite 2100, Toronto, Ontario M5J 2T3
Canada.

Disclaimer for Singapore Persons

In Singapore, this report is being distributed by Edelweiss Investment Advisors Private Limited ("EIAPL") (Co. Reg. No. 201016306H) which is a holder of a capital markets services license and
an exempt financial adviser in Singapore and (ii) solely to persons who qualify as "institutional investors" or "accredited investors" as defined in section 4A(1) of the Securities and Futures
Act, Chapter 289 of Singapore ("the SFA"). Pursuant to regulations 33, 34, 35 and 36 of the Financial Advisers Regulations ("FAR"), sections 25, 27 and 36 of the Financial Advisers Act, Chapter
110 of Singapore shall not apply to EIAPL when providing any financial advisory services to an accredited investor (as defined in regulation 36 of the FAR. Persons in Singapore should contact
EIAPL in respect of any matter arising from, or in connection with this publication/communication. This report is not suitable for private investors.

Disclaimer for Hong Kong persons

This report is distributed in Hong Kong by Edelweiss Securities (Hong Kong) Private Limited (ESHK), a licensed corporation (BOM -874) licensed and regulated by the Hong Kong Securities
and Futures Commission (SFC) pursuant to Section 116(1) of the Securities and Futures Ordinance “SFO”. This report is intended for distribution only to “Professional Investors” as defined
in Part | of Schedule 1 to SFO. Any investment or investment activity to which this document relates is only available to professional investor and will be engaged only with professional
investors.” Nothing here is an offer or solicitation of these securities, products and services in any jurisdiction where their offer or sale is not qualified or exempt from registration. The
report also does not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of any individual recipients. The Indian
Analyst(s) who compile this report is/are not located in Hong Kong and is/are not licensed to carry on regulated activities in Hong Kong and does not / do not hold themselves out as being
able to do so.
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